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“| Point with Pride to the Assistance 
Travelers Gives its Agents” 


Cm  N a recent letter to The Travelers, 
Major Robert Bruno, Commanding Officer, 
94th Finance Disbursing Sec- 
tion, now overseas, said: “I 
started my agency in 1934. 
Those were hard vears to go 
into the selling of insurance. 
However, my agency, in spite 
of the depression, grew little by 
little and then began to pay 
dividends. 

“Being a_ reserve officer, 


Uncle Sam called me into the 








Army three years ago. I 
turned over my agency to 
agent Walter W. Stroh, on a 
fifty-fifty basis. 

“T have had no personal 
touch with my business since I left for the 
service. 

“The volume has held well and addi- 
tional new business has been written. 

“T would like to bring out here that this 
is due to the personal interest of the 
Branch Managers in seeing that everything 
possible is being done to preserve what I 
have accomplished. 

“Mr. Stroh is carrying on like a fighting 


soldier. This again is due to the fine lead- 


ership and assistance given by your branch 
office staff. 

“T bring this out because I have had 
many young men come to me and ask 
what would be a good business to go into 

when they return home. 

“I take pride in pointing 
out my case. You can go into 
your own insurance business 
without capital. First you 
must select the Company 
you want to represent. Then 
you must be prepared to 
make sacrifices for a_ time 
while getting your foundation 
and a volume built up. 

“I point with pride to the 
assistance Travelers gives its 
agents. I warn them, however, 
that they must be go-getters, 
that business just does not 

walk in while one is sitting at a desk. That 
all efforts you put behind selling insurance 
is building your own nest egg for tomorrow. 

“To many of the young men this little 
story has appealed, especially the no 
capital required to be your own boss. 

“This I am passing along as information 
to the many young men who are undecided 
but want to go into some business. That 
there is a harvest in the selling of insurance 


today, tomorrow and every day.” 


The Travelers maintains Home Office Schools to train men in the selling of Life, Accident and 


Casualty Insurance. Consult nearest Travelers office for detailed information. 


THE TRAVELERS INSURANCE COMPANIES 
HARTFORD, CONNECTICUT 
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This advertisement appears in 
late August and early September 


issues of national magazines. 
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“First Bale!” 
rst a e / The cry of “first bale” will resound through countless Southern 


plantations in a few weeks, as King Cotton holds his first court of the season in the country markets. 


This commodity, so necessary in war and peace, had to reach maturity to become really 
useful. So it is with your War Bonds—the “ripening’”’ process goes on automatically as long as 
you are willing to hold them. And the person who cashes them in now not only sees his 
principal disappear for purchases made under war-time conditions, but loses by far the greater part 
of what gain he or she would have by holding them. 
Next time you think of cashing in your bonds—think of the day when you will get 


your money’s worth and more. Hold them and remember why you bought them! 


* THE HOME « 
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HEAD OFFICE AND 
EASTERN DEPARTMENT 
116 John Street, New York 7, New York 

* 

WESTERN DEPARTMENT 
insurance Exchange Bidg., Chicago 4, Ill. 
e 
SOUTHERN DEPARTMENT 
Canal Building, New Orleans 12, Lo. 
. 

PACIFIC DEPARTMENT 
340 Pine Street, San Francisco 4, Cal. 


NORTHWESTERN DEPARTMENT 
Colman Building, Seattle 4, Wash. 
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“COMING EVENT- -" 


Your town may have an airport now — or there may be one planned for the 
near future. In either case it’s an event of importance to you. 

With air activity on your doorstep there will develop a growing use of 
air cargo shipments in and out of your city. It is the insuring of these 
shipments by air express or freight that can mean a new kind of business 
for your agency. 

Check up on the shippers in your locality who are, or will be, shipping 
by air. Then contact the nearest branch of the Marine Office of America for 
information on writing Air Cargo Insurance. 


Do it now! Be ready for this new, lucrative field for insurance production. 


MARINE OFFICE 


of AMERICA 


ALL CLASSES OF OCEAN AND INLAND MARINE INSURANCE 
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Insurance Faces 
Abrupt Changes 
from War Routine 


Rebuilding of Organiza- 
tions Presents Opportunity 
and Problems 


While it has become axiomatic that 
insurance is an industry that faces no 
problem of reconversion, it is obvious at 
this day of final military victory that 
jasurance stands on the brink of abrupt 
change in many directions. After four 
years or so of becoming adjusted to a 
war economy, a routine has become es- 
tablished in insurance operations. As dif- 
ficult as it is in many respects, at. least it 
is a routine. There is today no straining 
to achieve perfection. We have accommo- 
dated ourselves to shortages by tol- 
erating imperfection and delay. Business 
has been plentiful and the handling of it 
rather than getting it has been the im- 
portant task. We are now facing a 
change in our routine that may be even 
more shocking, but, of course, without 
the tragic undertones, than was the 
change from peace to war. 

Insurance men in the property and 
casualty field, in pondering what lies 
ahead, perhaps think first of the motor 
car. While the wartime speed limits 
have been by no means religiously ob- 
served and while very few motorists 
have kept strictly within their allotted 
gasoline limits, the speed that has pre- 
vailed is far less than the breakneck 
pace of pre-war days and the amount of 
driving has been enormously curtailed. 
Restricted use of the car and slower 
speeds have become routine. 

The depature from that routine which 
the end of rationing seems to spell is an 
ominous possibility. The fire and cas- 
ualty people will have to make quick de- 
cision in the matter of insurance rates. 


Effect in Group Field 


In the life insurance and accident and 
health fields, the line that is sure to be 
the most sensitive to the termination of 
war contracts is group. Already during 
the past two or three months there have 
been cancellations of group plans due to 
plants having come to the end of their 
war duties. There is likely to be a rad- 
ical sloughing off of group cover, but, 
of course, as the workers find their way 
back into peace time jobs group insur- 
ance should recover in splendid fashion. 
The war has caused a much greater 
acceptance of and demand for group in- 
surance of all kinds and even though the 
fax incentive to its purchase may be- 
come less, it has become standard equip- 
ment. 

_ The great emphasis in the insurance 
industry now willbe on restoration of 
Personnel. That presents a magnificent 
opportunity but it involves major prob- 
ems. As the organization becomes 
replenished, the tempo of operations will 
€ stepped up. It will be difficult to 
make plans for the immediate future 
because of uncertainty as to just when 
men that are expected to return will be 
teleased from military service. All of the 
difficulties attendant upon assimilating a 
arge number of new employes at one 
time will be encountered. Many men 
who have been taken on during the war 
a replacements have proved competent 
(CONTINUED ON PAGE 31) 


Cal. Surplus Line 
Law Is Attacked 


Interstate Commerce Issue 
Raised in Appeal to 
U. S. Supreme Court 


WASHINGTON — Whether sections 
703 (A) and 1642 of the California insur- 
ance code constitute an undue burden 
on interstate commerce is involved in 
the appeal to the supreme court of F. O. 
Robertson against the state of California 
from the Ventura county, Cal., su- 
perior court’s decision that he violated 
these sections. The sections declare it 
a misdemeanor for anybody other than 
a surplus line broker to act as agent for 
a non-admitted insurer in the transac- 
tion of insurance business in California, 
and require an agent to obtain license. 

The constitutional question involving 
the commerce clause was raised in the 
trial of the case, in which Robertson was 
charged with the violations in the Ven- 
tura county justice court. That court 
convicted him and its action was sus- 
tained by the superior court, which, ac- 
cording to the appeal, “held in effect 
that although insurance business trans- 
acted over state lines will be interstate 
commerce” under the S.E.U.A. deci- 
sion, “it was nevertheless subject” to the 
California code. 


Radio Advertising Involved 


The appeal says that one O’Lein had 
had difficulty obtaining insurance in 
California and had heard by radio of the 
company which issued him a policy, had 
seen its literature and had inquired of 
the company regarding its policies. Yet 
he was prohibited by California laws 
above cited from obtaining such insur- 


ance, except under conditions above in- 


dicated. 

According to the appeal, this law 
“prohibits a member of a foreign insurer 
or any person in the state of California 
from assisting in any such interstate 
transaction except in the case of a sur- 
plus line broker,’ who must be licensed, 
“pay a discriminatory 3% tax, must not 
write the business in a non-admitted in- 
surer unless there is no admitted insurer 
in which the risk can be written, or he 
must not write it for a less premium 
than it would be written by any com- 
pany admitted to do business in the state 
of California.” 

Furthermore, it is declared “the com- 
pany with which this risk was placed 
could not, under the law,” be admitted 
to California. 


Law Not Merely Regulatory 


“The California law is not merely one 
regulating the character and responsibil- 
ity of an agent but absolutely prohibits 
such an agent from writing or assisting 
the company with which this risk was 
placed from doing business, either inter- 
state or intrastate, in the state of Cali- 
fornia,” the supreme court is told. “Cer- 
tainly a law which prohibits interstate 
commerce at least places a burden 
upon it.” 

The state contended, according to the 
appeal, that under the S.E.U.A. decision 
insurance is held to be commerce when 
transacted across state lines, “only when 
a federal law is being interpreted and 
that the same business is not commerce 
and hence not interstate commerce when 
a state law is being construed.” 

Appellant, however, asserts the Su- 
preme Court made no such distinction 
between different laws, but rather “be- 
tween two different phases of the said 
business which may be interstate in one 
phase and intrastate in another.” 

The California law, it is claimed, 
reaches across state lines to “regulate 


E. U. A. Offers 
U. & O. Adjustable 


Premium Form 


NEW YORK—tThe Eastern Under- 
writers Association has made available 
to rating organizations in its territory, 
for use where there is a demand for it, 
an adjustable premium endorsement for 
use and occupancy insurance which 
meets some of the objectives of the re- 
porting form U. & O. advocates. Some- 
thing similar has been in use in Canada 
since December, 1943. 


What E.U.A. Version Provides 


The E.U.A. version permits an in- 
sured, within a specified time after the 
policy terminates, to compute his U. & 
O. exposure retrospectively and if he 
can show that his values were less than 
those insured he is entitled to a prorata 
return of premiums. In order to get this 
adjustable feature he must carry 100% 
insurance to value and pay the 80% 
coinsurance rate for it. 

The adjustable premium feature would 
make it possible for an insured to buy 
coverage based on his assumed peak 
exposure and stil] adjust his final pay- 
ment to actual conditions. However, it 
would still be necessary for him to 
judge his maximum exposure and buy 
his coverage accordingly. The auto- 
matic expansion feature of the true re- 
porting form is missing. 


Opposition to Reporting Idea 


The reporting U. & O. idea has not 
met with much favor among eastern 
insurance men. Many believe that a 
reporting U. & O. form would be ex- 
tremely complicated in operation. The 
adjustable premium endorsement has 
been made available but not as a recom- 
mendation. It is more in answer to a 
limited but somewhat insistent demand, 
mostly from the old business in Penn- 
sylvania. The refineries’ business has 
fluctuated widely. during the war and 
the refiners wanted to be protected 
against penalties due to a sudden up- 
shoot in volume of business. Some in- 
surance men feel that the war’s ending, 
by putting a stop to these unexpected 
business bulges, may remove much of 
the demand for a variable-value type of 

& O. 

The adjustable premium U. and O. 
endorsement is being studied in vari- 
ous eastern rating jurisdictions but has 
not thus far been adopted in any of 
them. It is on the agenda for consider- 
ation by the Middle Department Rat- 
ing Asosciation next week. 


CORRECTION AS TO VIRGINIA 

In last week’s edition it was reported 
that a U. & O. reporting form had been 
filed with the Virginia authorities by the 
Virginia rating bureau. The Virginia bu- 
reau asserts that no such form has been 
filed and that neither has the adjustable 
premium form been filed. 


the insurer in the state of its organiza- 
tion and in every state in which it trans- 
acts business.” Unless Paul vs. Vir- 
ginia is to “remain the law of the land 
to its fullest import” appellant declares, 
“state regulation must now be reexam- 
ined.” 

Insurance, as interstate commerce, is 
limited as to regulation by constitu- 
tional provisions, commerce clause, 
equality clause and fourteenth amend- 
ment, it is declared. The alleged re- 
quirement of California law that the 
company concerned conform its corpo- 
rate structure and business methods in 
every state where it operates to Califor- 
nia regulations it is argued, conflicts 
with the constitution and comes within 
supreme court jurisdiction. 


All-Industry Group 
Names Subcommittees 
for Further Probing 


Reports “Considerable 
Progress”; Will Meet Again 
in N. Y. Sept. 19-20 


NEW YORK—The phrase “to the 
extent that such business is not regu- 
lated by state law,” which designates 
the application of the Sherman, Clayton 
and Federal Trade Commission acts to 
the insurance business after the mora- 
torium expires, appears to have been 
the principal center of discussion at 
the two-day meeting here of the all- 
industry committee designated to evolve 
generally agreed-upon recommendation 
in the light of public law 15 and the 
impact of the Clayton, Federal Trade 
Commission, and Robinson-Patman acts 
on the insurance business, Considerable 
progress was made, according to a 
statement given out after the meeting. 

A variety of views was expressed as 
to how various state laws should be 
amended to make certain that the in- 
surance business will remain under the 
states’ supervision and not be affected 
by the Clayton, FTC and _ Robinson- 
Patman acts. However, a high degree 
of harmony is reported to have pre- 
vailed, with none of the 17 groups rep- 
resented taking a stand that would, at 
this stage at least, seem likely to en- 
danger the committee’s objective of ar- 
riving at a set of recommendations that 
would be representative of the views 
of the insurance industry as a whole. 


Next Meeting Sept. 19-20 


The all-industry committee will meet 
here again Sept. 19-20, the exact place 
to be announced later. The group ap- 
pointed three subcommittees on the 
Clayton, Robinson-Patman and Federal 
Trade Commission acts respectively to 
study the acts further and if possible 
bring back reports with recommenda- 
tions at the September meeting. 

J. Raymond Berry, general counsel 
National Board of Fire Underwriters, is 
chairman of the subcommittee on the 
Clayton act. Other members of this 
subcommittee will be drawn from the 
American Mutual Alliance, American 
Life Convention, Association of Casualty 
& Surety Executives, Health & Accident 
Underwriters Conference, Life Insur- 
ance Association of America, and Surety 
Association of America. 


Robinson-Patman Committee 


J. M. McFall, vice-president of United 
States Fidelity & Guaranty, is chairman 
of the subcommittee on the Robinson- 
Patman act, other members being R. L. 
Hogg, general manager American Life 
Convention; H. E. Moore, president Na- 
tional Association of Insurance Brok- 
ers; W. Ray Thomas, president Na- 
tional Association of Insurance Agents; 
H. T. Freeman, president Manufacturers 
Mutual Fire, and J. R. Cooney, president 
Firemen’s group. 

D. E. Satterfield, Jr., general coun- 
sel Life Insurance Association of Amer- 
ica, is chairman of the subcommittee on 
the federal trade commission act. Other 
members are C. A. Loughin, general 
counsel of Home; W. E. McKell, vice- 
president American Surety, and Henry 
Moser, attorney for Allstate, represent- 

(CONTINUED ON PAGE 31) 
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Solution Offered 


for Barreled-Whisky 
Valuation Problem 


Insurers-Distillers 
Committee Would Agree 
on Values Periodically 


NEW YORK—As a solution to the 
problem of how to set proper values on 
barreled whisky held in bonded ware- 
houses for future bottling, an insurance 
expert who has done much work in this 
field suggests that the companies and 
the distillers form a small committee, 
which an impartial chairman from out- 
side both industries, to review the 
whisky situation each three or six 
months and publish a scale of whisky 
values which, in the absence of proof to 
the contrary, would be binding on both 
insured and insurer until the date of the 
next publication. 

This insurance man pointed out that 
the problem arises because of the change 
in the method of marketing whisky that 
has taken place since the repeal of the 
prohibition amendment. Before 1920, 
when the amendment became effective, 
American distillers produced large quan- 
tities of whiskies, which they sold in 
barrels to rectifiers and others who aft- 
erward bottled and sold to retailers or, 
im some cases, to ultimate consumers. 
The distillers sold whiskies of various 
ages. In pre-prohibition days there was, 
therefore, an active market in barreled 
whiskies and the value of these whiskies 
could be determined with satisfactory 
accuracy. 


Changed After 1933 


After 1933, when the prohibition 
amendment was repealed, there was a 
marked change in the method of selling 
domestic whiskies. The larger distillers 
bought up many competing distilleries 
and they made it their sales policy to 
age and bottle their entire production 
and sell only by the case. Consequently, 
the sale of barreled goods has been al- 
most completely eliminated from the 
whisky business and the occasional sales 
made have been so few and far between 
as to be no criterion of the real value 
of barreled whisky. As a result, there 
are today divergent ideas as to the 
proper method of valuing whisky in 
bond which is earmarked for bottling at 
some future date either as straight 
whisky or an ingredient of a blend. 

One result of having a _ published 
scale of whisky values would be to elim- 
inate the complaint of distillers of 
blended whiskies and who, under the 
present market value clause, are placed 
at a disadvantage in insuring whiskies 
being held for future blending. The 
value of whisky being held for future 
blending is determined by what that 
whisky would bring as straight whisky if 
it were to be put on the market as such. 
This means a low ceiling price, which 
is reflected in the value at which the bar- 
reled liquor can be insured, because the 
ceiling prices for established brands are 
higher than for equivalent new brands 
going on the market since the establish- 
ing of ceilings. Since the components of 
blends were never marketed as straight 
whiskies their ceilings are those of new 
brands. 





Word has just been received from 
the navy department by Mr. and Mrs. 
Harry T. Stephens of Topeka that their 
son, Ens. Paul R. Stephens, is reported 
missing in a plane crash July 28 in the 
Pacific. He was pilot of a torpedo 
bomber. His father was Kansas state 
agent of North America for many years 
until his retirement a few years ago. 


To Honor Wright 
at Grand Nest 
Meet Next Week 


MINNEAPOLIS — George W. 
Nright, No. 1 gosling of the Blue Goose, 
will be honored at the grand nest meet- 
ing here Aug. 21-23. He will be the 
special guest at the stag luncheon. Mr. 
Wright, now retired from active insur- 
ance work and residing at Milwaukee, 
was initiated at the organization meet- 
ing at Green Lake, Wis., in 1906. He is 
being accompanied to the grand nest 
meeting by Mrs. Wright. 

An “Old Timers’ Room” is being 
planned with a collection of old Blue 
Goose pictures arranged by E. C. Bowe, 
state agent Springfield F. & M. 

A final meeting of the general com- 
mittee was held this week. The change 
in the war situation will not alter the 
plans for a streamlined session which 
calls for no more than 50 delegates. 
Registrations are already in for most of 
these and some of them plan to arrive in 
Minneapolis in advance of the opening 
day. The convention gets down to busi- 
ness on Wednesday and _ concludes 
Thursday. The opening day, Tuesday, 
will be given over to registration, golf 
and sight-seeing. 


Summary of 
War Time Changes 
Now Available 


It is expected that distribution will be 
made this week of “Bringing You Up to 
Date,” the special edition of the “Cas- 
ualty & Surety Journal’ containing a 
summary of important changes from 
Jan. 1, 1941, to May 8, 1945, in property 
and casualty insurance. A copy will be 
sent promptly to the entire subscription 
list, through the courtesy of the Associa- 
tion of Casualty & Surety Executives. 
In addition, the National Association of 
Insurance Agents, upon request, has 
offered to send a free copy to any of its 
members not on the list. 

Additional copies may be purchased 
at 50 cents each, regardless of quantity, 
from the National Association of Insur- 
ance Agents, 80 Maiden Lane, New 
York. 

The summary embraces 128 pages. 
The technical changes are arranged in 
orderly fashion divided as between fire 
insurance, casualty-surety and miscel- 
laneous. <A brief statement regarding 
the S.E.U.A. Supreme Court decision is 
also included. Many of the specific 
changes recorded are identified by cap- 
tion, rule number and the effective date 
of the change. 

In the fire section, the sub-divisions 
are: Standard fire and specific peril poli- 
cies; business interruption insurance; 
reporting and floater forms of fire insur- 
ance; inland marine insurance, and auto- 
mobile physical damage insurance. The 
casualty-surety section embraces: Auto- 
mobile casualty; boiler and machinery; 
burglary, theft and robbery; fidelity and 
surety, and public liability and work- 
men’s compensation. The miscellaneous 
section includes War Damage Corp. as 
well as aviation insurance. 


Committee Heads of 
Women’s Association 


Mrs. Ada V. Doyle of Caldwell, N. J., 
immediate past president of the National 
Association of Insurance Women, be- 
comes chairman of its education com- 
mittee. Mrs. Hilda Rogers, Milwaukee, 
is appointed chairman of the member- 
ship committee. Mrs. Grace Lods of 
Akron, O., heads the welfare committee. 
Mrs. Antoinette E. Oster, Long Beach, 
Cal., is chairman of the publicity com- 
mittee. Miss Dellie Schneidau of New 
Orleans is chairman of the public rela- 
tions committee and Mrs. Willie Hood 
White of Charlotte, N. C., is chairman 
of the legislation committee. 


<< 





Extension of Social 
Government Cover 


in Canada Planned 


REGINA, SASK.—Plans for the ex- 
tension of the Saskatchewan insurance 
office, operated by the provincial gov- 
ernment, are announced in the current 
issue of “C. C. F. News,” organ of the 
Cooperative Commonwealth Federation 
party which controls the provincial gov- 
ernment. The office will expand to all 
Canadian provinces where a license 
can be secured. The publication claims 
that a large number of persons through- 
out the dominion “would welcome an 
opportunity to insure with a socially- 
owned service. While no applications 
for licenses in other provinces have been 
made, it is believed that there would be 
little difficulty in obtaining them.” 

More than 150 agents have been em- 
ployed by the insurance office, most of 
them being exclusive agents although 
established agents who promise to con- 
vert existing policies to government in- 
surance at expiration are also appointed. 
The 1,100 cooperative societies in the 
province have invited to become agents. 
Coverage to the public is sold through 
agents, although a 10% discount is 
offered on business placed direct with 
the head office. No commission is paid 
on insurance covering public property 
which is placed direct. 

Charges against private insurance 
companiés are enumerated with an anal- 
ysis of premium and loss figures. The 
C. C. F. claims that it can reduce insur- 
ance costs 10 to 25%. Strong stress is 
placed on the fact that over 200 of the 
244 companies operating in the prov- 
ince have their head offices elsewhere 
and that the “province was being bled 
by outside financial interests.” 


Upholds Okla. Butane Law 


An opinion of the Oklahoma attorney 
general upheld the recently effective 
statute that requires manufacturers and 
dealers in butane and propane gases to 
obtain license and post bond, before 
they can sell their products. 
legislature placed enforcement of this 
law in the state fire marshal with the 
power to suspend the license of any 
dealer who misrepresents the goods 
sold, either the gas itself or the burners 
and equipment used. 

= Ellis, fire marshal, announced 
that all liquefied petroleum gases shall 
be odorized to make leaks detectable, 
before license will be granted. This 
not only includes butane and propane 
but all natural gas. Manufacturers and 
dealers must file a $2,000 bond annu- 
ally and persons who install gas sys- 
tems must file a $1,500 bond. Strict 
examinations will be given applicants 
for licenses as installers in the hope 
that danger will be minimized. 











Insurance Exchange People 
Create Good Sized Town 


The Insurance Exchange of 
Chicago houses more insurance 
men and offices than any other 
structure in the world. At the 
present time the building manage- 
ment states that there are 12,000 
people in the building. There are 
perhaps 11,000 insurance people. 
The rest is made up of army men 
and employes of the General Elec- 
tric company which has recently 
entered the building. This makes 
a town in itself. The tenants are 
served by various merchants sell- 
ing a variety of goods, eating 
places, service people and so on. 
It is thought that there are about 
300 separate agencies, companies, 
associations and other independent 
units in the building. In some 
cases there may be a one-man of- 
fice. If military service is made 
compulsory, the army will un- 
doubtedly keep its space. 








The last. 


Dunlap Is Named 
President by 
Georgia Agents 


Condemn Unequal 
Taxation—Membership 
Now at 293 Mark 


By E. E. HESS 


ATLANTA—James C. Dunlap, At. 
lanta, was named president of the Geor- 
gia Association of Insurance Agents at 
the one day business session here. Carl 
G. Medford, Marietta, was elected first 
vice - president; 
Isaac H. Chappell, 
Macon,second 


v ic e - president; 
E. E. Thiele, Co- 


lumbus, treasurer; 
Hamilton Arnall, 
Newnan, national 


director. Sidney O. 
Smith, Gainesville, 
conducted his tra- 
ditional direction 
of installation of 
the new officers, 
which touched a 
rather sobering 
note when among 
other admonitions he suggested that it 
is high time for insurance people to get 
away from the old bogie of “stay away 
from politics.” “Whether we liked it or 
not,” he declared, “insurance is in poli 
tics up to its neck, and we should pre- 
pare to really get into politics on a com- 
plete scale for the protection of the in- 
dustry locally and nationally.” 

In his speech of acceptance, Mr. Dun- 
lap enumerated some of the problems 
confronting insurance in Georgia. He 
plans to submit a definite program for 
the ensuing year. 


Ask Equal Taxes 


A resolution was adopted condemning 
the inroads being made on privat 
owned business by government ¢f- 
croaching on business and the formation 
of cooperatives assisted by government 
agencies and relieved of most, if not 
taxes. Members were asked to com 
municate with Congressmen urging that 
all businesses be placed on the same tax 
basis. 

The executive committee and emt 
ployes of the National Association o 
Insurance were commended for their at 
complishments in another resolution. 

President Hugh Hill of Savannah te 
ported that no legislation detrimental to 
insurance was passed by the Georgia 
legislature. One bill was introduced 
that would have made the state a sell 
insurer. Mr. Hill said that it was a 
unsound policy and the bill was fought 
on that ground. The association, he 
stated, assisted in the passage of the 
automobile safety responsibility at 
which he regards as a forward step. 
bill provides for an adequately staffed 
state insurance department to look aftef 
this new feature. 


Membership Now 293 


Membership has increased from 278 0 
293 but a loss of 11 members kept 
association from passing its 300 goal. 

President Hill recommended that the 
association sponsor a short intensive 
ucational course for the benefit of met 
and women in the service who will ® 
returning to civilian life. 

Regardless of the many difficulties fol 
lowing the S.E.U.A. decision, Mr. H 
thinks that the Department of Justi 
rendered the business a favor. The 
surance business, he said, has simply 

(CONTINUED ON PAGE 14) 
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N.A.LA. Officers 
Issue Statement 
on Williams’ Talk 


Call It “Ill Timed” — 
Would Defer Discussion 
on Controversial Issues 


Affirming their desire for continued 
cooperation with the companies and 
stating that assurances have been fe- 
ceived from the Insurance Executives 
Association of further conferences on 
matters of mutual interest, a statement 
issued by the officers of the National As- 
sociation of Insurance Agents depre- 
cates the recent “San Francisco inci- 
dent” as “ill-timed” and urges that dis- 
cussions of controversial subjects should 
be deferred to a later date. The state- 
ment says: 

“The officers of the National Associa- 
tion of Insurance Agents have been 
carefully investigating the press account 
of the remarks recently appearing in the 
Journal of Commerce’ of New ,York, 
alleged to have been made by E. L. Wil- 
liams, president of the Insurance Execu- 
tives Association, before the Pacific 
Board in San Francisco July 10. On 
July 20 Mr. Williams issued a statement 
to that paper to the effect that in his ap- 
pearance before the Pacific Board he 
was merely calling to the attention of 
these company managers that a study of 
the questions arising out of the Supreme 
Court decision and public law 15 was 
under way, but in no wise was he fore- 
casting what conclusions would be 
reached. 


Believes Commissions Discussed 


“Efforts on the part of the officers of 
the National association to secure a 
copy of the remarks have been unsuc- 
cessful because it has been stated that 
Mr. Williams spoke extemporaneously. 
Likewise, efforts to ascertain accurately 
what was said by Mr. Williams on that 
occasion have resulted unsuccessfully. 
Therefore, the only conclusion to be ar- 
rived at by the officers of the National 
association in their endeavor to ascer- 
tain the true facts of the situation is 
that, in the absence of a specific denial 
from Mr. Williams, he did discuss the 
question of agency limitation and the 
subject of agents’ commissions to some 
greater or lesser degree. 

The incident is regrettable because 
of the various interpretations which 
these alleged remarks have produced, 
both in and out of the press, thus add- 
ing to the general confusion. The inci- 
dent also is deplorable because it con- 
stituted an ill-time action. In our opin- 
ion, discussion of these subjects should 

deferred to a later date, if for no 
other reason than because the entire in- 
dustry is now seeking to arrive at prac- 
tical conclusions on the basic problems 
confronting it as a result of the Su- 
Preme Court decision and the enactment 
of public law 15. 


Previous Conferences Reviewed 


“Since the important meeting held in 
Philadelphia in November, 1944, at 
which time the agents of the country 
met with the executives of the compa- 
ties, the National association has, in its 
study and consideration of the problems 
facing the industry, proceeded in an or- 
derly way. Putting first things first, the 
Officers have kept in mind that at the 
Proper time and in cooperation with the 
companies, serious consideration would 
€ given and treatment by negotiation 
applied, to the several issues, wherein 
the companies and the producers are 
jointly and vitally interested. The offi- 

(CONTINUED ON PAGE 14) 


Argue Insurance 
Contracts “Local” 
in Mich. Tax Suit 


LANSING, MICH.—Arguments were 
heard in circuit court here in the suits 
brought by Prudential and Massachu- 
setts Mutual Life attacking the Michi- 
gan premium tax law in the light of 
the S.E.U.A. decision. Edward P. 
Wright of Dickinson, Wright, McKean 
& Cudip, Detroit, represented the com- 
panies, and Maurice Moule, assistant 
attorney general, appeared for the state. 
Briefs subsequently were filed by both 
sides. A considerable part of the facts 
had been stipulated by agreement of 
opposing counsel. 

While the companies’ counsel in- 
sisted that, in the light of the S.E.U.A. 
decision, Michigan’s tax law, admittedly 
discriminatory, is per se unconstitu- 
tional by creating a burden against 
interstate commerce, the state main- 
tained that the small rate of taxation, 
2% on premiums written in Michigan 
by non-resident life carriers, constituted 
a legitimate exercise of the taxing and 
regulatory powers of the state. The fact 
that non-resident life companies have 
made much greater increases in business 
than Michigan carriers over the past 
20 years was cited as proof that the 
state levy could not be construed as an 
“undue burden” on the foreign car- 
riers. 


“No Bearing on Regulatory Laws” 


Mr. Moule maintained that the inter- 
state commerce decision had no bearing 
on state regulatory laws but merely 
passed on the federal government’s right 
to regulate the actions of groups of 
insurers under federal anti-trust laws. 
Insurance contracts, he contended, still 
are local contracts. 

It was noted that, whereas eight life 
companies were domiciled in Michigan 
20 years ago, only two strictly life 
carriers and one writing a small volume 
of life in connection with casualty busi- 
ness now remain. They are Michigan 
Life and Agricultural Life, the latter in 
conservatorship pending a proposed re- 
organization, and Federal Life & Cas- 
ualty, which has only a few thousand 
dollars of life premiums annually. 


How Complainants’ Business Grew 


_ Tables were presented showing that 
in the period 1924-43 Prudential in- 
creased its business in force in Michigan 
from approximately $198 million to 
$763 million and its percentage of 
total Michigan life business from 8.06 
to 11.87, while Massachusetts Mutual 
boosted its Michigan volume from 
roughly $6414 millions to $120 millions, 
although dropping slightly from 2.62% 
of all Michigan business to 1.87%. But 
Michigan companies during the same 
period showed a decline in business in 
force from $153 million to $33 million 
and from 6.22 to .52%. 

Frank L. Klingbeil, Detroit, state 
manager of Prudential, and George E 
Lackey, Detroit, general agent of Mas- 
sachusetts Mutual, appeared as wit- 
nesses. Alvin Borchardt of the Michigan 
department actuarial staff was the only 
other witness, his testimony being con- 
fined to identification and explanation 
of the statistical exhibits offered by the 
state. 


—_—. 


Mrs. Anderson Desires 
Women to be Recognized 


Mrs. Fern H. Anderson, St. Paul, 
president National Association of Insur- 
ance Women, wonders whether her or- 
ganization might not be included in the 
list of organizations proposed by THE 
NATIONAL UNDERWRITER in a recent edi- 
torial to compose a national council in 
which various issues of a prominent 
nature would be discussed by various 
bodies. Mrs. Anderson believes that the 
women may have a slant that would be 
valuable. 


Justice Man on S.E.U.A. 
Case Tells His Story 


The “Journal of American Insurance,” 
publication of American Mutual Alli- 
ance, in its current edition publishes 
a play-by-play account of the Depart- 
ment of Justice prosecution of the fire 
insurance companies and the events 
leading up to the S.E.U.A. decision 
as written by Frank H. Elmore, former 
special assistant to the U. S. attorney 
general who had much to do with the 
case. 

Much of what Mr. Elmore writes is 
a review of facts well known to insur- 
ance people but especial interest is taken 
in some of his personal observations 
and in the revelation of the misgivings 
on the part of some within the Depart- 
ment of Justice as to the correctness 
of the course that was being pursued 
and also some of the considerations of 
legal strategy. 

Especially interesting is Mr. Elmore’s 
statement that the Department of Jus- 
tice feared that the insurance companies 
would elect to stand trial on the in- 
dictment in the S.E.U.A. case before 
the federal court at Atlanta. The De- 
partment of Justice was apprehensive 
that the companies would decide to go 
to trial and at the close of the govern- 
ment’s case move the court to enter 
a directed verdict of acquittal on the 
ground that since the U. S. Supreme 
Court had held that insurance was not 
interstate commerce, the court lacked 
the jurisdiction to enter judgment. 


Would Have Been Adjudication 


This stratagem, Mr. Elmore declares, 
had it been employed successfully, would 
have placed the government in virtually 
the same position in which it would 
have found itself had its earlier fears 
of an adverse ruling on the challenge 
of the subpoena materialized. “In fact, 
it would have been more serious, for 
our evidence would then have been 
heard and the court’s ruling would 
have amounted to an adjudication, not- 
withstanding the weight of the evidence, 
that the defendants were not guilty. 
There would have been no appeal, for 
the law makes no provision for an ap- 
peal by the government from a judg- 
ment of acquittal in @ criminal case.” 

Mr. Elmore states that he has since 
learned that such a course was strongly 
urged upon attorneys for the insurance 
companies, but was rejected “primarily 
because many officials of the defendant 
companies feared the adverse effect 
which the publication at the trial of 
the evidence supporting the indictment 
might have upon their public standing 
and commercial relations. They prob- 
ably assumed the government knew 
everything about the conduct of their 
business and that it could and would 
prove all the charges of the indictment.” 

The Department of Justice thus was 
greatly relieved, Mr. Elmore states, 
when the insurance companies filed a 
demurrer to the indictment. 


Virgin to the Courts 


Mr. Elmore tells of his studies lead- 
ing up to the decision that action should 
be taken. He emphasized particularly 
the Missouri rate scandal and the rep- 
resentations of the then attorney gen- 
eral of Missouri, Roy McKittrick. On 
Jan. 21, 1942, Mr. Elmore addressed a 
memorandum to Assistant Attorney 
General Thurman Arnold saying that the 
government had never filed an action 
against insurance companies under the 
federal anti-trust laws. “The issue of 
whether a combination of insurance com- 
panies, doing interstate business, which 
fixes and enforces schedules of rates 
applicable to insurance contracts, is 
virgin to the courts,” he wrote. 

He went on to say that every case in 
the Paul vs. Virginia line has been 
concerned with the efforts of insurance 
companies to escape the strictures of 
state legislation. “That the hand of the 
United States should now be stayed in 
the enforcement of the laws of the 


land enacted for the protection of all 
of its citizens, by dictum and dogma 
emanating from cases in which the 
present issues were never before the 
court is shocking and unreasonable.” 

Mr. Elmore went on to say that in- 
surance is in reality interstate commerce 
and concluded: 

Challenge and Privilege 

“We must not refrain because of 
apparent difficulties and uncharted seas 
from taking the opportunity to present 
facts of this matter to the court for 
consideration de novo as a challenge 
and a privilege.” He said that Thurman 
Arnold agreed with his conclusions and 
Mr. Elmore declared without the “imag- 
ination and daring” of Arnold, the case 
would never had been brought. 

Mr. Elmore makes the interesting 
observation that Attorney General Bid- 
dle seemed to view the case as a routine 
Sherman act matter or at least one 
having no extraordinary features. 

Atlanta was selected as the place to 
institute proceedings, according to Mr. 
Elmore, because the S.E.U.A. “was 
said to be one of the most flagrant 
offenders in monopolistic practices of 
the four regional bodies,’’ also because 
the largest number of complaints against 
“the fire insurance trust” had come 
from citizens of southeastern states, 
also because Atlanta was conveniently 
located. 

Shortly after the service of the sub- 
poenas had been effected, Mr. Elmore 
stated, he was visited by John T. Cahill 
of the New York law firm, representing 
S.E.U.A. Mr. Cahill, he said, reminded 
Mr. Elmore of the Supreme Court de- 
cisions holding that insurance is not 
commerce, stating that his clients were 
willing for a judicial test of the con- 
stitutional basis of the government’s 
power to proceed against insurance 
companies under the federal anti-trust 
law. He proposed an amicable civil 
action as the vehicle for such a test. 
Mr. Elmore replied that the depart- 
ment had insufficient evidence at hand 
on which to draft a complaint, that it 
had made no field investigation nor 
had it examined the documents called 
for by the subpoenas. 


Offer to Stipulate as to Facts 


Mr. Cahill offered to stipulate with 
the department as to the facts on which 
the action would be erected. Mr. Elmore 
said he was compelled to decline this 
offer because to have accepted it would 
have placed the department entirely at 
the mercy of the insurance companies. 
Without thorough investigation and 
study of documents the department 
would have had no means of verifying 
the accuracy and completeness of the 


facts to be stipulated. He said the 
department would proceed with the 
grand jury imvestigations and _ insist 
upon the compliance with the sub- 
poenas. 

“Efforts were made by _ several 


highly placed persons to persuade the 
department to drop the investigation 
entirely but without effect,” Mr. Elmore 
writes, 

At another point Mr. Elmore said 
there had been differences of opinion 
in the Department of Justice as to the 
complexion which the government’s ar- 
gument should assume in arguing the 
demurrer in Atlanta. Some thought that 
since it would be to the government’s 
advantage if the district court sustained 
the demurrer, thereby opening the way 
to a direct appeal to the Supreme 
Court, the government should not urge 
its case too strongly on the federal 
judge at Atlanta. Mr. Elmore said 
that he was opposed to such strategy, 
feeling that the department should pre- 
sent its contention with the utmost 
vigor, giving the judge the full benefit 
of its research and analysis. 

Mr. Elmore sheds light on the mys- 
tery of the action that was started 
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while the Atlanta case was in progress, 
against the National Board, Cotton In- 
surance Association and Cotton Fire & 
Marine Underwriters. The Justice De- 
partment caused subpoenas to be served 
on those organizations requiring the 
production of certain documents before 
federal grand jury in New York. This 
step, he explains, was in the nature of 
a hedge against the possibility that the 
government might lose in its attempt 
to establish jurisdiction in the S.E.U.A. 
case on the ground that the insurance 
business was not interstate commerce. 
The department wished to be prepared 
against that contingency, to bring an- 
other case asserting jurisdiction on the 
ground that insurance coverage was es- 
sential to and thus affected the move- 
ment of goods and commodities in 
interstate commerce hence the action 


against the cotton insurance Pools. The 
subpoenas of the National Board were 
solely for the purpose of obtaining in- 
formation. 


Maneuver Is Kept Secret 


The attorneys for the insurance com- 
panies offered to produce the documents 
for examination at their offices in New 
York if the government would withdraw 
the subpoenas without publicity. Mr. 
Elmore accepted this proposal and made 


a thorough study of the material. The 
press was never informed that the 
documents had been produced, he 
stated. 

Mr. Elmore reveals that after the 
Atlanta judge sustained the demurrer 
to the indictment, some members of 


the justice department legal staff were 
either opposed to or lacked enthusiasm 
for taking an appeal. Tom C. Clark, now 
attorney general, at that time was as- 
sistant attorney general in charge of 
the anti-trust division. Clark addressed 
a memorandum to the solicitor general 
recommending that appeal be _ taken. 
Later the solicitor general authorized 
the appeal. 

Mr. Elmore stated that the importance 


of the case, the public interest mani- 
fested in it, as well as the possibility 
that the decision might become one of 
the important landmarks of constitu- 
tional law, induced Attorney General 
Biddle to present the arguments of the 
government before the Supreme Court. 
Mr. Elmore remarked that it is seldom 
an attorney general personally appears 
for the government. He said that Homer 
Cummings appeared but once, Frank 
Murphy not at all, Robert Jackson twice 
and Biddle on only one other occasion. 

Mr. Elmore states that the action of 
Congress in passing public law 15, which 
is the insurance act, signifies its acqui- 
escence in the decision of the Supreme 
Court in the S.E.U.A. case, as the basis 
of the legislation is the recognition and 
affirmation by Congress of its power 
under the commerce clause to regulate 
interstate commerce in insurance. “Thus 
at long last the legislative, executive 
and judicial branches of the federal gov- 
ernment are in agreement that insur- 
ance is commerce and the unrealistic 
fiction established in Paul vs. Virginia 
is but a historical memory,” he wrote. 

“The investigation, the indictment and 
the decision itself all have been criti- 
cised and denounced. Some exprobation 
may have been deserved. But I am con- 
fident that benefits will flow to all whose 
lives, property, or affairs are touched by 
the great national, or international, in- 
stitution of insurance from the official 
recognition that this industry, served by 
and serving millions, is now entitled to 
take its true place. By the side of hun- 
dreds of other trades and industries, it 
will go forward in the American way, 
sharing with them the discipline and the 
protection of the commerce clause of 
the United States constitution.” 


Howard J. Klossner has resigned as 
president of War Damage Corporation 
to become vice-president and director of 
the Chicago Corporation, Chicago. He 
was a director of the Reconstruction 
Finance Corporation. 
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Takes ‘Chattel tine 
Issue to U. S. High Court 


WASHINGTON—Whether a chattel 
mortgage violated a provision of a fire 
policy and therefore the insured is not 
entitled to recover for loss is involved in 
petition of Martin Leithauser, adminis- 
trator of estate of P. J. Leithauser = 
Hartford Fire, for review by the U. 
Supreme Court of a sixth circuit ides 
decision. 

Leithauser had a $10,000 policy on a 
grain elevator building, machinery and 
equipment at Sherwood, O. The par- 
ties agreed 15 years ago ‘the sound value 
of the property just prior to loss was 
$14,944, the petition says. 

The policy contained a provision that 
it would be void “if the subject of in- 
surance be personal property and be or 
become encumbered by a chattel mort- 
gage.” Although the building was real 
estate, the petition says that before the 
policy was issued a chattel mortgage 
was executed upon the building, though 
not of record at that time. 

Both district and circuit courts held 
the mortgage violated the above quoted 
provision and, therefore, Leithauser 
could not recover. The insured, accord- 
ing to the petition, relied on the valued 
policy law of Ohio, which undertook to 
eliminate all defenses in suits to recover 
the full amount of fire policies, except 
intentional fraud and increase of risk. 
The insured contends this law barred 
the company from citing the mortgage 
as ground for refusal to pay. 

The company contended that defense 
was not barred; that Ohio law did not 
destroy the validity of the provision 
rendering the policy void if the subject 
of insurance be personal property and 


encumbered by chattel mortgage; that 
that subject was personal property. Pe- 


titioner contended the company had not 
pleaded or proven intentional fraud or 
that there was a change increasing the 
risk. 


Alleging errors of the circuit court, 


OCEAN 


lOWA 


———= 


petitioner’s brief declares “the great 
weight of the decisions of the Ohio 
courts is against the forfeiture of a fire 
policy where defense is made that the 
policy is void because of existence of 
mortgage.” 


Cite N.A.LA. for Aid in Brake Drive 


A citation has been awarded the Na- 
tional Association of Insurance Agents 
for its assistance to the International 
Association of Chiefs of Police in its 
nationwide brake emphasis program, 
April 15-June 1, 1945. 

“The brake check program,” writes 
I.A.C.P. Acting Director Robert E, 
Raleigh, Evanston, Ill, “had broader 
scope and achieved a higher degree of 
success than would have been possible 
without the help of your organization 
and that of many others concerned with 
trafic safety and car conservation, It 
showed what can be accomplished by 
broad cooperative effort, and achieved 
results we believe will be of lasting 
benefit, not the least of these being a 
strengthening of the habit of coopera- 


tion between the police and the pub- 
lic.” 
The program was suggested by the 


N.A.I.A. accident prevention committee 
as a major project to be promoted in- 
tensively by local associations, during 
the midyear meeting of the National 
3oard of State Directors at New York, 
March 5-7. Adopted wholeheartedly by 
the National association, it received the 
concerted backing of state and local 
units throughout the country. 

Numerous articles publicizing the pro- 
gram were carried in “The American 
Agency Bulletin,’ augmented by the 
distribution of thousands of I.A.C.P. 
circulars and posters by N.A.I.A. head- 
quarters. 


Delbert Whitley, % oy auditor of 
California Casualty at Los Angeles and 
with the company eight years, is now in 
the navy. He is in San Francisco to 
take a course as storekeeper technician, 
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contract termination cases. Capt. Raf- 
ner is a graduate of Peekskill Military 
Academy, Duke University and Har- 
vard law school. He is scheduled to 
lecture on contract terminations in 
Paterson, Jersey City and other places 
in the metropolitan area. 

Capt. Rafner is a son of David Raf- 
ner, well known insurance appraisal 
expert. 





cruiser in the Pacific for some time, has 
been made secretary to the commanding 
officer of the ship. He was previously 
in decoding work. Lt. Owen is a son 
of Aubrey L. Owen, Virginia special 
ooo of Alliance and Philadelphia F. 


avis 





Baldwin on Hartford Boards 


HARTFORD — Governor Raymond 
E. Baldwin of Connecticut was elected 
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reer in politics, and was recently elected 
a director and vice-president and gen- 
eral counsel of Connecticut Mutual Life. 





John A. Diemand, president of North 
America, has congratulated Miss Irene 
Stoughton of Madison, Kan., upon the 
50th anniversary of her agency’s repre- 
sentation of North America. 

North America was first represented 
by Peter D. Stoughton, Miss Stough- 
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eived the made, after the draft has been sent out 
and local it would be embarrassing then to en- 
deavor to make any corrections. Some 
3 the pro- companies see danger in the practice and 
American hope that it can be curbed. 
| by the 
1.A.C.P, P 
-A. head’ | Row to Handle Reservations 
for Commissioners’ Dec. Meet 
uditor of | “LANSING, MICH.— Commissioner 
geles and } Forbes announces that F. Damon Row, 
is NOWM | Michigan Trust building, Grand Rapids, 
chancel state agent of Springfield F. & M. and 


Michigan F. & M., has been selected 
as chairman of reservations for the 
meeting of the National Association of 
Insurance Commissioners, Dec. 2-5, in 
Grand Rapids. 

Mr. Row was selected for this work 
ata meeting of representatives of Michi- 
gan companies in Detroit. Another 
meeting will be held here Aug. 23, at 
which a complete slate of committees 
for the convention is to be chosen. 

The Pantlind hotel, convention head- 
quarters, will turn over all reservation 
requests to Mr. Row and it is pre- 
sumed that most applications will be 
filed directly with him. 





Capt. Rafner Returning to 
Insurance Law Practice 


NEW YORK—Capt. Harold S. Raf- 
ner of the Army Air Forces will leave 
the army Aug. 22 and return to the 
practice of law, in which he specialized 
in fire and casualty work. He is chief 
of the legal section of the contract termi- 
nations branch in the St. Louis regional 
office of the air forces. He entered the 
army as a private in October, 1941, and 
was commissioned after attending off- 
cer candidate school. Capt. Rafner’s 
frm, Gennet & Rafner, is located in 
Newark. It will open a New York 
City branch at 291 Broadway to handle 





SPENDID OPPORTUNITY 
FOR ALABAMA & 
GEORGIA FIRE & CAS- 
UALTY SPECIAL AGENT 


State age and past experience when 
replying. 
AMERICAN INDEMNITY COMPANY 
Galveston, Texas 
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Lt. Everett M. Owen, secretary of the 
Davenport 
Richmond, Va., who has 


Corporation of ford Accident 


been on a 


Insurance 


a director of Hartford Fire and Hart- 
3 Tuesday. He is now 
rounding out a long and successful ca- 


ton’s father, who died in 1924. 


under her name. 


! Since 
that time, she has operated the agency 





Every intelligent home-owner wants fire insur- 
ance. He knows it will finance a new house 
or repairs after a fire. You should sell fire in- 
surance just as hard as you can... in increased 
amounts to cover today’s higher values. . . 
fire insurance plus such proper endorsements 
as rent and extended cover. (Ask for our 
folder on comparative values.) 


But—right now — pay special attention to fire 
prevention too! You'll be doing a real public 
service. 


An owner who collects insurance after a total 
loss has money enough to rebuild— sometime. 
Perhaps not today — because materials and 
workmen are scarce. And, if your town is as 
crowded as many others, neither you nor 
your client nor your city fathers want to in- 
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crease the already serious housing problem. 


What can you do about it? You can make 
inspections — recommend elimination of fire 
hazards and the installation of fire-fighting 
equipment. You can organize your fellow 
agents to work with the Fire Department — 
and for the general reduction of fire losses on 
all types of property. You can make fire pre- 
vention your personal war work. Our fieldmen 
will be glad to help you. 


This country of ours should not waste any- 
thing today. Fire destruction of buildings and 
contents means waste. Every time you dis- 


" cover some danger spot and cure it, you make 


a grand contribution to the whole National 
effort. 
And, you can be proud of that job! 


mpire State 


quaeay Semoeay- 
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EVERY DAY~MAKE FIRE PREVENTION YOUR PERSONAL WAR WORK 
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Hold Mo. Annual Meeting at 
Jefferson City Sept. 13 

The Missouri Association of Insur- 
ance Agents annual meeting will be held 
in Jefferson City Sept. 13. 

Originally it had been planned to 
hold the meeting in St. Louis Sept. 17 
in conjunction with the annual meet- 
ing of the N.A.I.A., but with the can- 
cellation of that meeting the executive 
committee of the Missouri association 
decided to change the date and place. 

The annual meeting will open with 
a session of the executive committee, 
which will be open to any member of 
the state association who may be in 
attendance. It will be followed by the 
general meeting for election of officers. 





Paper-Flinging in N. Y. 
Not Up to V-E Day Mark 


NEW YOR K—Tuesday evening’s 
news that the Japanese surrender was 
official caused a surprising amount of 
paper-flying in the downtown insurance 
district even though the sirens didn’t 
begin to wail until nearly 7 p. m. Late 
workers joyfully tore up paper and 
threw it from windows as the powerful 


Fire Prevention Week 
Is Set for Oct. 7-13 


Fire prevention week this year 
is set for Oct. 7-13 inclusive. The 
National Fire Protection Associ- 
ation, 60 Battery March street, 
Boston 10, has gotten out litera- 
ture already in anticipation of 
needed publicity for that particu- 





lar week. 
sirens originally installed as air-raid 
alarms warbled against a discordant 


background of steamship whistles. 
Streets in the insurance district were 
littered with paper beginning early 
Tuesday but it was trifling compared 
with the paper downpour the morning 
that news of Germany’s surrender broke. 
Had Tuesday’s official announcement 
come during business, however, the 
paper-flinging would doubtless have far 
exceeded that of V-E Day, if for no other 
reason than the absence of further need 
to save waste paper for war use. Busi- 
ness progressed as usual among insurance 
offices Tuesday and except for expres- 
sions of annoyance at the Japs’ delay 
there was remarkably little conversa- 
tion about the impending announcement. 
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HE FIRST Cog Railway in this country, long a familiar sight and 
welcome convenience to Mt. Washington visitors, suspended opera- 
tions in 1941. This single-track one-car train with engine pushing on the 
ascent and pulling on the descent, ran from the mountain’s base to summit 
—some of the grades being as much as 45 degrees. Many people will hail 
the restoration of this unique ride which afforded unsurpassed scenic views. 


Whether American business soared to high peaks of prosperity 
or descended to the valleys of depression, the New Hampshire 
and Granite State Fire Insurance Companies have, through 
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New Secretary of 
N.A.1L.A. Introduced 


NEW YORK—New York City insur- 
ance newspaper men were given an op- 
portunity to meet 
Frank C. Colridge, 
new secretary of 
the National Asso- 
ciation of Insur- 
ance Agents, at a 
luncheon given by 
the N.A.LA. 

Walter H. Ben- 
nett, general coun- 
sel of N.A.IL.A. and 
formerly its secre- 
tary as well, gave 
Mr. Colridge a fine 
sendoff, saying he 
had known the new F. 
secretary rather in- 
timately for the last 15 years, that he 
is thoroughly grounded in the princi- 
ples of the American agency system, 
and expressed the highest commenda- 
tion of his abilities for the job that lies 
ahead. 


Quotes F. D. R. on Fear 


Mr. Bennett also touched on the work 
of the all-industry committee which is 
studying the effect of the Clayton, Fed- 
eral Trade Commission and Robinson- 
Patman acts on the insurance business 
and said there has been a good deal of 
clearing of the “clouds of despair” which 
settled down on the insurance business 
with the Southeastern Underwriters As- 
sociation decision. He recalled Presi- 
dent Roosevelt’s statement on taking 
office in 1933 that all we have to fear 
is fear itself. Mr. Bennett said that this 
is to some extent true of the insurance 
busines, but that the fear is being dis- 
pelled. 


Mayer Is Toastmaster 


Averell Broughton, public relations 
counsel of N.A.I.A., and J. G. Mayer, 
publicity director of N.A.I.A., who acted 
as toastmaster, mentioned Mr. Col- 
ridge’s fine record as executive secre- 
tary of the California association. 

Mr. Colridge made a brief speech of 
response, expressing confidence in the 
future and saying he is looking forward 
with a lot of pleasure to the job ahead. 

Others who spoke were George Du R. 
Fairleigh, assistant secretary, who has 
been in charge pending Mr. Colridge’s 
arrival, and W. S. Crawford, insurance 
editor of the New York “Journal of 
Commerce,” who spoke on behalf of 
the newspaper men. 





Cc. Colridge 





Over-Assessments Are Determined 


WASHINGTON — Over-assessments 
of income and defense taxes have been 
determined by Internal Revenue Com- 
missioner Nunan in favor of Century 
Indemnity, $35,056, and Travelers Fire, 
$20,907, both for the year 1940. 

In the first case, it is stated, over- 
assessment is caused by allowance of 
an additional deduction for losses in- 
curred during the taxable year on in- 
surance contracts. After investigation 
it was determined that such deduction 
was erroneously understated in the tax 
return. 

The Travelers over-assessment resulted 
from allowance of additional deductions 
for business expenses which were dis- 
allowed in the determination of the tax- 
able income of another taxpayer. The 
commissioner decided that such expenses 
constitute a proper deduction in deter- 
mination of taxable income. 





Two Ways of Writing Same Thing 


Some odd things show up in the in- 
surance business once in a while. The 
other day a manager discovered that he 
could write neon signs at 3% with a 
$10 minimum in a marine form in the 
fire company in his group, or he could 
write it for 5% with a $5 minimum 
in the casualty carrier of the group. 


Home Makes Promotions 
in Field Organization 

Home has made three promotions jn 
its field staff. H. M. Gibbons, Virginia 
state agent, has been appointed manager 


and will be succeeded by W. L. Gravely, 
San Antonio, state agent for southwest 


Texas. C. L. Tea, special agent at 
Oklahoma City, will succeed Mr, 
Gravely. 

Mr. Gibbons has been with Home 


since 1920. Mr. Gravely has been with 
Home since 1943, when he became spe- 
cial agent in the Dallas branch. Be. 
fore that he was an accountant and 
insurance supervisor in the Dallas divi. 
sion of Home Owners Loan Corp, 
Mr. Tea joined Home in 1931 after hay- 
ing been with an Oklahoma general 
agency for two years. Mr. Gibbons and 
Mr. Gravely will make their headquar- 
ters at 615 East Franklin street, Rich- 
mond. Mr. Tea’s office will be in the 
Aztec building, San Antonio. 


Scheufler in St. Louis 
One Day Each Month 


ST. LOUIS—Superintendent Scheu. 
fler, in cooperation with the Insurance 
Board of St. Louis, has arranged to be 
at Insurance Board’s headquarters on 
the second Wednesday of each month to 
consider matters that agents and brokers 
of the St. Louis area may wish to take 
up with the department. 

Agents and brokers who may wish to 
discuss matters with Superintendent 
Scheufler at these sessions are to make 
arrangements in advance through Ben- 
nett G. Gregory, executive manager of 
the board. 


Truck Cargo Thefts Analyzed 


NEW YORK—Analysis of 100 truck 
cargo thefts and hi-jackings of the last 
six months, representing well over 
$600,000, shows that more than 40% of 
these losses involved textiles and cloth- 
ing, with woolens the top favorite, ac- 
cording to the current issue of “Babaco 
News,” published by the truck alarm 
company. Food is second on the list, 
accounting for 15% of the losses, in- 
cluding meat, eggs, sugar and cheese. 
Cigarettes and tobacco are third, with 
10% of the total. Liquor is next with 
5%, and army goods fifth with 4%. Fol- 
lowing these is a long list of miscellane- 
ous items such as paint, tires, shoes, 
electrical supplies, furniture, leather 
goods and notions. 


Insurers Enter Mo. Denial 
JEFFERSON CITY, MO.—Fire in- 


surance companies in the anti-trust quo 
warranto proceedings of former Attor- 
ney General McKittrick have filed with 
the Missouri supreme court their excep- 
tions to the recent report of Special 
Commissioner Windsor which held that 
the “proof sustains the allegations.” 

In their exceptions the insurers deny 
that the evidence as presented in the 
lengthy hearings of the civil proceedings 
sustains the charges made by Attorney 
General McKittrick. 

The attorney general has until Sept. 1 
to file a reply. The companies then have 
until Nov. 1 to fill their brief and then 
the attorney general has until Dec. 20 
to file his reply briefs, while the time 
limit for the insurers to file their re- 
plies to that brief is Jan. 15. 











SPENDID OPPORTUNITY 
FOR NORTH & SOUTH 
CAROLINA FIRE & CAS- 
UALTY SPECIAL AGENT 


State age and past expérience when 
replying. 
AMERICAN INDEMNITY COMPANY 
Galveston, Texas 
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~_ CHICAGO 


EXCHANGE IN NEW OFFICES 


Offices of the Insurance Exchange 
Building, Chicago, have been moved to 
the sixth floor with 
direct entrances 
from both the north 
and the south build- 
ings, the entrance 
of the south build- 
ing being A-661 
and that in the 
north building 661. 
There are three ex- 
ecutive offices for 
Orr Goodson, gen- 
eral manager; John 
M. Winscott and 
Roy C. Swanson, 
assistant general 
managers. In addi- 
tion there is a conference room and a 
secretary's office. Enlargement of the 
ofice is part of a general program 
adopted when L. J. Sheridan & Co. re- 
cently was appointed management agent 
of the building. There are several at- 
tractive photographic murals of the 
Chicago downtown district displayed in 
the new offices. 








Orr 


Goodson 





LAADT JOINS BROTHER 


George A. Laadt has returned from 
two years of army service in the Euro- 
pean theater and 
has been appointed 
special agent in 
Cook county by the 
Cramsie-Laadt & 
Co., Chicago. He| 
is a brother of Wil- 
liam J. Laadt, part- 
ner in the firm. 





He has had many 
years of sales and| 
organization work, 
having been for 
some time in the | 
securities business | 
here operating his | 
own firm, known 
as Thompson-Laadt & Co., that later 
was merged with Peabody-Houghteling 
which became Peabody & Co. 

Mr. Laadt has been in the army med- 
ical corps, most of the time stationed 
at Naples in a station hospital as bac- 
teriologist in the laboratory. 





George A. Laadt 





SANDO FORMS NEW FIRM 


Formation of a new Chicago insur- 
ance brokerage firm is announced by 
George S. Sando, following the dis- 
banding of the firm of Goddard & Co., 
as a result of the death of Convers 
Goddard. The new firm will be known 
as George Sando & Co., and will occupy 
ofices in A-820 Insurance Exchange 
building. 

Mr. Sando, a close associate of the | 
Goddard firm for nearly 16 of his 20 | 
years in the general insurance and surety | 
business, was connected for a time with | 
the insurance department of the navy 








PAYROLL 
AUDITOR 


Here is a man with 10 years 
payroll auditing experience in 
the Middle West and South- 
West. 


Prefers Southwest or 


Southern territory. 


FERGASON PERSONNEL 


Insurance Personnel Exclusively 
166 W. Jackson Bivd., Chieage 4, if. 














at Washington. He also served in the 
training within industry section of war 
manpower commission. 

A graduate of Wabash College, Mr. 
Sando also attended the Universite de 
Geneve at Geneva, Switzerland, and is 
a member of the Illinois Bar Associ- 
ation. He is chairman of the National 
Business Leaders Association. 


ANCHOR AGENCY OPENS 


The Anchor Insurance Agency has 
been opened at 1160 Board of Trade 
building, Chicago, by John J. Chavanne 
and Stephen T. Pepich. They have ap- 
plied for metropolitan supervising mem- 
bership in the Chicago Board. Mr. Cha- 


vanne is president and treasurer and 
Mr. Pepich is vice-president and secre- 
tary. Both have been associated with 
Fred S. James & Co., Mr. Chavanne as 
a producer for 1% years and Mr. Pe- 
pich as manager of the Cook county 
fire department for two years. The new 
agency has been named sole general 
agent for Illinois by Anchor Casualty. 
It will also represent Maryland Cas- 
ualty, American Automobile, Commer- 
cial Union of New York, Birmingham 
Fire of Pennsylvania, American Home, 
Bankers & Shippers, National Surety 
Marine and New England Mutual Life. 

Mr. Chavanne started as an engineer 
with the National Board and joined 
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North British & Mercantile in Minne- 
sota as engineer. He later was with 
Marsh & McLennan in Minneapolis as 
engineer and then with R. M. Neely Co. 
of St. Paul. For 15 years he was with 
Eliel & Loeb, Chicago, becoming vice- 
president. Mr. Pepich served as Cook 
county special agent for North America 
and later in a similar capacity with 
Commercial Union. He was with the 
Critchell-Miller agency 12 years, before 
joining Fred S. James & Co. The agency 
will hold an open house Aug. 22. 





BURT TUCK IN NEW POST 


Burt Tuck, who for 15 years was 
manager of Engineering Service Co. of 











NATIONWIDE 
Binding Facilities 


With teletype service connecting our major 


offices throughout the nation, the multiple-line 


underwriting facilities of the Fireman’s Fund 


Companies are instantly at your command. A 


broker in New York asked us to insure, as 


quickly as possible, merchandise stored on the 
Pacific Coast at Portland. The line was fully 


covered in five minutes. An agent in Oakland, 


California, needed coverage on a Business Inter- 


ruption risk in Chicago. This line was insured in 


three minutes. The close-knit multiple-line under- 


writing facilities of Fireman’s Fund are available 


to agents and brokers wherever located. 





Casualty - Fidelity + Surety 





Fireman's Foxp Group 


Fireman's Fund Insurance Company 
Fireman's Fund Indemnity Company 
Home Fire & Marine Insurance Company 
Western National Insurance Company 
Western National Indemnity Company 
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Chicago and was well known to many 
fire and casualty agents and company 
men, has joined Industrial Management 
Engineering Co., 135 South La Salle 
street, Chicago, to be in charge of its 
fire and casualty insurance engineering 
department. 

The past four years Mr. Tuck has 
been in government service, first in anti- 
sabotage work.and later as an engineer 
in the office of the chief of ordnance and 
as chief training officer in the U. S. en- 
gineers. One of his associates in In- 
dustrial Management Engineering Co. 
is Paul B. Kelly, formerly vice-president 
and comptroller of Allstate. 





GODDARD & CO. IS SOLD 

The Chicago brokerage office of God- 
dard & Co. has been closed as of Aug. 
15 and its business transferred, part to 
Starkweather & Shepley, Chicago, and 
part to Mann, Barnum, Kerdolff & 
Welsh, Kansas City. This action fol- 
lows the death of Convers Goddard last 
spring. 

E. M. Heinselman, president of God- 
dard & Co., made the announcement fol- 
lowing extended negotiations with L. D. 
Stitt, president Starkweather & Shepley, 
and W. J. Welsh, partner of Mann, Bar- 
num, Kerdolff & Welsh, who was in Chi- 
cago last week. 

Mr. Heinselman, who was a partner of 
the late Mr. Goddard for 24 years, and 
the owner of Goddard & Heinselman 
Co., with offices at Minneapolis, Duluth, 
Superior and Chicago, will make his Chi- 
cago headquarters with Starkweather & 
Shepley. The business of Goddard & 
Heinselman will continue as before. 





MAY JOIN RISK RESEARCH 


All members of Midwest Insurance 
Buyers Association have been invited to 


attend a luncheon meeting of the direc- 
tors Friday at which a decision will 
probably be reached on whether to 
become affiliated with Risk Research 
Institute. Last Friday W. W. Clement, 
manager of Risk Research Institute, 
met with the directors on this ques- 


tion and his proposal met with favor- 
able response. Mr. Clement will again 
be present at the luncheon this Friday. 


Alan E. Boles, assistant secretary of 
General Reinsurance has been promoted 
to a major in the army air force. 
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H. K. Jarvis Named 
Pearl Branch Secretary 


Harold K. Jarvis, chief accountant for 
Pearl and assistant treasurer of Mon- 
arch and Eureka-Security, has been ap- 
pointed branch secretary of Pearl. He 
started with Monarch in 1930 at Cleve- 
land and when Monarch became a mem- 
ber of the Pearl group he continued with 
the organization and in 1941 was made 
joint chief accountant together with G. 
P. Fetick. 

Mr. Fetick will continue as chief ac- 
countant. He is also assistant secre- 
tary of Monarch and Eureka Security. 





Trinity Universal to Build 

Trinity Universal and Security Na- 
tional Fire will erect a $100,000 home 
office building in Dallas, work starting 
immediately on a $70,000 lot at Ross 
and Harwood, according to an announce- 
ment by President Edward T. Harrison. 

President Harrison also announced 
that the lot opposite the Dallas city hall, 
owned by his companies, will be used 
for a 16-story office building when war- 
time restrictions are terminated. 





Automobile’s Mid-Year Figures 


Automobile of Hartford in its midyear 
statement shows assets $4,388,624, capi- 
tal $5 million, net surplus $11,007,900 
and contingency reserve $3,400,000. The 
income for the first six months was 
$11,128,240 and disbursements $10,234,- 
610. 

Standard Fire of Hartford had assets 
$8,220,267, capital $1 million, net sur- 
plus $2,433,658, contingency reserve 
$650,000. Income during the first six 
months was $1,708,170 and disburse- 
ments $1,623,152. 


Promoted to lieutenant commander, 
Melvin F. Lanphar, president of the 
Lanphar agency of Detroit has been 
appointed district industrial incentive 
officer for the ninth naval district. He 
will be responsible for coordination of 
industrial activity for the area com- 
prising Detroit, Chicago, Cleveland, 
Cincinnati, Milwaukee, Minneapolis and 
St. Louis. 


Ohio Preventionists’ 
Committees Announced 


Fred I. Sipp, Hartford Fire, president 
of the Fire Prevention Association of 
Ohio, has named on the executive com- 
mitee Charles D. Lamb, Automobile, 
Columbus, chairman; P. P. Desmond, 
Great American, Norwood; O. F. Gibbs, 
Atlas, Cleveland; A. R. Glomstead, L. & 
L. & G., Toledo: H. M. Hammer, Fidel- 
ity & Guaranty, Cincinnati; K. J. Hoag, 
Fireman’s Fund, Columbus; V. E. Kee- 
nan, National Union, Columbus; C. G. 
McGray, Great American, Columbus; 
D. D. Montgomery, Ohio Farmers, Co- 
lumbus; R. W. Nelson, Home, Colum- 
bus; H. A. Ritter, Travelers Fire, Co- 
lumbus; R. J. Smith, American Equit- 
able, Columbus; W. C. Welsh, Hartford, 
Dayton; Davis Zeiser, Great American, 
Cleveland. 

Committee chairmen are: 
L. Engle, Home, Columbus; electrical, 
R. E. Metzger, Reliable, Columbus; fire 
protection and water supply, H. L. Krie- 
ger, Ohio Inspection Bureau, Columbus; 
public relations, W. G. Brownson, Great 
American, Columbus. 

The association is making extensive 
arrangements for the observance of Fire 
Prevention Week, Oct. 7-13. 


Rural, R 





Pate Is South Texas Wielder 


Elmo Corbell of Cravens, Dargan & 
Co. has resigned as wielder of the 
South Texas Blue Goose, because he is 
assuming duties with Cravens, Dargan 
on the west coast. Harry M. Pate, Fire 
Companies Adjustment Bureau, Hous- 
ton, has been elected to succeed him. 





Scarboro Rejoins Cravens, Dargan 


W. T. Scarboro has resigned as 


special agent at Spokane of the Phoenix- . 


Connecticut group and has again be- 
come associated with Cravens, Dargan 
& Co. as special agent in Montana, a 
post he formerly held. Mr. Scarboro 
entered insurance with Cravens, Dar- 
gan & Co. in San Francisco, was later 
given the Montana field. He resigned 
to go with Norwich Union and about 
a year and a half ago went with Phoenix. 
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MUTUAL LIFE 


16, OHIO 


COLUMBUS 


owe it to yourself to enjoy 


extra income you can add to your pres- 
ent earnings by selling LIFE to your 
regular clients — right along with your 
other lines! 


Columbus Mutual’s Packaged Plans, 
perfected through 35 years of special- 
ized experience, make LIFE insurance 
as easy to sell as any other type. In 


local agents account for 60 per- 


cent of Columbus Mutual’s new busi- 


Packaged Plans are clear-cut, attrac- 


convincing. Each covers a defi- 


nite group of the most desirable bene- 
fits, and each group of benefits is 
available in a fange of amounts cover- 
ing almost any purpose, pocketbook or 
preference. You don’t have to spend 
all your spare time studying compli- 
cated facts, figures, and formulas. The 
plans quickly visualize, for each pros- 
pect, exactly what he receives for the 
money he invests. Our sample pork 
folio of Columbus Mutual’s Packaged 
Plans will prove how easily you can 
add LIFE earnings to your present in- 
come, Write for it, or mail the coupon. 


INSURANCE Ca. 





Sweitz Returns to Atlas 
in Mo.; Peterson to Ohio 


Edward Sweitz, who has been on 
leave of absence from Atlas since 1942, 
first to serve in the army and later to 
engage in war work at Chicago, has 
now returned to his former position as 
special agent in Kansas and western 
Missouri with headquarters at Kansas 
City. He has been with Atlas since 
1925. 

During his absence, his field has been 
attended to by Robert S. Peterson, who 
is now being transferred to Cleveland 
to supervise a portion of the Ohio ter- 
ritory until Lt. C. D. Brown, Jr., who 
is attached to the U. S. S. Pittsburgh, 
returns from navy duty. 


A. L. Thompson, Springfield F. & M, 
San Antonio, has been selected to repre- 
sent the Alamo Blue Goose at the com- 
ing meeting of the grand nest. 


~NEW YORK 


NEW F. B. HALL OFFICERS 


Following the death of Cecil Parker 
Stewart, the directors of Frank B. Hall 
& Co., average adjusters and insurance 
brokers of New York, elected Arthur J. 
Sullivan as president and Lt. James 
Stewart, U.S.N.R., as chairman. 

Mr. Sullivan before the former war 
was associated with British & Foreign 
Marine and Willcox, Peck & Hughes, 
After serving in the last war he has 
been associated in various capacities 
with Frank B. Hall & Co., serving until 
recently as executive vice-president. He 
was formerly chairman of the Associa- 
tion of Average Adjusters of the United 
States. 

Lt. Stewart is the son of the late 
Cecil P. Stewart. From 1934 to 1936 he 
worked in the publicity department of 
the French Line. In 1936 Lt. Stewart 
went to China where he was _ succes- 
sively assistant marine manager of 
American Asiatic Underwriters head of- 
fice; manager Hankow branch American 
Asiatic Underwriters and superintendent 
of the Hankow, Chunking and Changsha 
branches. 

In 1939, while still in China, he was 
elected secretary and director of a 
French insurance company and later be- 
came superintendent in Indo-China for 
American Asiatic Underwriters. 

He served 14 months in the South Pa- 
cific. Early in 1945 he was sent on a 
special assignment to China whence he 
returned in July of 1945 upon the death 
of his father. 














CONCERNED ABOUT WAR PLANTS 


Underwriters are very much con- 
cerned about the large plants that have 
been engaged in war and defense proj- 
ects that have been established for that 
purpose and have not been converted 
into that work from manufacturing 
other lines. Many of these plants are 
on the fringe of towns and cities. Some 
of them are even outside of fire pro- 
tection. At present they are running at 
full blast. Their business is prosperous. 

Now there will be serious cutbacks 
as the war ceases. The question of val- 
ues naturally will arise. The values of 
today will not be those of tomorrow. 
Underwriters agree that these enter- 
prises must be watched very carefully. 
It will be difficult for some of them 
to convert themselves into any line of 
manufacture. 

The owners will study their own sit- 
uation and in some cases will endeavor 
to try to persuade the government to 
continue them in other lines of work 
so that there will not be too much of a 








WANTED 
Special Agent wanted for General Agency work 
in Miami area. Must have good knowledge of 
fire rates and form and accounting experience 
if possible. 

Wate 4 & Lippitt, General ents 
t Federal Buil Building Ae 
ae '*~ Florida 
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drop in employment. Employers gener- 
ally agree that there should be no over- 
time. Work should be spread over nor- 
mal hours so that the employment can 
be maintained as far as possible on its 
present standard. 





HERRLE WITH ROYAL EXCHANGE 

Charles Herrle, Jr., formerly with 
Cashman & Evans, Denver, has gone 
with the Royal Exchange group in New 
York as an examiner in the fire depart- 
ment. 





WATCH “CHEAP JOHN” STORES 


Underwriters will watch carefully 
from now on assured who have been 
dealing especially in a cheaper grade of 
merchandise of various kinds. They 
were able to sell this at a good price and 
during the time when people bought 
goods freely there was no moral hazard. 
However, as the war closes and people 
in due season will be able to get the bet- 
ter class of goods, the cheaper mer- 
chants will not be desirable risks. Some 
companies are reviewing their policy- 
holders who fall within the lower 
brackets. 





cosT PER LOSS HIGHER 


All fire companies find from the loss 
frequency standpoint the situation is 
not abnormal but from the dollar and 
cents basis for individual losses the cost 
has mounted, due to the difficulties in 
getting labor and material. A loss that 
would have been settled in normal times 
at $100 may run as high as $300 now. 
The loss cost per fire is much higher and 
there will be no change so Iong as war 
conditions prevail. Up and down the 
line all companies are having a similar 
experience. Mechanics are very difficult 
to find. When one can be obtained, 
then the material is lacking. 


F. I. A. Starts “Sentinel,” 
Conservation Magazine 


The Factory Insurance Association 
has begun the issue of “The F.I.A. Sen- 
tinel,” an educational magazine devoted 
to information on fire protection and fire 
prevention to help American industry 
guard against losses from fire, explo- 








sions and similar perils. 

The first copy is the announcement 
issue outlining the purpose of the maga- 
zine and listing features subsequent is- 
sues will carrv. The F.I.A. will be glad 
to add to the mailing list of the maga- 
zine the names of persons in industry 
such as plant executives, plant engi- 
neers, safety engineers, plant fire chiefs, 
and insurance managers who have a 
special interest in conservation work. 





Government Rubber Plant Record 


At the safety and fire conference of 
Rubber Reserve Company at St. Louis, 
S. T. Crossland, executive vice-president 
of the company, called attention to the 
fact that the government’s rubber pro- 
duction program, with a current capac- 
ity of approximately 1 million long tons 
annually, will be needed for several years 
at least because of world wide large 
scale building and reconstruction pro- 
grams, demand for truck and bus trans- 
portation, a tremendous deferred de- 
mand by passenger automobile owners 
throughout the world, and increased 
uses for rubber in products other than 
tires. The accident frequency of the in- 
dustry, he pointed out, is low compared 
with petroleum, chemical and the pri- 
vate rubber industries. He said that this 
was principally due to the modern dis- 
pensary facilities in such plants used 
by employes to hold down infection and 
injury severity plus placement of em- 
ployes on duties to which they are phys- 
ically adapted. 





Name Senate Members of 
Insurance Study Group 


Lt. Gov. Cross of Illinois, president 
of the senate, has appointed Senators 
Arthur J. Bidwill, River Forest; D. Lo- 
gan Giffin, Springfield, and Thomas E. 
Keane, 23rd district, Chicago, to the 
interim insurance commission. Appoint- 
ments to be made by the speaker of 
the house and by Gov. Green have not 
yet been announced. 

The director of insurance is included 
in the commission but it is not neces- 
sary that he be made chairman. The 
bill provides that the commission shall 
select its own chairman. 

The commission is directed to make 
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a. study of the laws of Illinois relating 
to the taxation and regulation of insur- 
ance companies as affected by the S.E. 
U.A. decision and by Public Law 15 
and report to the legislature its recom- 
mendations for the enactment of such 
legislation as it may deem necessary to 
preserve existing state controls over 
insurance. 


Port Arthur Grain 
Explosion Costly 


The explosion at Saskatchewan pool 
elevator 5, Port Arthur, Ont., is char- 
acterized by grain insurance experts as 
the worst since that in the Northwestern 
Terminal elevator in Chicago in 1921. 
Already 16 bodies have been recovered. 
Property loss will range between $500,- 
000 and $1 million depending upon the 
cost of rebuilding. All the damage 
was due to the force of the explosion, 
as there was virtually no fire. 

The adjustment is being handled by 
Childs & Parks of Winnipeg and Ft. 
William. The insurance was carried 
by Canadian Fire and two American 
companies. There is no grain insurance 
syndicate in Canada and Underwriters 
Grain Association of the United States 

. 





11 


does not operate north of the border. 

The elevator was in full operation at 
the time of.the explosion as a boat 
of screenings was being loaded at the 
time. There was a great deal of dust. 
The explosion is believed to havg oc- 
curred in the basement of the elevator 
and spread in both directions. There 
were probably two explosions in short 
succession. 

The elevator and one tank roof will 
have to be entirely rebuilt. Damage 
to other tanks was nominal. Damage 
to grain, it is believed, will be nominal 
unless bad weather is encountered. 
About 500,000 bushels of grain will 
have to be handled. 

The wrecking expense will be con- 
siderable. The tanks were all concrete. 
The elevator had brick panel walls. 

C. E. Harbin of Chicago, manager 
Underwriters Grain Association, went 
to Port Arthur to observe the loss. 
He finds that the Canadians undertake 
to clean their grain to a finer point 
than is done in this country and also 
that they undertake to capture as much 
of the dust as possible rather than let- 
ting it get into the open. 





Describes policies completely, concisely 
—1945 Time Saver for accident and 
health insurance. $4 from The National 
Underwriter. 
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Earned premiums countrywide on the surance aggregates for the years 1940- $5,046,166 compared with $5,165,153 the $38,955,683. They had a loss ratio of age 
straight fire insurance line, excluding 44 inclusive and results for individual previous year and the loss ratio was 14.8, expense ratio 12.1. The 1943 fig- Unive 
allied lines, for stock companies oper- companies in 1944 that were compiled 40.9 and expense ratio 32.1 as compared ures were 11.5 and 10.9. Utah 
ating in New York in 1944 amounted by the New York department. ; with 47.6 and 32.6 in 1943. Reinsurance companies had _ earned viet 
to $526,329,511 as compared with $497,- Mutual companies had premiums The advance premium cooperatives premiums of $35,941,109 as compared Wash 
382,755 in 1943 and the loss ratio was $67,582,351 as contrasted with $65,988,- had premiums of $2,523,228 as compared with $34,365,988 the previous year. The | West« 
51.5 as compared with 50.1 the previ- 900 the previous year. Their loss ratio with $2,431,998. The loss ratio was 50.2, loss ratio was 66.2 and expense ratio Gey 
ous year. The total expense ratio be- was 43.4 and expense ratio 38.2. The expense ratio 46.3 and the correspond- 45.2. This contrasts with 63.5 and 488 Waste 
fore federal income tax was 51.5 as con- corresponding figures of 1943 were 42 ing figures for 1943 were 51 and 45.9. in 1943. Williz 
trasted with 51.9 in 1943. These figures and 38.2. The factory mutuals had premiums The countrywide figures are repro- World 
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East & West...... 935.421 53.6 50.6 —4.2 3.4 25.1 5.4 9.4 36 38 Paul Revere ...... 1 46.9 3.0 1.9 31.5 2.6 71 1.3 35 | Indivic 
EE ee 100,720 92.2 76.4 —68.6 186 25.8 4.8 19.9 22 5.1 Pearl ..... pee eecece 2,329 8 57.3 —13.0 33 381.9 3.1 134 1.9 ene I 
Empire State ..... 1,162,280 52.2 51.8 —4.0 $3 303 4.8 73 2.5 2.8 Pennsylvania ..... 3,33! -1 55.8 —1.9 5.5 27.5 4.4 11.7 2.3 44 N. Y. 
Employers ........ 2,081,071 55.9 48.0 —3.9 2.3 238.0 5.0 10.0 3.8 3.9 Phila. F. & M..... 1,013,026 9.5 51.9 —11.4 2.5 25.5 48 116 3.1 @ Sub. a 
Equitable F. & M.. 826.692 48.2 48.1 3.7 1.9 262 5.2 89 2.3 3.6 Phila. Nat'l ....... 394,385 8.5 62.2 —8.7 2.6 3.4 3.0 11.1 2.4 47 9 Und. I 
err ae 71,753 11.5 15.8 2. See ss 2S O23 .cs- Sh Beenie, Boe. «0: 2,834,4 3 540 —4.3 2.5 28.4 3.8 12.0 2.5 48 | Warne 
Eureka-Security .. 2,230,806 54.3 58.6 29 32 32.1 $81 413.3 41.9 5&0 Phoenix, Conn. ....  6,849,7 8.2 48.9 29 19 262 52 91 2.3 (Emenee ¢ 
Excelsior ....+.... 339,984 40.7 . 51.1 8.3 . 18-$3.3 60 15.8 1.7 29 Piedmont ......... 1,111,780 4° 46.7 22.9 1.1 36.7 2 3.7 1.9 weal t 
OE <«secsdetcséc 27,189 36.8—-194.8 58.0 .5—290.9 8 84.3 1.9 8.6 Potomac epee 1,236, 8.1 64.0 —2.1 2.2 38.9 7.4 7.6 3.0 49 1942 ¢t 
Farmers, Pa. ...... 826. 175 60.1 62.7 —12.8 2.3 32.0 4.2 2:7 4.1 2.2 Prov. Wash. ...... 3,733,37 3.7 47.9 —1.6 2.3 27.5 2.5 8.5 3.1 i 1943 t 
a ne. 762 2821 64.8 52.1 —16.9 S.. S68 «aa® £15 3.2 4.8 Provident ......... 38 9.1 55.3 —14.4 1.9 38.9 3.1 6.5 1.5 3.4 1944 t 
Federal Union .... 672,949 54.9 69.2 —141 21 35.7 4.7 9.7 31 39 Quaker City ...... 8.3 65.8 —34.1 3.2 42.0 I 31.7 3.4 je 
Fidelity & Guar... 2 2,864, 468 42.8 51.3 Co. £2505 44: $5 27 BS SOR. os pins ccass 6, 3.7 56.1 —98 4.7 316 423 89 3.0 & 
Fidelity-Phenix ... 371,499 50.1 46.1 3.8 2.3 25.8 2.9 9.0 2.2 3.9 Reliable .......... 3.3 58.5 —21.8 2.7 30.9 5.6 18.8 2.6 29 
are MOOR .ccicess xo 097 675 56.1 50.3 —6.4 2.6 28.2 2.9 10.2 2.6 3.8 Reliance .......... 9 50.6 —7.5 2.6 28.2 3.0 10.7 2.4 37 Cantor 
Fireman’s Fund ... 10,263,438 53.9 51.7 —5.6 2.4 27.1 4.1 10.4 3.7 44.0 Republic ......... 2, 0 54.6 7.4 2.7 31.7 25 129 1.4 84 | Co-one 
Firemen’s, N. J..... 10,698,782 48.2 49.4 2.4 3.4 27.0 3.4 10.8 1.8 3.0 Rhode Island ..... 2, 9.8 70.7 —30.5 29 30.6 5.1 18.3 4.6 9.2 Dwelli 
Firemen’s, D. C.... 186 715 45.3 72.1 —17.4 3.0 29.0 sos Se 3.1 2.3 OE ee 3 63.2 ~—4.5 2.7 31.8 2.9 11.3 2.1 2.4 Empir. 
First American ... 645,476 45.2 57.1 —2.3 2.8 34.6 2.8 10.0 2.6 4.3 Roch. American 9.9 48.2 1.9 2.6 28.7 3.7 8.0 1.7 3.5 Home 
First National .... 655,322 42.2 49.2 8.6 3.2 23.4 7.8 8.5 1.4 4.9 Rocky Mountain 0 59.0 —5.0 1.7 32.5 3 20.0 19 26] Living 
Franklin «.....e0- 5,050,129 53.0 49.9 —2.9 2.2 32.4 2.6 8.1 1.4 3.2 Royal Exchange .. 1, 9.9 58.1 —18.0 2.7 35.6 4.0 9.4 2.0 44 Ye. 
Franklin Nat'l .... Gh tee BA0 UR —~165... 29 386. 2S 68-15 1.6 (249 “ROVE 5 5cse5ccc.ees 6, 3.8 496 —34 46 244 42 9.9 3.0 85] Olive | 
Oo Pee 8,085,188 64.1 S36 —8.7 3.7 823 $0 81 1.4 $1 Safeguara.......... 49.2 44 4.3 263 4.7 66 2.4 494 Oneida 
Georgia Home .... 670,681 61.6 495 —11 19 3234 27 81 14 3.0 St. Louis F. & M... 69.1 —3.5 5.2 40.0 2.2 11.9 2.5 18] Otsego 
Gibraltar ......... 955,600 50.1 47.3 2.0 2.3 32.9 2.5 6.1 1.3 2.2 St. Paul F. & M... 6, 52.5 —3.8 1.9 24.0 8.3 9.4 37 62] Pionee 
I rate, lac ec 1.246.597 48.2 49.4 2.4 3.5 27.0 3.4 10.7 1.8 3.0 Scottish Union .... 2, 54.2 —10.8 4.7 29.4 2.9 10.5 2.2 46] Prefer 
Glens Falls ....... 6,009,007 50.1 50.2 —.3 1.6 26.3 4.4 9.9 4.0 4.0 BG. auseunsescetcas 54.0 —13.4 3.3 31.1 —.2 12.2 3.3 43 Securit 
Globe & Rep....... 2'502,135 57.7 64.3 —22.0 2.4 45.8 25 83 1.9 3.4 Seaboard F. & M... 57.0 —14.8 2.2 288 4.4 13.9 3.3 44] Sterlin 
Globe & Rutgers.. 2,063,498 49.9 56.7 —66 1.8 88.5 48 9.7 2.7 4.7 Seaboard ......... 58.3 —12.1 4.5 34.3 4.2 86 3.0 31] Tompk 
Granite State ..... 1,416,807: 68.8 50.8 —S.6 (16 1964 104 7.6 15 32 Security, fa. ......; 57.1 —6.4 3.5 27.0 64 15.0 2.2 309 Utica 
Great American ... 11,045,939 49.0 50.9 & | 3.1 26.3 5.0 10.4 2.3 3.8 Security, Conn. ... 3, 49.9 —3.9 3.5 26.5 5.5 7.1 3.6 3.71 West 
Great Eastern .... 62,460 44.7 42.1 13.2 2.0 160 46 15.7 2.9 . ee pe eee 46.6 15 1.7 268 32. 7:8 3.6 35] Woods 
TRAE 5 o's sted bam 245.739 64.6 75.5 —40.1 2.5 61.2 A 7 #12 9.8 South British ..... 47.5 78 17 321 6 S147 26 i yom: 
(eee 224,506 48.5 71.4 —19.9 3.4 52.4 ... 11.2 ‘8 3.6 South Carolina 49.0 —12.5 1.6 451 ... 1.0 "3 104 1940 t 
Hanover ... 4,003 244 62.1 54.7 —668 8.7 35.0 26 86 2.1 3.7 Southern .......%5 5 47.5 84 22 234 3.5 13.7 21 36] 1941 t 
ES ee 27,318,914 44.4 49.0 66 3.3 261 €.9 "98 32 3.7% Gpringfield ......6 11,093,077 9 46.6 15 1.7 268 32 78 3.6 85] 1942 t 
Home F. & M..... 2'265.955 53.9 51.5 —5.4 2.4 27.1 41 102 3.7 4.0 Standard, Conn. .. 1,830,899 44.6 51.3 41 24 23.3 66 12.0 2.7 48] 1943 t 
ML cnc sca see ves 85,310,047 53.5 52.1 —5.6 18 282 48 106 3.0 3.7 Standard, N. J..... 952,626 47.6 51.3 1.1 24 272 26 11.0 5.1 80) 1044 t 
Homeland ........ 716.131 60.9 68.6 —29.5 43 446 2.1 108 1.9 4.9 Standard, N. Y.... 2,263,041 47.9 49.4 S34 1.8088.5 . 16> 1.5 1.8 Tae 
Homestead ....... 764,988 49.5 44.9 8 > a Bee ae ee ae Se eer Oe -- 1,884,258 58.8 51.5 —5.8 4.7 27.5 42-84 3.0 &1 
BR ae abled 561,449 682 41.9 —904 *°'210°°O58 2.2 BF 7 83D State ..... cect eee 545,156 60.2 59.7 —19.9 2.3 365 49 91 2.3 46) Arkwr 
| Ce 208,263 51.8 56.8 --8.1 38 443 30 27 18 22 Stuyvesant ....... 225,726 53.7 89.2 —42.9 3.8 28.7 23 41.1 4.4 89] Blacks 
eg aneeeiaaee ences’ Sie Se ae SO See Ee SE SS EE CU ois oe ets ts os 2,494,353 64.5 57.5 —220 3.4 34.5 3.2 8.7 3.5 421 Boston 
Ins. Co. North Am. 16,860,570 57.2 50.3 —7.5 24 246 4.5 116 3.0 42 Sun Und. ......... 397,680 62.9 62.4 —25.3 4.1 36.2 38 9.9 24 60] Cotton 
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Switzerland Gen... 
Thames & Mersey. 
Transcontinental 
Travelers 
Twin City 
Union Eng. 
Union, Canton 
Union Marine o* 
United Firemen’s.. 
United States 
Universal 
Utah Home 
Vigilant 
Virginia F. & 
Washington 
Westchester 
Western, Can. 
Western, Kan. 
Western Nat’l 
William Penn. .... 
World F. & M..... 
2 
1941 total 
1942 total 
1943 total 
1944 total 





Abington 
Allied Am. 
Atlantic 
Badger 
Berkshire 
eae 
Central Mfrs. 
Dorchester 
MEPIOVOTS 3 ..ccccce 
Farm Bureau 
Farmers Alliance.. 
Federal 
Fitchburg 
Grain Dealers .... 
Hardware Dealers. 
Hardware, Minn. 

Hingham 
Holyoke 
Indiana Lumb. 
Lumber 


Middlesex 
Mill Owners, 
Millers, Til 

Millers, Pa. 

Millers, Tex. 
Mutual Imp. 
National Jewelers.. 
National Retailers. 
N. Y. Merch. Bak.. 
Norfolk & Dedham. 
Northwestern 
Oregon 
Pawtucket 


Quincy 
Suffolk Co. 


Western Millers 
Worcester 
Workmen's 
1940 


Affiliated Und. 

Am. Exchange 
Canners Exch. ee 
Fireproof-Sprink... 
Individual Udrs. 
Met. Int.-Insur. ... 
N. Y. Reciprocal... 
Sub. at Recip. Ex.. 
a eee 
Warner Recip. 

a $0068) s..cc00. 


yoming Valley. sy 
a EE was aes 


Arkwright 
kstone 
ston Mfrs. ..... 
Cotton & Woolen.. 


Premiums 


Earned 


305,269 


497,382,755 
526,329,511 


MU 


262,049 


nee 


toe 


— 
SANA OE 





65,988,900 
67,580,351 


663,721 
236,156 
1,732,790 
56,596 
454,283 
300,852 
350,899 
522,923 
134,965 
592,981 
4,694,000 
4,935 000 
5,400,000 
5,165,153 
5,046,166 


ADVANCE 


101,107 
138,015 

24,102 
160,407 
188,142 


2,2 
2,2 
2,242,000 
2,4 
2,5 


FACTOR 


3,440,364 
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Underwriting Ratios ———Incurred Expense Analysis——, 








Gen. Ad- In- 


Ex- Net Claim Com- Field min- spec- Taxes 
Premiums pense Gain Adjust- mis- Super- istra- tion & & 

Earned Loss (7) (t) ments sions vision tion Bureau Fees 

PO TVOE cscccdes 1,170,125 13.6 9.3 77.1 3 ove a) 2.3 4.5 1.3 
Firemen’s ..... 5,187,349 19.6 19.6 60.8 es Te cow 369 4.5 1.4 
Manufacturers .... 11,658979 14.6 9.1 76.3 - 1.0 3.2 4.0 9 
Philadelphia Mfrs... 1,307,722 13.2 12.1 74.7 ee 2 6.6 4.2 1.1 
Protection ....cce. 1,714,903 14.2 16.0 69.8 at 2.2 7.0 4.0 2.8 
What Cheer ...... 1,677,931 14.4 14.0 71.6 es os 7.1 5.7 1.2 
Worcester Mfrs. 1,170,126 13.5 11.7 74.8 3 9 4.6 4.5 1.4 
Sane GEEEE wectsaae 21,280,000 14.6 15.9 69.5 1 1.0 6.3 7.0 1.5 
| ee 25,858,000 15.3 13.6 71.1 1 8 5.5 5.5 1.7 
BOGS. OER] wccveice 33,807,000 9.9 12.9 77.2 1 6 5.1 4.8 2.3 
, ea 38,955,683 11.5 10.9 77.6 1 7 4.5 4.5 1.1 
Bees BOGRS secesees 38,108,294 14.8 12.1 73.1 1 8 5.6 4.4 1.2 

REINSURANCE COMPANIES 

Am. Reserve ...... 2,202,889 57.7 52.3 —10.0 1.6 42.4 3 6.9 1 1.0 
Christ. General 1,672,454 61.3 42.3 —3.6 1.6 37.4 se 3.1 os 2 
Constitution ...... 1,200,620 63.5 46.7 —10.2 1.6 40.4 a 3.6 »* 1.1 
Eagle Fire, N. J... 689,608 68.9 46.5 —15.4 1.7 35.4 9 5.8 op 2.7 
French U. & U.... 9,352 84.6 129.3 —113.9 2.7 69.2 -» 44.9 4 12.1 
Gen. Security ..... 1,949,081 62.6 55.4 —18.0 1.9 48.5 2 4.2 - 6 
International ..... 2,040,074 69.1 30.3 6 1.3 26.1 a 2.2 3 4 
Inter. Ocean ...... 1,960,284 57.4 47.7 —5.1 1.6 38.6 1.1 5.3 eee 1.1 
La Paternelle es 9,753 85.8 128.7 —114.5 1.6 66.8 oe 48.3 “m ia 
Met. Fire Re...... 1,483,912 67.7 42.9 —10.6 2.0 36.5 a 3.5 2 6 
National Reins. 762,593 74.7 41.3 —16.0 8 35.0 ot 3.1 - 2.4 
BM. Am, FW. & Meese 40,094 68.2 49.9 —18.1 2.2 49.4 -. —4.9 | 3.1 
North Star Re..... 2,915,956 62.1 41.7 —3.8 2.6 34.2 1 3.7 3 8 
Northeastern ...... 1,767,86 65.2 50.4 —15.6 2.0 41.9 1 5.0 1 1.3 
Prudential ........ 3,788,560 70.7 39.9 —10.6 1.9 32.5 ee 2.7 5 2.3 
Reinsur. Corp. 1,798,514 71.8 42.3 —13.6 1.0 37.2 on 1.7 ove 2.4 
BMG sc cccccsce 1,627,25 72.6 25.7 1.7 1.6 18.9 on 2.2 4 2.6 
Skandinavia ...... 940,328 64.5 36.6 —1.1 1.6 32.6 - 2.0 3 1 
Swiss Reins. ...... 7,978,657 68.1 51.1 —19.2 2.0 46.7 oe 1.4 5 4 
Union & Phenix... 665,852 59.3 52.5 —11.8 2.3 50.0 > 1 oe 1 
CIEE sovcccesveres 428,055 75.38 70.0 —45.3 1.7 61.6 - 5.5 ome 1.2 
GN: aay ous e's de 9,353 84.6 125.6 —110.2 2.7 68.2 coe €23.3 4 12.1 
2940 Geotml cccccccs 25,246,000 57.0 49.5 —6.5 2.0 41.9 2 3.8 3 1.3 
1941 total ..coscce 26,205,000 59.1 52.8 —11.9 2.0 45.4 2 3.7 2 1.3 
T9ES COUR] .nccccce 30,640,000 54.1 49.4 —3.5 1.9 42.6 2 3.4 1 1.2 
1943 total ........ 34,365,988 63.5 48.8 —12.3 1.9 42.3 1 3.3 1 1.1 
1944 total ...,.... 35,941,109 66.2 45.2 —11.4 1.8 38.8 1 3.1 3 1.1 


+Before federal income taxes. 


Are Dividends Subject to 
Review under Michigan 
Law on Rate Deviations? 


LANSING, MICH.— Commissioner 
Forbes has asked the attorney general 
for an opinion as to whether, under the 
code section pertaining to fire rate 
deviations, stock companies writing fire 
or casualty business on a participating 
basis should submit for the commis- 
sioner’s approval all “dividends” de- 
clared on policies. 

The commissioner said that a bank 
had questioned the legality of one fire 
company’s procedure under which a 
so-called “participating” contract is 
written, with the directors annually re- 
viewing the year’s business and deciding 
whether profits would warrant a divi- 
dend payment to all policyholders. This 
practice has been maintained for about 
four years without objection being 
raised either by the department or by 
competitors or other interested parties. 

The department gave its specific ap- 
proval some six or seven years ago to 
writing of compensation business on a 
participating basis but there was no 
ruling on use of a similar plan for 
other casualty or fire lines. The statute 
is completely silent on the subject, the 
commissioner said, unless the section 
covering deviations should be applied. 

Several stock fire companies have 
filed fire rate deviations under the law 
which requires that the commissioner 
give his approval to the deviation. 
Whether the participating plan would 
come under the deviation provisions, 
however, is questionable, department of- 
ficials feel. 


Empire State Crash and 
Getting U. S. Reimbursement 


T. R. Mansfield, president of Gulf, 
writes as follows: 

“In your Aug. 2 issue is an account of 
the Empire State crash and a rather de- 
tailed statement as to the position of the 
federal government in matters of this 
kind. Having just gone through a sim- 
ilar procedure in connection with an air- 
plane crash which destroyed a dwelling 
in San Antonio, we are in a position to 
say that your statement of facts is 100% 
correct. We know how difficult it is to 
get hastily prepared magazine and 
newspaper articles on a basis which can 
be relied upon absolutely, but in this 
case youhave done a fine job and every- 
thing you have said corresponds exactly 


Big Los Angeles Bank 
Has Simple Bank-Agent Plan 


LOS ANGELES—A simplified bank 
and agent auto plan has been inaugu- 
rated by George M. Wallace, president 
of Security-First National Bank here. 
The plan will make it possible for local 
agents to arrange loans on presently 
owned automobiles as well as to finance 
new and used cars. 

The bank will supply agents with 
forms needed to process the loans, in- 
cluding a 5x7 pocket size kit with appli- 
cations and work sheets, introduction 
cards and auto purchase drafts, as well 
as blotters, stickers and sales letters. 
The bank will supply insurance manual- 
size rate charts for new and used cars, 
with examples showing how to figure a 
transaction. 


Three Ways to Use Plan 


Agents may use the plan in three dif- 
ferent ways. Under each plan the bank 
may deliver the funds to the agent for 
disbursement to the customer or auto 
dealer. Each plan also protects the 
agent on the insurance, and provides the 
customer with a breakdown of all ex- 
penses. The alternate plans, briefly, op- 
erate in this manner: 

(1) The agent takes his customer to 
the bank, or refers him to the bank by 
means of the introduction card, or 

(2) The agent fills out the application 
and work sheet, and gives them to the 
bank, which then completes other neces- 
sary papers, or 

(3) The agent not only fills out the 
application and work sheet, but also 
completes other necessary papers. Un- 
der this plan the bank has no contact 
with the customer until the account is 
on its books. 


Abolish Mutual Syndicate 


Sprinklered Risk Mutuals, which is a 
syndicate that has been operated as a 
separate department of Improved Risk 
Mutuals, is being abolished effective 
Aug. 31 and policies heretofore issued 
by S.R.M. will be written in LR.M. 
The members of both organizations 
have been identical. According to Gen- 
eral Manager H. F. Russell there are 
not sufficient differences in the two 
groups to justify the expense of main- 
taining a distinction. 


to the treatment we received and what 
we were able to learn as a result of our 
attempts to obtain reimbursement for 
the San Antonio accident.” 
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What Local Agents Can Do to 
Maintain Premium Income 





There is much interest among local 
agents as to what is the wisest and most 
profitable course to pursue at the pres- 
ent time, considering the abnormal con- 
ditions as they are, the high prices, the 
ease with which insurance is sold. This 
condition, of course, will not prevail 
very long. With the close of the war 
there will be a new program, the situa- 


tion will change, agents will be con- 
fronted with an entirely different pic- 
ture. 


Agents that were willing to work, that 
had a practical knowledge of the busi- 
ness and knew their communities had 
no difficulty in selling insurance. Peo- 
ple had the money. Many had refused 
to purchase various coverages in the 
past because they felt that they could 
not afford it. Some left themselves open 
to possible severe losses but they were 
willing to take the chance. 


Responded to Sound Arguments 


Agents were able to convince most 
of these people that it was a dangerous 


policy to follow. In a number of 
cases additional insurance was_ sold 
and larger liability limits were 
taken. All in all the producers have 


had a splendid harvest. Selling insur- 
ance during*the war days did not require 
scientific salesmanship nor vast persua- 
sive power. All that was required was 
a plain, simple, exposition of what was 
covered by the policy. Many agents that 
have had hard sledding in the past were 
able to pull themselves out of unsatis- 
factory financial situation and land on 
solid ground. 

However, all know that this insurance 
honeymoon will come to an end. With 
the war ended and gradually normal 
conditions prevailing agents will not be 
able to go out into the fields and reap 
the harvest that they have. 


Need for Hard Work 


Instead there will be need of hard 
work, greater knowledge of the busi- 
ness, more experience in selling. Agents 
have placed themselves on a certain fi- 
nancial standard and naturally do not 
relish having that lowered. They have 
‘been able to pay their companies 
promptly, have met their own obliga- 
tions and have in a large measure gotten 


out of debt where such had been in- 
curred. 
Every agent worthwhile is anxious 


therefore to maintain as far as possible 
the standards of today. He wishes to 
keep his business in such condition that 
annual increases will result. He ear- 
nestly hopes to continue a prosperous of- 
fice. Hence he is casting about and 
studying what he might do now while 
the harvest is abundant and prices are 
high to cushion the blow of after years 
when the leaner times will come. 


Should Make New Contacts 


Those who have studied this question 
generally agree that the main program 
an agent can follow is to increase his 
number of contacts. It is up to him to 
come in close association with more 
people. He must seek opportunities to 
serve those who are not his policyhold- 
ers. He must enlarge his clientele. New 
business coming from new people will 
maintain the level of previous years. 
Naturally his income on present policy- 
holders will be reduced. He must not 
neglect thern however. He should hold 
all he can. He must do everything he 
can to keep them. He must study more 
assiduously their insurance needs and 
be able to meet them. His present 
policyholders are after all his backlog. 
What he needs to do now is to extend 
himself so that the decline in income 
will not be so great, if any. 

There are many ways in which he 
can create new insurance friends. He 
must be able to analyze their insurance 
needs and talk to them intelligently 
about them. Any sensible and reason- 


able man who is buying insurance is 
willing to listen to any expert on the 
subject and get his ideas. There are 
many new coverages and changes in old 
ones that offer the agent an opportunity 
to present facts to those that are not 
now his policyholders. 

In this connection he should use the 
field men who visit him to good advan- 
tage. Very often an agent can take 
with him a field man to a customer or 
prospective customer and open the way 
for future business. If the field man is 
especially efficient in any particular line 
then he should be very helpful to the 
agent. Field men who are up and com- 
ing will seek opportunities to assist their 
agents in increasing their contacts. 

Companies that are mindful of 
changes in the future that may mean a 
material reduction in their income are 
employing similar tactics. 


Enlarging Agency Lists 


For instance some companies have al- 
ready instructed their field men to ap- 
point new agents here and there, get 
into smaller places. These companies 
see the necessity of having more agents 
in order to secure more income when 
the leaner years come along. Some 
companies are asking their field men 
to spend considerable time in looking 
over the territory and endeavor to make 
new appointments that give promise of 
being good producers. 

There are so many changes that will 
invariably accompany the transition pe- 
riod to which the business is entering 
that producers must become greater 
students of their business and make 
themselves far more service giving. 


N.A.LA. Officers 
Issue Statement 


(CONTINUED FROM PAGE 5) 


cers of the National association have con- 
ferred with the officers of the Insurance 
Executives Association on various occa- 
sions since last November, having in 
mind constantly the importance of a 
proper and complete relationship in un- 
derstanding, between the several parties. 

“Just previous to Mr. Williams’ de- 


parture for vacation late in June, the 
officers of the National Association of 
Insurance Agents had a meeting with 
him. Several questions were discussed 
then, among them the subject of com- 
missions. It was agreed then that, after 
Sept. 1, the companies’ committee would 
meet with the producers’ liaison commit- 
tee to discuss fully and at length the 
several questions recognized as needing 
attention. In the meantime, things were 
to remain in abeyance. Upon learning 
of the remarks alleged to have been 
made by Mr. Williams at San Francisco 
on July 10, the officers of the National 
association consulted, in Mr. Williams’ 
absence, other ranking officers of the In- 
surance Executives Association. For the 
information of our membership, we are 
glad to report that sincere assurances 
have been made that it is and will be the 
policy of the Insurance Executives As- 
sociation to cooperate and confer with 
representatives of the National Associa- 
tion of Insurance Agents on all matters 
in which the agents have an interest, and 
that meetings would be held for discus- 
sion of these questions after Sept. 1. 


Cordial Relationship Sought 


“The National association is emphatic 
in its desire to maintain a cordial rela- 
tionship with the companies. It asserts 
wholeheartedly its belief, in view of the 
difficulties involving the insurance in- 
dustry at present, that in the resort to 
fair and diplomatic negotiation lies the 
great hope for a solution of these im- 
portant problems. The National associ- 
ation, because of its sincere purpose to 
put forth every effort in bringing about 
order in the present condition of dis- 
order and because it believes in a 
planned and dignified approach to the 
movement of solving the questions be- 
fore the industry, is deeply disappointed 
and decries the San Francisco incident 
of July 10. It recommends also that no 
more public reference be made on these 
issues by the several parties concerned 
until negotiations have been concluded 
as agreed upon, 

wht S66 embarrassing that this statement 
is necessary. It is made, nevertheless, 
because we feel that what has occurred 
makes it essential that it be given. The 
administration of the National Associa- 
tion of Insurance Agents reemphasizes 
its desire to contribute forcefully to all 
efforts to improve conditions in the in- 
surance industry. It recognizes its re- 
sponsibility to the public—the citizens of 
this country who buy insurance through 
the medium of the American agency 
system. It pledges the support of this 





New Georgia Officers Elected 








The new and retiring officers of the Georgia Association of Insurance Agents 
elected at the annual meeting in Atlanta are: (front row left to right) James C. 
Dunlap, Atlanta, president: Hugh Hill, Augusta, retiring president: E. E. Thiele, 
Columbus, treasurer: (back row) Earl Medford, Marietta, first vice-president; and 


Hamilton Arnall, Newnan, national state director. 


second vice-president, was not present. 


Isaac Chappell, Macon, new 


————— 


association to the preservation of thoge 
principles which have maintained it asa 
stabilizing infiuence in the insurance 
business for a half century.” 


Dunlap Is Named 
Georgia President 


(CONTINUED FROM PAGE 4) 


grown up. Those who are in it at this 
time have a greater unity than ever be- 
fore. There is a new vitality and much 
good will has been engendered. 

Public Law No. 15 will require much 
adjustment in the business. The Georgia 
association, he said, has taken steps to 
accomplish the necessary changes re- 
quired in the state. A special committee 
has been working for some months with 
the companies and other interested or- 
ganizations and institutions preparatory 
to having the necessary legislation intro- 
duced to conform with the act. While 
the federal legislation provides a mora- 
torium until Jan. 1, 1948, all hands need 
to get to work to accomplish desired re- 
sults by that time. State supervision will 
be strengthened if insurance men do 
some things without legislative action. 
He spoke of the appointment of incom- 
petent agents and asserted that this en- 
genders public opposition and gives the 
authorities an opportunity to make se- 
vere criticism. 


Bank-Agent Financing 


Rutherford L. Ellis, Atlanta, intro- 
duced ‘Lewis F. Gordon, vice-president 
Citizens & Southern National Bank, At- 
lanta, who discussed bank-agent auto 
finance plan. 

Lon Sullivan, manager-secretary, and 
Hamilton Arnall, Newnan, national state 
director, reported. 

Southern Fire & Marine was host ata 
luncheon. Rutherford L. Ellis, Atlanta, 
past president, presented Mr. Hill a pur- 
chase order for a 16-gauge shotgun. 

A statement of principle for local 
agents and banks in handling automobile 
insurance and financing was read by Mr. 
Sullivan. The statement was approved 

_The Southeastern Underwriters Asso- 
ciation was host at a cocktail party. 

At the dinner for past presidents, offic- 
ers and executive committeemen, August 
9, Fred W. Cole, Atlanta, 75, the old- 
est living past president, reviewed the 
experiences and history of the organiza- 
tion since he served as its first president 
in 1898-1900. He again served in 1902- 
1903. Frank G. Lumpkin, Columbus, 
president in 1906-1907, another of the 
old guard, also was present. Other past 
presidents in attendance were: Sidney 
O. Smith, Gainesville, 1928-1929; Scott 
Nixon, Augusta, 1931-1933; Hamilton 
Arnall, Newnan, 1933-1935; Herman J. 
Haas, Atlanta, 1935-1937; P. M. Lan- 
caster, Sylvester, 1940-1941; Rutherford 
L. Ellis, Atlanta, 1941-1943; W. M. Fam- 
brough, Columbus, 1943-1944. 


Georgia No Longer to 
Require Mid-Year Statements 


Under the newly adopted Georgia con- 
stitution, the necessity of insurance com- 
panies filing midyear statements is done 
away with. Until this time Georgia has 
been the only state to require the filing 
at midyear of figures which become a 
matter of public record. These state- 
ments have been brief, including merely 
amount of assets, capital, surplus, con- 
tingency reserve and income and dis- 
bursements for the six months. 


Byron B. Gray to Ind. 
for New York Undewriters 


Byron B. Gray has been named by 
New York Underwriters as Indiana state 
agent taking the place of Frederick D. 
Payne who has resigned. Mr. Gray has 
been special agent in Michigan. He 
was with the Indiana Inspection Bureau 
before joining New York Underwriters. 
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Much Demand Made 
for Appraisals 


Policyholders Desire to 
Learn Replacement Cost 


In connection with appraisals of 
buildings, machinery and contents there 
js much interest on the part of local 
agents because assured realize that val- 
ues have increased and the assured de- 
sires to know immediately what would 
be the replacement cost. Some of the 
companies offer an appraisal service but 
there is such a demand that it may take 
along time before it is certain that re- 
quests can be reached. Appraisal com- 
panies are doing a good job at this 
work. Most of the adjusting bureaus and 
independent adjusters will make apprais- 
als. Large agencies have their own en- 
gineers or experts who do this work. 
Appraisal of property seems to be the 
best approach toward-any movement to 
secure additional insurance. 


Local Agents Make Appraisals 


Some local agents are able to make 
curbstone appraisals which may approx- 
imate real values. Attention must al- 
ways be called to the fact that any of 
these appraisals are for the information 
of the assured only and are not supposed 
to be the amount that would be paid by 
insurance companies in case of loss. The 
appraisal and the calculation of the loss 
are two separate transactions, 

For agents that are making appraisals 
two or three books are of interest. The 
Rough Notes Company, 1142 North 
Meridian street, Indianapolis, publishes 
Boehk’s “Manual of Appraisals.” An- 


WANT ADS 


WANTED 


a 1 4 

















i ance to act 
as Assistant Stenages” and Solicitor in a well 
established. Midwestern Agency. Write, givin 


full experience and references. Address C-49, 
The National Underwriter, 175 W. Jockoon 
Bivd., Chicago 4, IIl. 














HOME OFFICE EXAMINER 


Small, but growing, Michigan Fire Company 
experienced man in Underwriting Depart- 

Give full information regarding age. 
marital status, experience, salary expected and 
draft status. Permanent position. Address Box 
C59, The National Underwriter, 175 W. Jackson 
Blvd., Chicago 4, Illinois. 














WANTED 
By a well established Ity y an 
automobile adjuster for northeastern Ohio with 
headquarters at Canton. Car furnished. Perma- 
Rent position. Address C-65, The National Un- 
derwriter, 175 W. Jackson Blvd., Chicago 4, Ill. 

















WANTED 
Casualty and Surety Special Agent for South- 
em Ohio by large f y- Good 
future. Write confjdentially to Box C-66, c/o Na- 
tional Underwriter Company, 175 West Jackson 
Boulevard, Chicago 4, Illinois. 
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fications. Address The National Under- 


writer, writer, 175 Ww. A Bivd., Chicago 4, Ill. 











EXECUTIVE ACCOUNTANT AVAILABLE 
A Certified Public Accountant trained and ex- 
Perienced in taxes, inv re- 
rts, systems, statistics, tabulation equipment. 
or past several years Comptroller for small 
Casualty company. Desires to make change. 
le 38. Address C-63, The National Under- 
Writer, 175 W. Jackson Blvd., Chicago 4, Il. 
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other book is “Manual of Appraisals” by 
H. R. Markel, Dixie-Terminal building, 
Cincinnati, O. Still another book is 
“Stevens Valuation Quarterly,” by Mar- 
shall & Stevens, 166 West Jackson 
boulevard, Chicago. This concern sends 
out building and material costs from 
time to time as changes are made. 


American Appraisal Comment 


G. R. Colburn, assistant vice-president 
of the American Appraisal Company, 
Milwaukee, writes THe NATIONAL 
UNDERWRITER commenting on an article 
appearing in the paper concerning in- 
surable values in which the point was 
made that it is the biggest subject of 
discussion in insurance circles. Mr. Col- 
burn in his comment said: 

“We assume that the use of appraisal 
manuals for arriving at an idea of the 
value of property for insurance place- 
ment purposes is suggested in lieu of 
complete detailed appraisal service when, 
for one reason or another, the assured 
may not at the moment desire to avail 
himself of such comprehensive service. 

“Where the interest is limited to a 
rough approximation for the adjustment 
of insurance coverage, there is in addi- 
tion to the short cut provided by the 
use of appraisal manuals a modified type 
of appraisal service involving a personal 
inspection of the individual property by 
specialized appraisers and the determi- 
nation of the approximate values through 
organized appraisal procedure. 

“However, it has been our observa- 
tion and experience in approximately 50 
years of appraisal service to American 
industry that the assured is chiefly in- 
terested in providing himself with a 
factual record of his property so as to 
make it possible for him to furnish 
the provable inventory required by his 
insurance policy contract. 


Check-up of Valuation Needed 


“As you have pointed out in your 
article the importance of a check-up of 
valuation in conformance with changed 
market conditions cannot be underesti- 
mated. If initially, placement is made 
on the basis of values that are too 
high, excess premiums will be unneces- 
sarily involved and on the other hand 
if estimates are low the assured may 
become a coinsurer. 

“For full protection in the matter of 
values for coverage and provability in 
the event of a loss, appraisal procedure 
now embraces a continuous feature 
through which all changes affecting the 
property value-wise are given due con- 
sideration, and this includes not only 
changing market prices but also the 
physical changes in the properties them- 
selves such as additions, deductions and 
the effect of accruing ‘depreciation. A 
periodic restatement of values based 
upon these considerations enables the 
assured to adjust his coverage with the 
knowledge that over or underinsurance 
will not be involved. At the same time 
this basic record is currently available 
in detailed form for presentation as a 
part of a proof of loss in the event of 
fire or other casualty. 

“Our purpose in writing you is to 
suggest emphasis upon the ‘provability’ 
phase of values for insurance purposes 
as developed through detailed apprais- 
als, as a supplement to the procedures 
outlined in your article dealing with 
estimates for placement purposes. We 
believe that this will add materially to 
the very timely and important sug- 
gestions you have made.” 





Jack J. Johnson of the Magill Agency, 
Chicago, went on a fishing trip to 
Haack’s Lake, a private lake about 20 
miles north of West Bend, Wis., with a 
number of officials of West Bend Mu- 
tual Fire of that city. These included 
A. C. Fuge, secretary; R. S. Barber, as- 
sistant secretary, and A. W. Peterson, 
Illinois state agent, Chicago. The Ma- 
o — is general agent for West 

end. 





R. G. Decker has purchased the L. A. 
Miller agency, Germantown, 0O. 

Ella E. Franz, who has been managing 
the Mars E. Wager agency of Cleveland, 
has purchased the business. 


Eddy Clan Scion 


Wins Army Honors 


Maj. Gen. Manton S. Eddy of Chi- 
cago, scion of the famous Eddy insur- 
ance family, arrived in that city the 
other day for medical attention and to 
spend a leave. It was his first visit 
there in nearly five years. 

Gen. Eddy is a grandson of the late 
H. C. Eddy, for many years western 
manager of Commercial Union. He is 
a son of the late George M. Eddy, Sr., 
at one time a field man for Pennsyl- 
vania Fire in Illinois and Indiana and 
later a Chicago broker, who was one 
of the founders of the Insurance Bro- 
kers Association of Illinois and its first 
president. He has three brothers in 
Chicago: W. Sprague, formerly with 
the business department of the “Insur- 
ance Field” and now in the investment 
business with Alfred Becker & Co.; 
John E., vice-president Miehle Printing 
Press & Manufacturing Co., and George 
M., Jr., a broker with W. A. Alexander 
& Co., who took over his father’s busi- 
ness. He formerly traveled Illinois for 
Fire Association. 

Gen. Eddy spent a few days at the 
home of his brother John at Hinsdale 
and then left for a two weeks fishing 
trip to Wisconsin. He will return east 
for more medical treatment. He was 
awarded a special medal for his leader- 
ship of the 9th infantry division in the 
African campaign. He led the 9th into 
Cherbourg after the Normandy landing 
and captured the Nazi generals there. 
Outmaneuvering von Rundstedt in cross- 
ing the Moselle river in command of 
the 12th army corps, he received the 
distinguished service medal. 





U. of Wis. to Resume Full 
Insurance Programs in Fall 


Dean F. H. Elwell of the University 
of Wisconsin school of commerce an- 
nounces a complete curriculum in in- 
surance for the fall semester. The re- 
turn of faculty members who have been 
on leave during the war emergency will 
enable the school to resume training in 
all fields of insurance, including life, fire, 
casualty, and others. 

All students, whether interested in full 
four-year courses or a refresher course, 
will find instruction available to suit 
their requirements. The students will 
be prepared for office and field work, 
as well as for examinations for the 
C.L.U. certificate and the C.P.C.U. des- 
ignation. 

Returning veterans who have time 
only for refresher courses will be per- 
mitted to take as many courses as their 
basic training and objectives permit. 
The school offers actuarial courses as 
well as training for managerial positions 
in the home office, agency field, and in 
insurance departments of industrial and 
commercial organizations. 

In 1946 the university will resume 
short courses in both life and property 
insurance. The demands and needs of 
business groups will be met for either 
a beginning or advanced level of in- 
struction. 


New W. Va. Law Makes Business 
CHARLESTON, W. VA.—The new 


act allowing the state and subdivisions to 
spend public money for property damage 
and liability insurance on automobiles 
became effective June 8 but issuance of 
policies will be delayed, it was stated by 
Carl Riggs, acting purchasing director, 
pending completion of policy forms. The 
law allows offices, boards, commissions 
and other agencies of the state and divi- 
sions of county and municipal govern- 
ments, to secure automobile policies and 
pay premiums out of tax funds, but no 
policy can be issued in the name of a 
department. It must be in the name of 
an official or employe. 








Robert B. Kleinhen, Fostoria, 0., has 
taken over the agency of his father, 
Raymond D. Kleinhen. 


Bankers Boost Aetna Films 


National headquarters of the Amer- 
ican Institute of Banking is offering 
prints of two loss prevention motion pic- 
tures produced by Aetna Casualty to 
local chapters of the A.I.B. for showings 
in 16 cities where the United States 
secret service has zone headquarters. 

The films are “Check and Double- 
Check” and “Doubtful Dollars” and 
were produced in cooperation with the 
secret service and American Bankers 
Association. The first film points out 
how one can protect oneself against the 
theft and forgery of checks and the 
second film tells how to recognize coun- 
terfeit money. 





McKittrick Pushed for Federal Job 


ST. LOUIS—Former Attorney Gen- 
eral Roy McKittrick, who conducted a 
long ouster suit against the fire compa- 
nies in the state, is being promoted for a 
job as assistant U. S. attorney general 
by the CIO political action committee. 





Insuring manufacturing risks?t “The 
Manufacturer and Insurance” by Myers 
tells how. $3 from the Casualty Insuror, 
420 E. 4th St., Cincinnati 2, Ohio. 
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COMMENT 





Mr. Elmore Counts Our Blessings 


The story that Frank H. Elmore tells 
about the decision to prosecute the fire 
insurance companies, and about the 
preparation of the S. E. U. A. case, from 
the Department of Justice standpoint, 
contains several interesting revelations 
of an inside, background nature involv- 
ing matters of strategy within ‘the de- 
partment and the confession, after the 
victory is won, of where the government 
was vulnerable. However, Mr. Elmore, 
who is no longer connected with the De- 
partment of Justice, like his former 
chief, Mr. Biddle, in expounding the 
righteousness of the Department of Jus- 
tice cause, completely ignores the pro- 
found agitation and revolutionary prob- 
lems that are forced upon the insurance 
industry and the states by the S. E. U. A. 
He closes with the exalted 

the S. E. U. A. decision 
constitutes official recognition that 
the insurance industry now en- 
titled to take its true place. He predicts 
that it will go forward in the American 
way, sharing with hundreds of other 
trades and industries the discipline and 
the protection of the commerce ciause 
of the United States Constitution. 

The implication seems to be that in- 
surance has been deprived of federal 
blessings in the past and has been stulti- 
fied thereby. That had not occurred 
to us. 

Mr. Elmore’s interesting account 
prompts us to observe again that the 
Department of Justice plunged into this 
case with very little, if any consideration 
as to the practical consequences that 
would come from a government victory. 
Indeed Mr. Elmore states that Biddle 


decision. 
claim that 


is 


at first looked upon it as merely a rou- 
tine Sherman act prosecution. 

Mr. Elmore fails to mention the great 
stew in which the insurance business, the 
states and the federal government, for 
that matter, find themselves as the result 
of the decision. He has no advice to 
give on how any of the intricate and 
baffling problems may be solved. He 
does undertake at some length in his 
article to justify the Department of Jus- 
tice action. He claims that the depart- 
ment had been receiving many com- 
plaints about the fire insurance trust and 
then along came Attorney General Mc- 
Kittrick of Missouri and Mr. Elmore 
goes into much detail of the Missouri 
rate scandal making it clear that this 
was really the spark that was at the 
bottom of the S. E. U. A. case. In other 
words, it was an opportunistic action on 
the part of the Department of Justice. 

Mr. Elmore asserts that the Depart- 
ment of Justice had no ulterior motives. 
It was not seeking to bring about a situ- 
ation favorable to federal regulation of 
insurance. That we think is correct. 
The department thought it had a hot 
case. It was a challenge to crack the 
insurance business which had never been 
cracked before. The department was on 
an anti-trust crusade of exceptional mag- 
nitude and was-eager to accumulate as 
many turks-heads for victory as possible. 

Mr. Elmore tells an absorbing story 
of a legal victory, but one looks in vain 
for any hint from him as to how any 
of the multitudinous problems emanating 
from that victory can be solved. He 
simply ends on the airy note that insur- 
ance can now take its true place. 


Claim Men‘s Opportunities 


The claim adjuster is a most impor- 
tant personage in the insurance busi- 
ness. He is a big figure in all its 
branches. He is the person with whom 
an assured deals when the latter is in 
difficulty and trouble. An assured has 
a loss. The adjuster is anxious to see 
that he gets proper and fair treatment. 


The policyholder recognizes the fact 
that his insurance is a cushion so to 
speak. It lessens the shock. 


The adjuster can do much to develop 
‘friendly public relations. He can make 
friends for the company or companies 


which he represents. He has to be all 
things in one. Probably there is no one 
in the business where the need for diplo- 
macy, resourcefulness, intelligence, 
knowledge, courage, understanding and 
thoughtfulness is so much needed. 

In some cases he is required to be 
definite in the stand that he takes 
against the assured. The claim adjuster 
who can recognize the justification of a 
claim and its amount and also can con- 
vince the assured that the amount is 
correct has a splendid leverage in creat- 
ing a friend for insurance. 


Insurance and Home Folks 


When N. P. Parkinson, insurance di- 
rector of Illinois, spoke before the in- 


surance members of the Union League 
Club of Chicago in connection with the 


























“it's MOTHER CALLING FROM 
TO KNOW IF YOU MAILED THE 
LAST WEEK.” 





THE HOSPITAL. SHE WANTS 
AUTO INSURANCE RENEWAL 





new and perplexing problems that con- 
front not only the industry itself but the 
departments, brought insurance to the 
fireside. When commenting on _ the 


changes that have to be made, he drew a‘ 


comparison between the. situation that 
would prevail if insurance were super- 
vised from Washington and that which 
now exists. He said the state insurance 
commissioner is easy to approach. He 
knows the situation and conditions in 
his own commonwealth. The policy- 
holders and others who seek informa- 
tion can easily get to him. 

Mr. Parkinson said that if there were 


federal supervision it would not be pos- 
sible to have a luncheon meeting of the 
character that he was addressing. He 
said the commissioner from Washington 
would not feel it necessary to make trips 
out through the nation and come in con- 
tact with insurance groups. 

It was, therefore, brought very force- 
fully to the minds of those who listened 
to him that insurance after all is pecu- 
liarly a home and domestic business for 
the most part. It has to do with forms 
of protection that people purchase for 
personal use or business demands in 
which one is interested. 








PERSONAL SIDE OF THE BUSINESS 





Gen. Henry M. Warfield of the Henry 
M. Warfield-Roloson Company, Balti- 
more, was honored at a 60th service an- 
niversary testimonial dinner in Balti- 
more tendered by  Royal-Liverpool 
group. 

In attendance were Mrs. Warfield, Al- 
bert Roloson, L. Stuart Windsor, Z. H. 
Lewis, and Michael O. Dakin, and their 
wives, together with several members of 
the office staff. J. M. Hall, regional 
manager, Philadelphia; Harry E. Reis- 
inger and Charles Peksa, state agents, 
represented Royal-Liverpool group. J. 
L. Erhardt, assistant U. S. manager, was 
toastmaster. 

In reviewing Gen. Warfield’s service 


with Royal, Mr. Erhardt paid tribute 
to the general’s notable military career 
and to his versatile talents as a business 
executive. Mr. Erhardt presented Gen. 
Warfield with an engrossed anniversary 
greeting and a desk set. 

Robert O’Boyle, formerly vice-presi- 
dent of the Eliel & Loeb agency, Chi- 
cago, has returned to Washington to 
duty with the war shipping administra- 
tion, after serving as special maritime 
commission liaison representative in 
London in connection with the setting 
up and operational beginning of the 
united maritime authority, better known 
as _the interallied shipping pool. Mr. 
O’Boyle was in London during the Nazi 
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“byzz bomb” and V-2 rocket attacks and 
had many interesting experiences. 

Archer L. Richardson, vice-president 
of the Robert Lecky agency of Rich- 
mond and a former secretary-treasurer 
of the Virginia Association of Insur- 
ance Agents, was best man for his son, 
Archer L. Richardson, Jr., when the 
latter was married at Blenheim, S. C. 
to Miss Ida Elizabeth Townsend. 

Henry Martin of Des Moines, state 
manager of St. Paul F. & M., is report- 
ed as recovering following a major 
operation. He suffered a ruptured ap- 
pendix and an emergency operation was 
performed. 

Harry M. Gambrel of the Gambrel- 
Stubbs agency, Kansas City, president 
Missouri Association of Insurance 
Agents, has returned to his home from 
a hospital where he underwent an opera- 
tion. He expects to be back at his office 
soon. 

George D. Clayton, Jr., of Hannibal, 
Mo., chairman of the executive commit- 
tee of the Missouri Association of In-, 
surance Agents, has been named by 
Governor Donnelly as chairman of the 
Missouri resources and development 
commission. 

William G. Shipe, general agent, and 
H. S. Omsberg, assistant general agent 
New Hampshire Fire, both of Chicago, 
have gone to the head office at Man- 
chester for a two week business con- 
ference. 

R. D. Safford, vice-president of Trav- 
elers Fire, who suffered an attack a 
few months ago and has been hospital- 
ized ever since, is now at his home 
recuperating. He is reported to be get- 
ting along in good shape. 

Richard E. Vernor of Chicago, man- 
ager of the fire prevention department 
of the Western Actuarial Bureau and 
president National Fire Protection As- 
sociation, is confined to the Lakewood 
Hospital, Petoskey, Mich., where he 
underwent an operation for hernia. He 
was on his vacation and an operation 
was found necessary. 


DEATHS 


Former Coast Manager 
of St. Paul Group Dies 


Benjamin Goodwin, 85, former Pacific 
Coast manager of the St. Paul group 
and a pioneer in the fire insurance field, 
died from a heart attack in San Fran- 
cisco. 

Mr. Goodwin started in the local 
agency business in Anacortes, Wash., 
when that town was founded in 1890. 
Three years later he went to Seattle and 
became a member of a local agency 
known as Goodwin, Raser & Fiskam, 
successors to the old firm of W. L. Gaz- 
zam & Co. In 1898 he was employed by 
the late Maj. Charles Christensen, Pa- 
cific Coast manager of St. Paul and 
American Central, as special agent cov- 
ering Oregon, Washington, Idaho, Utah 
and Montana. A year later he was ap- 
pointed assistant manager of the Pacific 
Coast department in San Francisco and 
in another year he was a partner in the 
agency firm of Christensen & Goodwin, 
which became one of the strongest gen- 
eral agencies on the coast. When Maj. 
Christensen retired in 1918, Mr. Good- 
win became sole manager in addition to 
general agent for Royal Exchange, Lon- 
don & Scottish and Lloyds Plate Glass. 
Later Mercury was added. Mr. Good- 
win retired in 1938 and the St. Paul 
group established its own Pacific depart- 
ment, in accordance with the plan that 
had been in the making for some time. 
Since his retirement he has maintained 
an office in the Pacific department of St. 
Paul and visited the offices almost daily. 














Mrs. Elizabeth K. Buck, mother of 
S. M. Buck, vice-president and west- 
etn manager of Great American, and 
Mrs. Harvey A. Seymour, whose hus- 
band conducts the Seymour Insurance 
Agency at Eagle Pass, Tex., died at the 
family home at Austin, Tex., at the 


YUM 


age of 82. Mrs. Buck and her husband, 
Rev. J. E. Buck, celebrated their 62nd 
wedding anniversary last Feb. 14. Her 
husband and five children survive. 
Joseph H. Becker, 63, for 25 years a 
local agent at Peru, Ind., died from a 
heart ailment after 12 weeks illness. 
He was a lifelong resident of Peru. 


George G. Ebbert, who retired 12 
years ago as Chicago and Cook county 
manager of North America, died at a 
nursing home at Evanston, Ill. at the 
age of 84. 

Mr. Ebbert was born in Chicago. 
His father, John Ebbert, went to Chi- 
cago in 1843 and was credited with be- 
ing the first engineer to run a locomo- 
tive out of Chicago. He was master 
mechanic of Chicago & Galena Union 
Railway, now Chicago & Northwestern. 

George Ebbert worked for Long Is- 
land Railway from 1883 to 1886 and 
then in 1887 went with the western de- 
partment of Connecticut Fire. He later 
served as Cook county special agent 
for Scottish Union and also saw serv- 
ice with New York Underwriters and 
Hanover through the old firm of Mun- 
ger, Ebbert & Co. He acted as Cook 
county manager of North America from 
1905 until his retirement in 1934, Dur- 
ing part of that period he was con- 
nected also with Marsh & McLennan. 
An older brother, William H. Ebbert, 
was connected first with the old Globe 
of Chicago and then was with Munger, 
Ebbert & Co. 

George Ebbert was a life member 
of the Fire Underwriters Association 
of the Northwest. 

Charles V. Kane, for the past 25 years 
manager of the Pennsylvania depart- 
ment of the Meserole group with head- 
quarters at Philadelphia, died at Doc- 
tors’ Clinic in Philadelphia. He was 54 
years of age. 

Charles R. Nevitt, 90, partner in the 
Nevitt Agency, Oshkosh, Wis., which 
was founded by his father, C. R. Nevitt, 
in 1865 and is now operated by his son, 
George P. Nevitt, died at his home 
there. 

Glenn C. Wiley, 40, Statesville, N. C., 
local agent, died after a month’s illness. 

Earl W. Froom, who was with the 
Wilson-Weibling agency, Youngstown, 
O., is dead. He formerly was with the 
state conservation department in Co- 
lumbus. 

Mrs. J. F. Springer, wife of the To- 
peka manager of the Western Adjust- 
ment, died in a Topeka hospital follow- 
ing an operation. 

C. W. Ferguson, 83, Atchison, Kan., 
agent, died as a result of a fall down 
stairs. 


Edwin M. Crosser, 86, president of 
Columbiana County Mutual, died in Lis- 
bon, O 

Albert W. Fleet, 59, local agent and 
banker at Lamont, Ia., died at an In- 
dependence, Mo., hospital after a heart 
attack. 


Tunis Office Seeks 
U. S. Company Connection 


Tue’ NATIONAL UNDERWRITER has re- 





ceived the following communication 
from M. Bach Tobji & Cie, 4 Rue 
Ibn Khaldoun, Tunis, Tunisia: 


“Dwing (sic) your address to the 
American consulate in Tunis, we should 
be very glad to be introduced by your 
honorable company to some big insur- 
ance companies which are desirous to 
enter in business relationship with our 
country. We are very well placed in 
Tunisia to be a representative agency 
of any serious enterprise of that sort, 
and*should be happy, consequently, to 
have sent by you-any publication or 
Magazine containing names and ad- 
dresses of interesting enterprises deal- 
ing with insurance. It would be better, 
of course, if you could give our name 
and address to such houses, so that 
they could enter in communication with 
us directly. With our best thanks, 
please do consider us.” 





The redbook of accident and health 
data—1945 Time Saver. $4 from 
The National Underwriter. 
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CHARM 
EST ADAMS STREET 
2 3. LLINOIS ist 3, 5 
eee \" HETHER FOR 
American Glass Company, Inc. 
10350 North 3ranch Street 
shicago 22, Illinois 
Gentlemens 
It is with a deep feeling of gratitude u.¢ profound OR FOR 
thanks that we send i herewith a United stutes 
Treasury Department Seventh War Loan Citation. This 


Citation is uwarded your P eupleyecs for their out- 
star.diny job of purchasing dar Bonds during the Miylity 
seventh through the Payroll savin:s Division in sa 
anount exceedin, their assigned quota. 


Your employees have again demonstruted their patrictism 
and devction to the cause of Victory with « vengeance” 
that cannot help but have a resounding effect upon the 
morais of our fighting men and women. 

4 


tGE MUTH, Chairman 
Cook County Payroll savinzs Division 














Fon patritic ocparaion vendonad in behalf of the 
War Finance Puogram this citation is i hdiltided & 


EMPLOYEES OF 


AMERICAW GLASS COMPANY, Inc. 


Given undex my hand and seal on July 7, 19 45 
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RECOGNITION MERITED BY OUR SERVICE 


Benjamin Beris, President 
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Much Adjustment 
Will Be Necessary 
With New Laws 


Casualty Companies Are 
Studying the Requirements 
as to Rating 


Casualty companies will find them- 
selves confronted with much extra la- 
bor to adjust themselves to the new rat- 
ing requirements that have been passed 
in a number of states. Bills were intro- 
duced in almost all states to require cas- 
ualty companies to obey the new state 
regulatory systems. While there is uni- 
formity to an extent in all bills that were 
passed yet there are a number of differ- 
ences. So far as the basic motive for 
the action is concerned there is a like- 
ness. The objective is clear and therefore 
that forms the basis of the measure. 

However, the methods employed dif- 
fer in many respects. In states where 
rating bills were not passed an effort 
will be made to get action at the next 
session. In some cases bills were passed 
requiring the appointment of an interim 
committee to make a study of the sub- 
ject and report at the next session. 


Model Bill Framed 


At the beginning of the season the 
so-called model bill was brought forth, 
it being the joint work of the National 
Bureau of Casualty & Surety Underwrit- 
ers and American Mutual Alliance. In 
the final draft there had to be some com- 
promises but it was agreeable to mem- 
bers of both organizations. However the 
Independent Companies did not respond 
favorably to the proposal. 


Hope for Unified Action 


It is hoped that there can be unified 
action and uniformity among the insurers 
since the disagreement among the offi- 
cials themselves will have a deleterious 
effect. 

Some of the states passed two rating 
bills, one covering fire and allied lines 
and the other the casualty group. There 
will be much confusion undoubtedly 
owing to the interpretation of these 
laws. Arizona passed two bills, but the 
fire bill is suspended in a referendum 
move Connecticut and Florida enacted 
two bills. Alabama passed three bills, 
one relating to rating bureau. Florida 
passed two bills, it being the only state 
that brought in accident and health. 
New Mexico passed a bill, Maryland 
passed two and North Carolina passed 
a bill and provided for a rating bureau. 
South Dakota passed two as did Tennes- 
see and Texas. 


Hold V-J Day Parley 
on Ill. Auto Law 


Despite the fact that Wednesday was 
V-J day, the scheduled meeting was 
held at Chicago that afternoon to dis- 
cuss the program for publicizing the 
Illinois automobile financial responsi- 
bility law that becomes effective Jan. 1. 
Insurance Director Parkinson presided 
and the office of secretary of state and 
department of public works and build- 
ings were represented. There was a large 
turnout of casualty company representa- 
tives. The objective is to have the state 





authorities sponsor an intensive educa- . 


tional program for a period of perhaps 
30 days after which the companies would 


W. H. Wallace V. P. 
and Bond Head of 
Hartford A. & I. 


William H. Wallace has been elected 
a vice-president of Hartford Accident 
and is being transferred from Chicago 
to take charge of the head office bond- 
ing departments. At the same time the 
New York manager, Harry A. Kearney, 
and the associate manager, George T. 
Merrick, were elected vice-presidents. 
They will continue to direct the affairs 
of the New York office. 

Mr. Wallace takes the place of A. C. 
Posey, who has been placed in charge 
of the Coast department. 

Mr. Wallace became associated with 
Hartford Accident in 1923. He is a na- 
tive of Illinois, having been born at 
Oak Park. His father, B. L. Wallace, 
at the time of his death was a member 
of the firm of Conkling, Price & Webb 
of Chicago. Mr. Wallace graduated 
from Dartmouth College in 1923. He 
has alwavs been associated with the 
company’s bonding departments, first 
doing office and field work under the 
late Thomas W. Thompson. In 1930 
he was appointed superintendent of the 
bond department for the western depart- 
ment handling all except Cook county 
territory. In 1934 he was appointed as 
superintendent of the fidelity and surety 
department for the entire field. He has 
been president of the Surety Associa- 
tion of Chicago and has served in other 
capacities in connection with surety ac- 
tivities in the midwest. 


Kearney, Merrick Careers 


Mr. Kearney joined Hartford Acci- 
dent in 1924, as superintendent of the 
fidelity and surety department at New 
York. In 1926, he was appointed assist- 
ant manager of that office with broad- 
ened duties and responsibilities. Mr. 
Kearney was appointed manager of the 
New York office in 1934. He entered the 
surety business in 1912 in the Philadel- 
phia branch of Title Guaranty & Surety 
assigned to the contract bond depart- 
ment. Late in 1914 when Title Guar- 


. anty was reinsured by American Surety 


Mr. Kearney continued with the latter 
company’s Philadelphia branch. Shortly 
thereafter he joined Aetna Casualty at 
Philadelphia, engaging in general fidelity 
and surety underwriting and_ special 
agency work. Four years later he be- 
came identified with the branch office of 
Globe Indemnity but later returned to 
Aetna Casualty in Philadelphia to as- 
sume the superintendency of its uptown 
bond department. 

Mr. Merrick began his insurance ca- 
reer in 1907 with Frank B. Jordan, 120 
Broadway, and later became associated 
with the insurance brokerage office of 
William H. Edwards where he remained 
until 1910, when he joined Hartford Fire 
as assistant to the superintendent of 
the automobile and transportation de- 
partment. In 1913, when Hartford Ac- 
cident commenced active operation he 
became associated with that company as 
automobile underwriter at New York. 
In 1918 he was promoted to assistant 
superintendent of that department and 
in 1924 was made superintendent. Mr. 
Merrick was appointed associate man- 
ager of the New York office in 1934. 





Premiums Up 3.8% for 6 Months 


The A. M. Best Company reports that 
40 stock casualty companies had an ag- 
gregate net gain of 3.8% in casualty 
premiums for the first. six months of 


this year. The loss ratio was 46.4 and 
expense ratio 40.7. Underwriting profit 
was 8.8%. 








engage in individual promotional work. 
Roy L. Davis, Association of Casualty & 
Surety Executives, took a prominent 
part in the meeting. 


New Auto Liability 
Rate Basis Needed 


End of Gasoline Rationing 
Means Scrapping 
Present System 


NEW YORK—With gasoline ration- 
ing ending Wednesday, automobile lia- 
bility insurers face the immediate neces- 
sity for coming up with a rating basis 
to take the place of the present system, 
which is geared to the motorist’s ration 
book. Adding to the difficulty of reach- 
ing a quick solution is the fact that a 
number of those who would ordinarily 
share in the deliberations are away on 
vacation. 

Last week the National Bureau of 
Casualty & Surety Underwriters tenta- 
tively evolved a plan to take care of 
the expected elimination of C books 
and this was slated for discussion with 
the mutual rating bureau Wednesday 
of this week. However, the sudden turn 
of events in the Japanese war meant 
that any plan based on ration books 
would quickly be obsolete. 

The tentative plan called for three 
classes: Up to 50 gallons a quarter or 
up to 3,000 miles a year; 50 to 100 gal- 
lons a quarter and 3,000 to 6,000 miles 
a year; and over 100 gallons or over 
6,000 miles. The A book at present 
gives 36 gallons per quarter but the 
50 gallon maximum was set to allow 
a margin in case there were a further 
increase in the value of the A coupons. 

The companies would like to keep the 
plan of rate differentials according to 
mileage, as there is a definite correla- 
tion between the amount of driving 
and the degree of hazard. There is not 
much trouble in thwarting the chiseler 
when it comes to classifying automobiles 
as to business and non-business use, 
but in picking out of the latter class 
those cars driven, say, 7,500 miles a 
year or less, as was required for the 
former A-1 class, there’s a good deal 
of room left for deception. Naturally, 
because of wartime restrictions the 
amount of driving done per year in the 
last few years is worthless as a guide 
to the amount that will probably be 
done. 

Plenty of gasoline is available and 
underwriters fear that a period of bad 
crashes and heavy losses is ahead, due 
to a sharp increase in the amount of 
driving and the poor condition of many 
vehicles. An epidemic of blowouts is 
especially feared, as people forget their 
wartime caution and drive much farther 
and faster than they have been accus- 
tomed to. A conviction that new tires 
will soon be available in quantity will 
not help the situation. 


U.S. F. & G. Insurer 
of Oak Ridge Plant 


Compensation and public liability in- 
surance service has been furnished in 
large part for the big atomic bomb plant 
at Oak Ridge, Tenn., by United States 
Fidelity & Guaranty ever since the op- 
eration began. 

The government acquired by condem- 
nation in 1942, 56,000 acres in Rome and 
Anderson counties. It was early in 1943 
when the great influx of labor began to 
move into Knoxville and vicinity. 








Towner Rating Bureau 
First Texas Licensee 


AUSTIN—The Towner Rating Bu- 
reau is the first rating organization to be 
licensed by the Texas board of insurance 
commissioners under the law passed by 
the last session of Texas legislature as a 


Plate Glass Rates 
Raised 4% to 22% 


in Many States 


Cook County, Ill., Back 
Under Bureau Authority, 
Dwelling Rule Broadened 


Along with a general increase in plate 
glass rates in most states, the National 
Bureau of Casualty & Surety Under- 
writers has resumed jurisdiction over 
Cook County, Ill, as of Aug. 13. The 
bureau withdrew from Cook county 
about three years ago. Since then, most 
companies have been using the old bu- 
reau zone rates for Cook county, with 
such variations as were deemed neces- 
sary. 

The increase, which runs from 4% to 
22%, had been expected for some time, 
with the many wartime factors greatly 
increasing replacement costs and making 
experience very bad. It is believed that 
non-bureau insurers will go along with 
the increase with few, if any, exceptions. 


Biggest Hikes in La., Cook County 


The biggest increase, percentagewise, 
was in Louisiana, about 22%, and the 
Cook county increases run around 20%. 
For zone 1 in Cook county, the high 
rated streets, the discount from manual 
for plates of less than 50 square feet is 
cut from 20% to 4%, while the discount 
of 15% for plates of more than 50 square 
feet is abolished and such plates are to 
be written at manual. In Cook county 
zone 2, the discount for the smaller 
plates is cut from 55% to 46% and for 
the larger plates from 45% to 34%. The 
increases in the balance of Illinois are 
almost as heavy. 

In resuming jurisdiction over Cook 
county, the bureau established the mini- 
mum premium for the 50-50 policy at 
$20, although the minimum elsewhere 
remains at $50. There has been much 
variation among companies on their at- 
titude toward this policy in Cook county 
and it would not surprise observers if 
many refused to write it at the $20 min- 
imum, because of current experience. 


Territories Affected 


The reductions were generally slight 
and were almost entirely in less popu- 
lous centers, including Arizona, Ar- 
kansas, Hawaiian Islands outside Oahu; 
Kansas, Montana, North Dakota, South 
Dakota outside Sioux Falls and Wy- 
oming. On the other hand, there were 
increases in all or some territories in 
California, Florida, Georgia, Illinois, In- 
diana, Louisiana, Maine, Maryland, Mas- 
sachusetts, Michigan, Utah and Virginia, 
though there were a few minor reduc- 
tions in some territories in states which 
were generally raised. 

In the metropolitan areas with zone 
rates, there were increases of 5% to 6% 
in Boston and Wayne County, Mich., 
in addition to the heavy Cook county 
increases. No changes were made in 
New York City and Philadelphia. 

The rule for blanket insurance on 
residence glass has been enlarged to 
include three family apartments. If this 

(CONTINUED ON PAGE 25) 








part of the insurance rate control pro- 
gram. Having qualified as a rating Or- 
ganization and at least two insurers hav- 
ing designated it to act for them, it was 
licensed as a rating organization for 
fidelity, surety and guaranty bonds and 
forgery insurance. 
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Secsidand Restihent 
Chicago Head Dies 


V. H. Bartholomew, Chicago resident 
vice-president of Standard Accident, 
died early Tuesday morning, apparently 
from cerebral hemorrhage, at his home 
at Janesville, Wis. Although Mr. Bar- 
tholomew’s health had been impaired for 
several years, there had been no warn- 
ing of a crisis and Monday evening he 





BARTHOLOMEW 


Vv. H. 


had taken an automobile drive and gone 
to bed feeling well. Funeral services 
are being held Thursday afternoon at 
Janesville and interment will be at the 
Bartholomew family home at Boscobel, 
Wis. 

Mr. Bartholomew had been resident 
vice-president in charge of Standard Ac- 
cident since 1933. As an executive he 
operated with a light touch. He was 
amiable and friendly and he relied upon 
the judgment of his associates. The or- 
ganization operated harmoniously and 
aggressively. He was not a technical 
man but rather kept his attention fo- 
cused on end results. 


Long With London Guarantee 


Mr. Bartholomew was associated for 
14 years with London Guarantee when 
the U. S. head office was at Chicago. 
For some time he was manager of the 
engineering and boiler departments. 
Then from 1923 until 1933 he was Chi- 
cago manager of New Amsterdam Cas- 
ualty. In his earlier days he was en- 
gaged in fire insurance rating and in- 
spection work at Minneapolis. 

More than a year ago Mr. Bartholo- 
mew bought a home at Janesville where 
he went for weekends. During the week 
he resided at the Union League Club in 
Chicago. A brother, Clyde Bartholo- 
mew is also a special agent of Standard 
Accident. 


Mr. Bartholomew was about 65 years 
of age. } 
Mr. Bartholomew was the last presi- 


dent of the old Casualty Club of Chi- 
cago in 1933. This organization be- 
came dormant and was revived in 1937 
as the Association of Casualty & Surety 
Managers of Chicago and Mr. Bartholo- 
mew was the first president of that 
organization. 

A delegation of casualty managers 
from Chicago is attending the services 
at Janesville. 





Employers Group School 


The second Employers’ group school 
for agents has just been concluded. 
Seven members of the group completing 
the course were given their certificates 
by Kenneth E. Frittes, assistant deputy 
manager following a dinner. 

Most members of the group are re- 
maining for a sixth week to study in- 
surance analysis. A number of them are 
prospective agents who expect to take 
the agents’ examinations upon return 
to their communities. 


Select Auto Law 


Committee in Wis. 


MADISON, WIS.—To acquaint the 
motorists of Wisconsin with the provi- 
sions of the new state responsibility act 
before it becomes effective next Jan. 1, 
officials of companies writing automobile 
insurance met with officials of the state 
motor vehicle department here. The 
meeting was called by the department 
which will have charge of enforcement 
and plans to educate the public regard- 
ing its responsibilities under the act. 
It is not a compulsory insurance law 
but rather a safety responsibility law. 

A committee was named on the basis 
of selection by company, rather than in- 
dividual, to work with the safety division 
of the motor vehicle department in pre- 
paring and carrying out a_ statewide 
campaign of public education between 
now and Sept. 15. After this the compa- 
nies and agents will launch their own 
publicity and advertising campaign. The 
plan of education in Wisconsin will 
generally follow that of other states 
where similar laws have been passed. 

Members of the new Wisconsin safety 
responsibility committee selected here 
include Employers Mutual Liability, rep- 
resented by G. E. Bendinger, Lumber- 
man’s Mutual Casualty, H. Kujawa; 
Aetna Casualty, A. L. Wortmann; 
American Auto, C. M. Latta; General 
Casualty of Wisconsin, P. M. Snod- 
grass; Farmers Mutual Auto of Madi- 
son, Irving Maurer. Ben L. Marcus is 
acting head of the Wisconsin state mo- 
tor vehicle department, and R. C. Salis- 
bury is director of its highway safety 
promotion division. 





Aetna Casualty 
Assets Up $7 Million 


Aetna Casualty in its midyear sHort 
form statement filed in Georgia reports 
assets of $113,348,183, an increase of 
better than $7 million; capital is $6 mil- 
lion and net surplus $27,254,101. The 
contingency reserve is $5%4 million. In- 
come during the first six months was 
$29,095,607 and disbursements $26,033,- 
166. 

Aetna Life had assets $1,098,197,250, 
capital $15 million and net surplus 
$42,105,213. 


Gas Company Loses 
Ohio W. C. Case 


COLUMBUS—The Ohio supreme 
court has decided in favor of the Ohio 
industrial commission in the East Ohio 
Gas Co. case. The court held that ex- 
penditures out of the state insurance 
fund are strictly statutory and that there 
is no statutory authority for the pay- 
ment of the claims out of the so-called 
catastrophe fund. 

Attorneys for the gas company con- 
tended that inasmuch as the company 
must contribute to the state’s reserve 
fund, to take care of such disasters, the 
death claims should be paid from that 
fund. Marie M. Turner, widow of 
Charles F. Turner, one of the employes 
who lost their lives in the explosion Oct. 
20, 1944, filed a mandamus suit in behalf 
of herself and others, to compel the in- 
dustrial commission to pay an aggregate 
of claims over $15,000, although the 
company is a self-insurer. 


Excess Payment Sought 


The company admitted liability and 
agreed to pay awards up to a maximum 
of $15,000, but contended that the ex- 
cess over that amount should be paid 
out by the state liability board of awards 
out of the commission’s catastrophe 
fund. The sole question, the court held, 
was whether payment should be made 
by the industrial commission or by the 
company as self-insurer. 





Report on Washington Plan 


SEATTLE—Of the 879 new and re- 
newal applications made through the 
Washington Automobile Assigned Risk 
Plan during the first six months, 584 
policies have been issued, B. K. Camp- 
bell, manager, reports. There were 407 
new filings made, resulting in the issu- 
ance of 295 policies and there were 399 
reassignments made, of which 289 were 
finally completed. Pending applications 
as of June numbered 72. 

There were 38 new applications re- 
jected for cause, 64 not taken by the 
applicant, 70 reassignments not taken 
by the anrplicant and 94 risks were 
dropped. Private passenger car appli- 
cations totaled 510; commercial, 32; and 
non-ownership, 42. 

Net premiums collected for the six- 
month period amounted to $21,009. 





Hospital Care Survey 


Is Presented 





The U. S. public’s participation in 
monthly prepayment hospital service 
associations and hospital insurance plans 
has trebled since 1940, and now includes 
approximately 26,000,000 persons, accord- 
ing to a survey by Northwestern Na- 
tional Life. 

Wives use half again as much hos- 
pital care as do their husbands, the 
records show. Single men use 25% 
more hospital care than do married men. 
As a man acquires a family he tends 
to cut his own hospital care to a mini- 
mum as his dependents require more. 
With men, illness causes four out of five 
hospitalizations, and accidents only one 
out of five. Digestive troubles result in 
a third of all men’s hospitalizations. 

With women, accidents cause only one 
out of 10 hospitalizations, and miscel- 
laneous illnesses cause seven out of 10. 
The greatest single cause is maternity, 
which is responsible for one out of five 
women’s hospitalizations. 

A major emergency like a lengthy 
hospital session, due to accident or ill- 
ness, occurs in the average American 
family approximately every 11 years, 
the Northwestern National found in a 
survey of histories of several thousand 
policyholders. 

Of the 26,000,000 persons with pre- 
paid hospital cover, approximately 18,- 
000,000 are members of Blue Cross 
plans, another 6,000,000 are covered by 
commercial insurance plans, and prob- 
ably another 2,000,000 persons by indi- 


vidual local hospitals, labor unions, credit 
unions, cooperatives, and other groups. 

In 1944, one out of every 10 members 
of group hospital associations was hos- 
pitalized. The average individual’s stay 
was seven and a quarter days, compared 
with from eight to 10 days in former 
years. This reduction partially reflects 
the addition of “out-patient” service by 
many associations, resulting in one-day 
hospital visits in some 10% of all cases; 
it also reflects present crowded hospital 
conditions, which have forced many hos- 
pitals to limit each patient’s stay to 
the minimum necessary, in order to make 
way for the pressure of incoming pa- 
tients. This same condition has prac- 
tically eliminated malingering, always a 
small item, although some 5% of group 
hospital association cases formerly tried 
to overstay, or to secure admittance 
unjustifiably, the survey states. 

Even in pre-war days the average 
stay of hospital association members has 
consistently run about two days shorter 
than the average non-member patient’s 
stay in the same group of hospitals. 
This is credited partially to the tendency 
of members to have ailments cared for 
more promptly, thus reducing the pro- 
portion of aggravated and last ditch 
emergency cases, which require long 
hospital treatment; also members tend 
to use their prepaid hospital service for 
the care of minor conditions to a greater 
extent than do non-members, the survey 
states. 


Klehr Joins DeYoung in 
Continental Casualty Post 


Kenneth E. Klehr, formerly with the 
Chicago office of Globe Indemnity, has 
been named pro- 
duction supervisor 
of the _ accident. 
health - hospitaliza- 
tion branch office 
of Continental Cas- 
ualty in the Insur- 
ance Exchange 
Chicago, of which 
Jay DeYoung is 
manager. 

Mr. Klehr 
been for many 
years an insurance 
broker and _ special 
agent for National 
Casualty and Globe 
Indemnity, and his educational back- 
ground together with his experience fits 
him for this key position. 





has 





K. E. Klehr 





New Drive in Missouri 
for Responsibility Law 


JEFFERSON CITY, MO.—The Au- 
tomobile Club of Missouri has launched 
an extensive campaign on behalf of a 
financial responsibility law in Missouri 

There is pending a house bill, along 
the line of the Oregon law enacted in 
1931. This bill has already been re- 
ported favorably and probably will come 
up on the floor shortly after the legisla- 
ture resumes in September. It is under- 
stood that the author of that bill may 
present a number of amendments to 
make the measure conform more closely 
to the so-called model bill, drafted by 
the company organizations. Under that 
bill a person is required to file evidence 
of financial responsibility for an unsat- 
isfied claim or when convicted of cer- 
tain statutory offenses relating to the 
operation of a motor vehicle, while 
under the pending bill he would not be 
‘required to file such evidence until 
judgment has been obtained against 
him, has become final and is returned 
unsatisfied. 

There is some feeling that a_ too 
drastic measure might meet defeat at 
this session and that if the pending bill 
were enacted it could subsequently be 
amended to conform more closely to 
the model bill. 


N. Y. Adjuster Licensing 
Regulations Are Issued 


Regulations for the licensing of inde- 
pendent adjusters pursuant to the new 
law have been issued by Superintendent 
Dineen of New York. Applications will 
be ready for distribution Sept. 1. There 
are four types of license—fire, casu- 
alty, fidelity and surety and accident and 
health. 

The examination shall include princi- 
ples and practices of the kinds of insur- 
ance for which license is desired, the ad- 
justment of losses and the pertinent sec- 
tions of the insurance law as they relate 
to an independent adjuster. The exami- 
nation shall be given every three 
months. There is a fee of $25 for each 
type of license. 

It is prohibited to divide any fee or 
give any fee, commission or other com- 
pensation to anyone for procuring or as- 
sisting in procuring the adjustment of 
any loss unless the person to whom the 
fee is paid is a licensed adjuster. 

The regulations for licensing public 
adjusters have been revised and among 
other things it is provided that no pub- 
lic adjuster between 8 p. m. and 8 a. m. 
shall solicit the adjustment of a loss 
from an insured or from any broker or 
other person or shall accept any orders 
for adjustment of a loss during that 
period. It is prohibited for any public 
adjuster to split any fee except with an- 
other licensed public adjuster. 





The book every A. & H. man should 
have— “Planned Salesmanship,” by 
<opeans. $3 from The National Under- 
writer. 
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Comprehensive Personal 
Is Potent Agency Tool 


The comprehensive personal liability 
policy is one of the most powerful in- 
struments an agent has with which to 
build good will and render a real service 
to his clients, according to observers in 
the casualty field. The. broad coverage 
afforded for the minimum $10 premium 
practically sells itself if the agent pre- 
sents it to his clients. The companies 
generally have experienced an increased 
yolume of this business since the $10 pre- 
mium went into effect and producers are 
pushing it. 

The policy covers almost every con- 
ceivable occurrence which might entail 
legal liability up to $10,000. Probably 
the most popularized claims are those!re- 
sulting from a dog bite or a person stum- 
bling over a child’s plaything. One com- 
pany recently paid a $300 claim when a 
puppy chewed the bottom of a pair of 
new drapes that had just been hung. 


Wide Scope of Protection 

Protection is afforded covering a wide 
scope of personal activities of all adult 
or minor relatives residing in a house- 
hold on or away from the premises. For 
instance, a woman who was running for 
a bus bumped into an 80 year old 
woman. The impact threw the old lady 
against a telephone pole and fractured 
her hip. She obtained a large damage 
verdict but the defendant was covered 
by the comprehensive personal liability 
policy. 

One of the strangest cases on record 
involves a man who attempted to inter- 
fere in an argument between two women 
neighbors. One of the women was preg- 
nant and became so excited at the man’s 
intervention that she had a miscarriage 
and he was sued for damages. His com- 
pany paid the claim. 

Another incident which is likely to be- 
come more prevalent now with the 
crowded conditions of trains concerned a 
railroad passenger who was sued for a 
large sum of money by a man who 
claimed to have been struck on the head 
and severely injured when the defen- 
dant’s suitcase fell on him from the lug- 
gage rack above him. A woman was 
sued for damages when the tray she was 
carrying in a crowded cafeteria was up- 
set and its contents spilled over the 
clothes of a woman seated at a table. 


Medical Payments 

The policy provides for medical pay- 
ments up to $250 to any person accident- 
ally injured on the premises except full 
time servants. Employers’ liability (ex- 
cept in New Jersey) can be added at a 
small additional cost. If a guest slips on 
a rug or is injured when a chair col- 
lapses, or if an occasional servant, such 
as a cleaning woman or handy man who 
is not employed at regular intervals is 
hurt, the policyholder can make a volun- 
tary offer to pay the medical expenses 
incurred up to the stated amount of $250. 
This can be increased to $500 or even 
$1,000 at a moderate cost. 

Another important coverage is con- 
tractual liability, something to which 
many people unintentionally find them- 
selves a party. A man may sign a lease 
on an apartment or a house without no- 
ticing that it contains a clause by which 
he assumes the landlord’s liability. Such 
clauses if they exist are usually printed 
in such small type that the average per- 
son fails to examine them closely. 

In most states parents are responsible 
for their children’s acts. However, in 
New Jersey parents are not financially 
liable for the civil wrongs of minors. A 
14 year old boy living in a New Jerse 
town struck another boy in the eye with 
a piece of wire he was swinging. The 
boy lost the sight of his eye and a suit 
was brought resulting in a judgment 
against the first boy which he must pay 
when he becomes 21 and has an earning 
capacity. 

This policy provides against numerous 
other unforeseen contingencies. A bit 
of “horseplay” often results in consid- 


erable damage and sometimes serious in- 
juries. Two men who were visiting a 
friend indulged in a wrestling match in 
their host’s living room. They fell over 
a coffee table and broke it. The owner 
made a claim for the damage and was 
paid. 

Two men were walking in the woods. 
One of them grasped a tree branch and 
swung it along with him as he advanced 
ahead of his companion. When he let 
go, it snapped back and struck the other 
man in the eye. A large verdict in favor 
of the injured man was given in the re- 
sulting damage suit. 

There are numerous claims made 
against golfers which have been paid un- 
der this policy. There was a recent case 
where the head of a golf club broke off 
as the player sturck his ball and it hit a 
member of the foursome in the forehead. 
An autoist was struck by a “sliced” golf 
ball and suffered the loss of his right 
eye. Settlement was made out of court 
with the country club and the claimant 
reserved the right to proceed against the 
golfer as sympathetic complications de- 
veloped in the other eye. 


Other Loss Examples 


A fisherman was struck in the eye by 
the fishhook of his companion’s pole. 
Another received a bad scalp wound in a 
like manner. A hunter was struck on 
the nose when his companion’s shot 
glanced off a tree and hit him. 

The policy covers the acts of animals 
belonging to the insured. The term “ani- 
mals” in such cases usually implies dogs, 
horses and sometimes cats. A New York 
office recently received a letter from an 
insured stating that his son had brought 
back a kangaroo from Australia and ask- 
ing if the policy would cover any dam- 
age caused by the new pet. He was in- 
formed that it would. 

There is an extensive market for this 
policy. According to a survey made of 
readers of a popular magazine, only 12% 
out of 2,100 had been solicited for this 
coverage. 


Little Difficulty in Getting 
School Bus Cover in Va. 


RICHMOND—Little difficulty appar- 
ently is being encountered by local 
school divisions in Virginia in obtaining 
liability insurance for school buses. State 
law requires that insurance be carried 
on all such buses. Where the counties 
themselves operate school transporta- 
tion, no difficulty whatever has been en- 
countered. In other cases where pupils 
are transported by a contract carrier lo- 
cal school authorities must see to it 
that the contract carriers have sufficient 
liability insurance to meet state require- 
ments. This provision caused some slight 
deiay last year but no word has been re- 
ceived of any delay this year. 

_ The superintendent of public instruc- 
tion may obtain liability insurance for 
any localities which fail to obtain their 
insurance on time, the cost to be de- 
ducted from any funds sent to the lo- 
cality. 

It was not necessary to enforce this 
provision of the law during the first year 
of the act’s operation. 


Patchett Car & General 
New Jersey Manager 


Car & General has appointed Nel- 
son Patchett New Jersey manager at 
Newark. He was formerly assistant 
manager of Car & General’s Boston 
branch. Mr. Patchett has had 20 years’ 
experience in the casualty business. He 
started with the Boston general agency 
of Kaler, Carney, Liffler & Co., later 
serving with New Amsterdam casualty 
as special agent in New England and 
after that was with Indemnity of North 
America in New England before going 
with Car & General. 





Flag” Tells Gripping 
Insurance War Story 


“The Travelers Follows the Flag” is 
the title of a handsomely illustrated and 
exciting account of the experience of 
Travelers in the insuring of war projects 
throughout the world. Although part of 
the story cannot even yet be told be- 
cause of military policy, the book reveals 
a large amount of detail concerning 
such projects as the Alcan Highway, 
Pan American Highway, the operations 
in Iran, the building of the Caribbean 
bases, and the construction of military 
installations in the sub-arctic regions, 
building of the oil pipe line from Long- 
view, Tex., to Bayonne, N. J., munitions 
plants and shipbuilding. 

The art work is especially well done 
and conveys the atmosphere of each 
chapter in gripping fashion. 

The text is written in popular style 
and the stories are packed with action. 
The story of each operation as a whole 
is told with emphasis on the problems 
encountered in striving to hold accidents 
to a minimum, to ward off disease, to 
make. claim settlements under varied 
economic conditions and to improvise 
workmen’s compensation laws where 
none were in existence. Resourcefulness 
of Travelers’ representatives in dealing 
with native workers that were unac- 
quainted with hazards of gasoline and 
machinery is brought out. 

The Travelers’ representatives at 
times went beyond the scope of their 
duty and undertook to assume responsi- 
bility for getting various health meas- 
ures into effect. There is a great deal 
of local color and illuminating accounts 
of the reaction of natives to mechanical 
procedures, to safety instructions, com- 
pensation settlements, etc. 

The chapters are broken up with vari- 
ous features including anecdotes and iso- 
lated experiences. 

It is a book that will be read with in- 
tense interest by the general public as 
well as by insurance people. There is 
an absence of technical insurance ma- 
terial that might seem forbidding to the 
ordinary reader, but there are sufficient 
insurance facts presented to satisfy the 
insurance reader. 

In the preface it is stated that late in 
1940 two members of the Travelers or- 
ganization were in conference with a 
high official of the War Department. 
The latter asked: 

“What are we going to do about insur- 
ance? Many insurance companies are 
reluctant to accept risks when there is 
unknown and extraordinary catastrophe 
hazard. They tell us they can’t insure 
projects outside the nation’s boundaries, 
yet the firms and men operating on our 
army and navy contracts need insurance 
coverage. How are we going to get it?” 

“You say certain companies are de- 
clining risks?” asked one of the Travel- 
ers’ men. 

“They are, and we’ve got to have in- 
surance.” 

“You shall have it,” was the rejoinder. 
“The Travelers will write it.” 

Thus it is stated Travelers declared 
itself from the very start ready and will- 
ing to accept any and every risk which 
was selected in connection with con- 
tracts with the War and Navy Depart- 
ments and other government agencies 
relative to the war effort. This resolu- 
tion led to the biggest job an insurance 
company had ever undertaken, the book 
declares. It presented hazards such as 
no underwriter had envisioned. It dis- 
patched safety engineers to far reaches 
of the earth, where unheard of mechani- 
cal and human problems arose. It sent 
adjusters to countries where language, 
customs and the ways of the people pre- 
sented strange problems, demanding in- 
genious solutions. 

About 20,000 copies were distributed 
initially. They will be sent to all war 
contractors customers of Travelers and 
to other substantial clients. 

Before publishing “The Travelers Fol- 


Up Casualty Lines 


Recent Changes Make 
Offerings Far 
More Saleable 


Local agents the last few weeks have 
been very successful in working casualty 
lines. After the rates were reduced on 
commercial burglary business agents 
made an effective canvass and much 
new business on open stocks was se- 
cured. It was found that merchants 
that had not been insured or have been 
inadequately covered were interested in 
the new rates. Then again the $1,000 
household burglary insurance policy has 
been very popular and far more of the 
more modest householders have taken 
insurance. For example, a man could 
take this $1,000 burglary policy, which 
covers his effects outside of his resi- 
dence, then take $2,000 fire and ex- 
tended coverage on the contents and 
this would give him practically a per- 
sonal property floater. He would not be 
interested in buying a personal property 
floater because his values would not be 
high enough. However, with this com- 
bination it gives him a very desirable 
coverage. There has been considerable 
plate glass insurance sold, largely due 
to the fear of vandals breaking in plate 
glass windows to get merchandise. The 
increasing value of various merchan- 
dise stocks has been a strong incentive 
in taking out more insurance. Any 
merchandise stolen could be readily dis- 
posed of. Furthermore, as soon. 4s 
priorities are lifted there will be much 
repairing done and that will require 
plate glass. 


Higher Limits Being Sold 


In view of the larger verdicts agents 
have been selling higher limits on auto- 
mobile and general liability insurance. 
They find that the old-time $5,000/$10,000 
limits are not sufficient. Local. agents 
report that more accident and health 
insurance has been sold during the 
last few years than heretofore, largely 
due to the fact that people have the 
money to buy and they realize the de- 
sirability of this form of protection. 





lows the Flag,” Colin Simkin, George 
Malcolm-Smith and Mrs. Emily Mon- 
ley, all of the advertising and publicity 
department of Tyavelers, interviewed 
claim men and safety engineers as they 
returned to the home office after for- 
eign assignments or tours of duty on 
war projects in this country. They also 
read many formal reports of these men. 

Mr. Malcolm-Smith spent a couple 
of weeks going as far south as Hous- 
ton, where it seemed best that he get 
a look at certain projects or interview 
men on the job instead of in Hartford. 

Mr. Malcolm-Smith was the author 
of the book and Colin Simkin was the 
editor, deciding on format, arranging for 
illustrations, etc. 

One edition was printed in the Trawv- 
elers own plant and another by one of 
the large offset lithographers of “the 
country. 

From the start the book had 
wholehearted support of the 
Edmund Zacher, who was president 
when the work began and of. Jesse 
W. Randall, who was vice-president in 
charge of all this war work underwrit- 
ing and is now president. 

George E. Peterson, secretary of the 
compensation and liability department 
who devoted a large part of his time 
to these war projects, provided much 
data and arranged for clearance with 
the War and Navy Departments. Other 
company executives active in supplying 
reports, information, etc. were J. Doyle 
Dewitt, secretary of all claim depart- 
ments; James A. Burbank, superintend- 
ent of engineering and inspection. divi- 
sion, and Lester W. Klein, secretary of 
Travelers Indemnity. ‘i 
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Many ‘lffy’ Questions F'ace 
Social Security Board 


By H. C. HALLAM 


WASHINGTON — The social secur- 
ity board staff meeting recently is un- 
derstood to have reviewed factually the 
new Wagner-Murray-Dingell over-all 
social security bill and compared it with 
the old measure sponsored by those 
men last congress. One of the most 
striking differences noted was that be- 
tween the maximum rate of taxes or 
contributions —-8% in the new Dill, 
against 12% in the cold 

The SSB staff, including W. R. Wil- 
liamson, actuary, is working on a new 
study of benefits, rates, costs, etc., under 
the new bill, in case it should become 
law. Its study No. 20 covering the old 
WMD bill in similar manner, is in 
process. Other SSB studies, completed 
or in the works, relate to some 15 or 18 
factors involved in the general problem 
of social security. 

The conclusi~~ has been reached that 
survivors’ benefits under old-age and 
survivors’ insurance are not as expen- 
sive as one might think, according to 
SSB specialists. 

In considering social security costs 
SSB experts point to two major prin- 
ciples. First, it is said, long range costs 
are unpredictable, being dependent upon 
many factors. The board studies give 
low cost and high cost figures. Special- 
ists admit they have no clear idea what 
ultimate costs will be, nor when the 
highest point will be reached. 


Pyramiding Quality in Costs 


There is a pyramiding quality in costs 
under the present system, it is stated, 
and the range of tolerance is much 
wider than in the case of life insurance 
rates and other rate structures. In this 
connection, it is pointed out that many 
persons will not retire at 65, but want 
to work until 75. 

Again, how many pension and retire- 
ment plans are there, or will there be, 
and how many persons will they cover, 
SSB specialists ask. The answer is, no- 
body knows. 

Looking into the future —or trying 
to—SSB people speculate on whether, 
in event of an industrial depression, pub- 
lic opinion maw force early retirement 
of workers, even earlier retirement. 

Increasing wage rates present another 
problem, the ultimate results and effects 
of which they can not fathom. Again, 
suppose that 50 years from now there is 
twice as much money in the country; 
what would be the relationship of that 
factor to social security »roblems? 

Social security board people do not 
expect any formula that may be worked 
out by its experts now to “stay put” 
forever, or even that any program Con- 
gress may adopt will necessarily remain 
in effect permanently. 

They say that while it appears now 
that many more people may obtain ben- 
efits under social security in the future, 
yet it is quite possible that the course 
of benefit progression may not always be 
upward. 


Supplemental Action 


It may be decided later on, it is sug- 
gested by some thinking of these prob- 
lems, that the American people would 
like to do less along social security lines 
and leave more room for supplemental 
action by private interests — insurance 
protection, pension plans, non-profit or- 
ganizations, group health and hospital 
plans, voluntary medical care arrange- 
ments, etc. 

The specialists declare that social se- 
curity benefits can and could be re- 
duced; that there is no vested right in 
them. However, it is believed that 
great political pressure would be brought 
to bear against such a proposal, although 
certain benefits were reduced in the 1939 
social security revision. 

The suggestion has been advanced, 
however, that as the number of aged 


persons increases in the United States 
and increased benefit proposals come to 
be analyzed, the workin~ and producing 
population of the country, who must 
ultimately bear most of the costs of a 
social security program, either in the 
form of direct contributions or federal 
taxes, some of which are contributed by 
the treasury toward social security costs, 
the public may ultimately call a halt. 

While costs under the new social se- 
curity bill remain to be figured out by 
SSB actuaries and other experts, it ap- 
pears to some of them already that the 
new measure would probably be as ex- 
pensive as that of last Congress. This 
would seem to indicate ultimate greater 
costs of the whole social security pro- 
gram, compared to present costs. 


Disability Benefits 


As to disability protection and ben- 
efits, government specialists say that the 
insurance industry seems to have learned 
how to handle total permanent disability 
problems successfully within a formula. 
However, the industry is said to have 
backed away from the problem, after 
finding the answer. 

If the industry and social security 
board did as well with respect to tem- 
porary disability, and if social security 
were administered as strictly as life in- 
surance, government specialists believe a 
good job would be done. 

Incidentally, at present, social security 
board specialists are understood to agree 
unofficially with life insurance experts 
in opposing the WMD proposal to in- 
crease maximum benefits from $85 to 
$120 a month. 

The SSB bureau of research and sta- 
tistics is expected to complete a report 
on temporary disability and long term 
disability soon. They like “long term 
disability” better than “total permanent 
disability.” 

While the social security board has 
expressed no official opinion regarding 
the new bill, its bureau of research and 
statistics is understood to have cooper- 
ated with organized labor people, par- 
ticularly American Federation of Labor, 
in working out its details. While the 
CIO favors something more “liberal,” it 
is reported willing to go along on the 
bill. 


Now Is Time to Strike 


Board officials reportedly believe that 
now is the time to “strike while the iron 
is hot” for broadening and liberaliza- 
tion of social security, in view of condi- 
tions of high wages, high employment, 
high national income, rather than to 
await return of peacetime conditions. 

Keith Grange of the House ways and 
means committee social security study 
group, has been assigned a desk in board 
quarters, in order the better to work 
with hoard specialists and secure their 
cooperation in the various studies 
planned as to costs, etc. 

There has been a good deal of think- 
ing on the part of SSB staff members 
about possible future changes in social 
security, particularly with respect to old- 
age and survivors’ insurance and fed- 
eral old-age assistance. Some of the 
thinkers have gotten around to the 
point where they favor wiping out both 
of these programs and substituting what 
has been called a “baby Townsend 
plan.” 

SSB Actuary Williamson has spoken 
and written about a so-called social 
budget program to include taking care 
of the aged on.some such basis. A fed- 
eral pension rate of $25 per month to 
persons 65 years and over has been sug- 
gested in this connection, in lieu of 
present OASI and federal old-age as- 
sistance. 

This proposal would wipe out a 
“means” test such as applies under the 
latter program. It is claimed it would 
permit older people to work and not dis- 
courage saving by the thrifty-minded, 


Hartford A. & I. Booklet 
Tells Career Opportunity 


“Insurance as a Career” is the title of 
a pocket-size pamphlet just issued by 


Hartford Accident. This has been 
printed in response to many requests 
being received by the company from 


servicemen and others interested in the 
opportunities afforded by the insurance 
business in both company and agency 
ranks. 

The booklet is in two parts. The first, 
“A Company Man’s Viewpoint,” is cov- 
ered by A. W. Spaulding, vice-president 
and the second, “An Agent’s View- 
point,” is written by Frank Coffin, part- 
ner of Moore, Case, Lyman & Hub- 
bard, general agents, Chicago. 

Copies of this publication may be ob- 
tained from the sales promotion depart- 
ment of Hartford Accident. 





Manufacturers See Burglary 
Hazard for Retailers 


Local agents have been impressed 
with letters that have gone out from 
wholesale manufacturers of clothing to 
their retail buyers calling attention to 
the danger of theft. The point is made 
that clothing can be sold without diffi- 
culty and hence there is always a temp- 
tation to rob clothing stores. The whole- 
salers suggest that retail men should not 
overlook having their goods covered .by 
burglary insurance. 

What applies to clothing can also be 
used in almost any other kind of mer- 
chandise or product. There is great dif- 
ficulty in getting goods or products. 
They all bring a fancy price. The re- 
tailer therefore is a target for thieves. 
The modern open stock policy is liberal. 
Rates have been reduced so that burg- 
lary insurance is one of the best to so- 
licit at this time. 


which the present system may do, it is 
said, when a thrifty 
saved up for a little income and wants 
to work sees the “means” test applied 
against him, while his unthrifty neigh- 
bor gets old-age assistance. 

A flat old-age pension, it is claimed, 
would remove the temptation of oldsters 
to plead virtual pauperism in order to 
obtain old age benefits. Given to all as 
a matter of right, rich and poor, thrifty 
and unthrifty, it is pointed out, it would 
wipe out discrimination and do away 
with oldsters’ feelings of unjust and un- 
fair treatment, and different rates of old 
age benefits in different states. 

A “social budget” plan, including $25 
straight old age pension, government ac- 
tuaries have calculated, would cost per- 
haps $4 billion annually. On the basis 
of $100 billion national income, this cost 
could be financed by a 4% contribution 
or tax on income, most of which the em- 
ployers could collect for the govern- 
ment from their employes. If national 
income becomes greater the rate would 
be less. Costs would be met currently, 
instead of passing them on to posterity 
as some other programs and proposals 
contemplate. 

It is said that some administration 
officials are inclined to view some such 
social budget program sympathetically. 
This is said to be true also of some in- 
surance people to whom the plan has 
been outlined. There are some social se- 
curity and actuarial specialists willing to 
hazard a guess that 10 years from now 
the social security program will look 
much more like the social budget pro- 
posal than it does like a the present 
system or the WMD bill 

A social budget system would cost no 
more than the present program, if as 
much, it is claimed. Being financed out 
of current income, it is believed the re- 
sult would be to make the workers, pro- 
ducers, taxpayers, more contribution- 
conscious and therefore tend to keep 
benefits within reasonable bounds. 

Whatever the outcome may be of the 
social security studies brewing or of 
public agitation and insurance industry 
interest in the subject, government stu- 
dents of problems involved hope that 


oldster who has 


Automobile Line 
ls Attracting Much 
Attention These Days 


Many Problems Are 
Associated with That 
Class of Insurance 


Perhaps there is no kind of insurance 
that is being discussed more seriously 
today than automobile. Companies writ- 
ing personal liability, property damage 
and collision are cognizant of the fact 
that their loss ratios have ascended 
many points. 

Personal liability claims are more nu- 
merous, due in part to service men who 
are on furloughs and who therefore are 
doing much driving, especially at night. 

All companies are having far more 
claims due to service men getting home, 
driving fast and being careless. Most of 
these accidents are on the open road 
where there is really no cause for an ac- 
cident. The service man may have been 
drinking or may have been very careless. 
Many of them have been driving jeeps 
and tanks in service at high speed. This 
encouraged a dare-devil attitude. 

_In all courts verdicts are getting 
higher where there are personal injuries, 
Companies have become alarmed at this 
situation, because even if there is very 
little liability a company will be penal- 
ized. Many claim departments have 
adopted the policy of getting out of ac- 
cidents as well as possible, even where 
there may be some doubt as to liability. 
They realize that the danger of a liberal 
verdict is always at hand. Hence they 
feel it is only proper to get rid of these 
cases on the best terms they can. Where 
they find that the company is not liable 
at all, naturally they contest. 


Collision Losses Heavy 


Collision losses are increasing in num- 
ber and they always cost money because 
of high price of labor and material. 
Many owners will insist on a repainting 
job or repairs where there is really little 
reason for it. Nearly all officials agree 
that collision rates are too low, as 
shown by experience. 

The rating situation is being consid- 
ered by company officials and the state 
authorities, who are endeavoring to pic- 
ture what may be in the future when 
new cars can be had and restrictions 
are off. 


Need for Protection. 


The general impression prevails that 
with more gasoline available there will 
be more travel and probably at greater 
speed. When new cars are available 
there will be a rush to buy. The old 
models will still be on the road and their 
physical condition will gradually get 
worse. Therefore it seems likely that 
the high loss ratios will continue for 
some time after all restrictions are off. 
It will take time for normal conditions 
to prevail and ‘the public to readjust 
itself to a natural way of driving and 

(CONTINUED ON PAGE 25) 





more attention will be paid to the mat- 
ter this time than has been the case in 
the past, on the part of employers, 
economists, actuaries and other insut- 
ance people, as well as social welfare in- 
terests and organized labor, which have 
been most actively concerned with the 
legislative subject heretofore. 

Incidentally, it is understood that the 
House ways and means study group. is 
planning to seek the help and advice 
of one or more outstanding economists, 
in addition to actuaries and other advis- 
ers, some of whom have already been 
engaged. 
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ACCIDENT AND HEALTH 





B.M.A. Adopts 
World Wide Basis 


Business Men’s Assurance has ex- 
tended its accident coverage to cover 
travel anywhere in the world on a regu- 
lar passenger airline or while a passen- 
ger in civil aircraft operated by a li- 
eensed pilot when within the mainland 
of North America and any islands within 
50 miles. . 

In addition to much more liberal pro- 
tection for air line passengers B.M.A. 
also announces an aviation accident ben- 
efit supplement for pilots, members of 
the crew, the steward or hostess, pilots 
of private planes, and student pilots. 
The business man who occasionally pi- 
lots a plane may have regular accident 
protection in the course of his business 
and special accident protection while he 
The air line pilot and 
members of his crew, including the host- 
ess or steward, may have regular pro- 
tection while not engaged in their work 
and special coverage while on duty. 
Benefits include cash amounts for death 
resulting from accident and for specified 
injuries. The maximum death or dis- 
memberment benefit is $5,000. Medical 
expense allowance up to $500. ’ 





Accidents Are Uncanny; 
Travelers Calls Attention to 
Kinds and Amounts Paid 


Travelers states that there is some- 
thing uncanny about the law of average 
with regard to accidents. It finds that 
the same percentage of policyholders 
will be injured in the same manner year 
after year and injuries will cost the com- 
panies approximately the same. It takes 
as an example bath tub accidents. In 
1942, 247 policyholders received $17,488 
for injuries sustained while taking a bath 
or shower. In 1943 there were 181 with 
a total of $18,945. In 1944 there were 
199 persons and payments were $17,573. 

The company says that unless an acute 
shortage of soap and hot water should 
occur it’s a safe bet that bathtub acci- 
dents will cost the company somewhere 
between $17,000 and $19,000 this year. 

Travelers says actuaries will tell with 
a fair degree of accuracy, how many peo- 
ple out of every 1,000 will be hurt this 
year and how they will sustain their in- 
juries. However, they cannot tell who 
the injured will be. 





Less Paid Out in Claims; 
Companies See Effect of 
Gasoline, Other Restrictions 


Companies writing accident insurance 
realize that the restricted use of auto- 
mobiles has had a material effect on 


their claim ratios. There are not so 
many people driving automobiles. They 
drive them for shorter distances. They 


are more careful because of the difficulty 
in getting repairs. The death claims 
have lessened noticeably. 

Just what the future will bring forth 
no one can tell. Company executives 
rather fear the return of service men 
who being released from rigid discipline 
and getting back to the home land may 
be inclined to be reckless and mix intox- 
lcating liquors with gasoline. Further- 
more when new automobiles can be pur- 
chased without difficulty it is predicted 
that there will be intensified driving, 
People will be on the road more and 
they will be less careful. 


Insurer Wins Round in 
Own Occupation Dispute 


In a case involving the question as 
to what extent injuries suffered in an 
automobile accident prevented the in- 
sured from carrying on his occupation 


vith 


as traveling salesman, the Tennessee 
supreme court found that the issue re- 
solves itself into this inquiry: “Can the 
insured perform substantially all the 
material duties of a traveling salesman 
in substantially the usual manner that 
calling is pursued and, if so, to what 
extent?” 

The supreme court reversed and re- 
manded the decision of the lower court 
giving a verdict to the assured for full 
indemnity under an Employers Liability 


policy which contained three classifica- 
tions of disability, they being total loss 
of time—total disability—single weekly 
indemnity; partial loss of time—inter- 
mediate disability—3% the single weekly 
indemnity, and partial loss of time— 
partial disability—%% the single weekly 
indemnity. 

Farquharson, the assured, was a 
traveling salesman for the George S. 
May Co., business management concern. 
He suffered injuries to his right leg 
and hip in the accident. 

The supreme court found that the 
court of appeals erred in construing the 
policy as one protecting the insured 


against disability to perform the pecul- 
iar duties of a traveling salesman for 
the George S. May Co., but rather the 
contract protected the insured against 
disability to perform the duties of a 
traveling salesman generally, not as a 
special protection in the service of a 
particular employer. 


Read Bars Association 
Groups in Oklahoma 


OKLAHOMA CITY—Commissioner 
Read has notified all companies writing 
group life or group accident and health 
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MORE THAN INDEMNITY— 
The Insurance Industry Serves The Community 


“For The Most Meritorious 
Public Service’ 





A, interesting story of newspaper cooperation 
in Fire Prevention is told by the citations accom- 
panying this year’s Awards of the National 
Board of Fire Underwriters. A Gold Medal was 
won by the Christian Science Monitor for con- 
ducting a five-year prevention crusade, using its 
news, feature and editorial columns. Part of the 
success achieved was the enactment in 1944 of a 
new building code by the City of Boston, the 
first since 1907. 


One newspaper in each circulation group re- 
ceived Honorable Mention. The Inter-City 
News, Fairmount, Mo., (among weekly news- 
papers) was cited for spark-plugging a campaign 
which raised $13,000 for emergency protection in 
a vital war industry area . . . The Evening Lead- 
er, Staunton, Va., for conducting a successful 


campaign for safety in government buildings and 
hotels . .. The Daily Record, Long Branch, N. J., 
for its editorials and news on cleanup campaigns, 
arson investigations, and appeals for forest fire- 
fighting volunteers. 


Also the Morning Call, Paterson, N. J., for 
campaigning for safety in circus tents, for exit 
safety in restaurants, and for automatic sprinkler 


. The 


Gazette, Kalamazoo, Mich., for year round co- 


systems in buildings in congested areas . . 


operation with its local Fire Department in 
safety work. 


Fire prevention remains an urgent and a con- 
stant national task—a task on which the Fire 
Industry has labored for more than 50 years 
with the utmost skill and devotion. 


A Comprehensive Reinsurance Service 


Casualty and Bonding Lines 


GENERAL REINSURANCE 
CORPORATION 


Fire and Allied Lines 


NORTH STAR REINSURANCE 
CORPORATION 





90 John Street, New York 7 + 200 Bush Street, San Francisco 4 
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insurance in Oklahoma that they must 
cease issuing such insurance to volun- 
tary associations. He also indicates 
that all group policies heretofore issued 
to voluntary associations must be can- 
celled on the next anniversary date. 

The commissioner states that there is 
no law in Oklahoma authorizing issu- 
ance of such group insurance to mem- 
bers of any associations who are not em- 
ployes. 





Accident-Health Premiums 
Up 15%, Gordon Reports 


Accident and health premiums for the 
first six months of 1945 showed a 15% 
gain over the total premiums reported 
by United States - companies 
the first half of last year, according to 
Harold R. Gordon, managing director 
of the Health & Accident Underwriters 
Conference. Based on the present rate 
production, as compared with a grand 
total of $518 million in accident and 
health premiums collected in 1944, Mr. 
Gordon estimates that 1945 should pro- 
duce over $600 million in premiums. 


Fall While Approaching 
Car Is Not Covered 


Injuries caused by a fall over a retain- 
ing wall at.a filling station while ap- 
proaching a car to enter it are not cov- 
ered under a personal accident policy in- 
suring against injuries received while 
“operating, driving, riding in, or adjust- 
ing (including changing tires), repairing 
or cranking a private passenger automo- 
bile.” This was the decision of the 
Kansas City Pay of appeals in Geheling 
vs. U.S. F. & G. 

The court stated that while the type 
of policy involved does not require the 
actual mechanical movement of the au- 
tomobile, yet it cannot be extended to 
provide recovery for injuries received 
while approaching an automobile with 
intent to operate it. Under no reason- 
able theory of construction can it be 
said that Scholing was “operating” an 
automobile under the facts and evidence, 
the court held. 

Casemore & Berman and John F. Cell 
of Kansas City represented Scholing 
and Paul G. Koontz, Kansas City, rep- 
resented U. S. F. & G. 








Specific Loss and Expense Policy 

The guaranty specific loss and ex- 
pense policy of U.S.F.&G. provides prin- 
cipal sum for loss of life, capital sum 
specific loss indemnity, double indem- 
nity under certain conditions, reimburse- 
ment for hospital, nurse, medical and 
surgical expense and special indemnity 
for various dislocations and fractures. 
It is renewable through age 70. 

The annual premium for males, ages 
6-59, Class A, $1,000 principal sum, $5,- 
000 capital sum and $500 reimbursement, 
is $16.70; female, $16. It may be writ- 
ten through class D, but class E is not 
written. 


Writes Individual Hospital Form 


The hospital and medical care policy 
of Fireman’s Fund Indemnity, which 
jnas been heretofore limited to employe 
groups, has been made available to indi- 
viduals in the Pacific Coast and Rocky 
Mountain territory. Males to age 55, 
women to age 50 and children between 
ages 3-17 are eligible. 

The plan includes an optional medi- 
cal and surgical expense rider which 
pays for operations, doctors’ visits dur- 
ing hospital confinement in non-surgical 
cases and diagnostic x-ray services for 
injuries only. It is non-occupational. 


American H. & L. Managers Meet 


Because of travel restrictions and ho- 
tel accommodations, American Hospital 
& Life of San Antonio has been holding 
a series of meetings for its managers and 
leading producers. The first was at- 
tended by the Houston, Dallas, Fort 
Worth, Brownsville and St. Louis man- 
agers anda second by those at Oklahoma 
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CHANGES IN CASUALTY FIELD 





Doerfler Joins Western 
Group in Aviation Unit 


Preston A. Doerfler 
pointed field supervisor 
Casualty and 
Western Fire of 
Kansas. He will 
have his headquar- 
ters at the execu- 
tive offices of the 
companies in Kan- 
sas City and will 
do considera- 
ble traveling. 

Mr. Doerfler 
graduated from the 
Northwestern Uni- 
versity insurance 
course, sponsored 
by Springfield F.& 
M., in 1932. After 
a Short time with that company he 
joined Western Adjustment and served 
with it successively at Chicago, Sioux 
City and Cedar Rapids, Ia. He became 
interested in aviation loss adjustment at 
Cedar Rapids and learned to fly. When 
the war came along he was a student in 
the war training service, subsequently go- 
ing into the air transport command as an 
instructor. He served as an instructor 
in aviation at the University of Denver. 

Mr. Doerfler comes from an insurance 
family. His father, Arch J. Doerfler, 
has been in the Iowa field for 25 years, 
for the past 17 with Northern of New 
York in Iowa, Missouri, and eastern Ne- 
braska. Gus Doerfler, P. A.’s s grandfa- 
ther, was with Globe & Rutgers in Iowa 
years ago, and operated agencies at Wa- 
terloo and Cedar Rapids. His uncle, 
Milo H. Doerfler, is vice-president of 
Hoosier Casualty. 


Freihoff Named Allstate 
California Manager 


Allstate has appointed Edward A. 
Freihoff as resident manager of its 
California branch. The resident man- 
ager is in charge of all functions for 
the branch. 

Mr. Freihoff, a native of St. Louis, 
has a commercial background which in- 
cludes accounting and sales experience 
in the public utilities field as well as 
sales experience with Metropolitan and 
with Massachusetts Mutual Life. He 
joined Allstate in 1943 and has been in 
charge of sales for the entire Pacific 
Coast until his appointment as resident 
manager. 
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Bell Succeeds Vaughn in S. F. 


Milton H. Vaughn has resigned from 
the claims department of Great Ameri- 
can Indemnity in San Francisco to be- 
come associated with Ogden B. Freese 
in the independent adjusting business. 
The new firm will be known as Freese 
& Vaughn, with offices in Stockton and 
Modesto, Cal. Mr. Freese will manage 
the Modesto office while Mr. Vaughn 
takes charge of a new office at Stock- 
ton. O. J. Bell, formerly with General 
Accident, has been appointed to succeed 
Mr. V ha sveoon with Great American. 


City, Kansas City, Austin, 
Christi, Lubbock and Waco. 


Connie 





B.M.A. Opens Cincinnati Office 
CINCINNATI—Business Men’s As- 
surance has opened a new office here at 
1301 Carew Tower, with H. G. Glenn 
as manager. He formerly represented 
Inter-Ocean Casualty in Cincinnati. 





Seattle Club Annual Picnic 


The Seattle Accident & Health Man- 
agers Club will hold its annual picnic 
Aug. 17 at the Edmonds estate of Her- 
bert Crockett, president of the group. 
C. H. Tull, Continental Casualty, is in 
charge of arrangements. 





Col. Cosby Back at 
Travelers Atlanta Post 


George H. Cosby, who has returned 
from army service, has resumed his po- 
sition as casualty and surety manager 
of Travelers at Atlanta. Jesse M. Rob- 
bins, who has been acting manager, con- 
tinues in the capacity of assistant man- 
ager. 

Mr. Cosby entered the service in 1942 
with the rank of captain. When he left 
the service he was a colonel. He saw 
duty in the Solomon Islands, Nether- 
lands East Indies and Philippines and 
served as a division and corps staff of- 
ficer. 


Joins Travelers in St. Louis 


Edward L. Sunder, Jr., a former 
captain in the army air corps, and son 
of Edward L. Sunder of the Lawton- 

3yrne-Bruner agency, is now with 
Travelers in St. Louis as field assistant 
in the casualty department. 





Rejoins Indemnity of N. A. 


William P. Mitchell has been ap- 
pointed superintendent of the metropoli- 
tan department of Indemnity of North 
America in San Francisco as assistant 
to Manager Robert Bostwick. Mr. Mit- 
chell was formerly with the organiza- 
tion prior to joining a brokerage firm 
from which he now resigns. 





Garriques Named at Pittsburgh 


Zurich has named Ian L. Garriques 
agency supervisor of the Pittsburgh 
branch. Mr. Garriques had considerable 
direct-selling experience prior to his 
joining Zurich in 1940. Since that time 
he has concentrated upon agency pro- 
duction and sales work. 





Gelcher Leaves F. & C. 


Joseph Gelcher, agency supervisor in 
the southern California office of Fidelity 
& Casualty in Los Angeles, has resigned 
to go with the Kettner-Stafford-Gold- 
smith Co. agency of San Diego. He has 
been with Fidelity & Casualty 28 years. 





Kleckner to Cleveland Post 


Kenneth W. Kleckner has been trans- 
ferred from the Philadelphia branch of 
New Amsterdam Casualty where he has 
been one of the principal underwriters 
for the past eight years to the Ohio de- 
partment of New Amsterdam at Cleve- 
land which also handles Ohio for U. S. 
Casualty. He -will be in general charge 
of casualty underwriting under the man- 
agement of Charles L. Harris. The 
Ohio department is writing in excess of 
$1 million annually. 


COMPENSATION 


Burns from Cigarette 
Held Covered in Conn. 


An employe suffering burns from 
clothing ignited by her own cigarette 
while on the premises of her employer, 
is entitled to compensation benefits, the 
Connecticut supreme court has held. 
General. Electric was the employer. 
Veronica Puffin was the injured em- 
ploye. 

A spark from a match ignited her 
fluffy angora sweater while she was 
smoking in a service room. The court 
held that the accident did not occur 
outside the employment, but in the 
course of it and incidental to a prac- 
tice authorized by General Electric re- 
stricted to its employes and not in- 
clusive of the general public. A dissent- 
ing opinion stated that General Electric 
was no more responsible for the in- 
jury than if it had been caused by the 
employe choking on a chicken bone 











swallowed while eating a lunch which 
she had brought. 


Board and Lodging Rider 


With the approval of the New York 
department, the compensation insur. 
ance rating board of New York hag 
adopted a new endorsement to replace 
the so-called board and lodging ep. 
dorsement. 

If the employer provides board, lodg- 
ing or housing accommodations to an 
employe as a part of the consideration 
for hire or in the event gratuities re. 
ceived by the employe from persons 
other than the employer constitute alf 
or part of his remuneration it is agreed 
that board shall be valued in the base 
upon which the premium is computed 
at $1 per day for three meals pro. 
vided that if less than three meals are 
furnished the value shall be prorated; 
for lodging $3.50 per week; for housing 
in a house, the actual value; for gratui- 
ties, actual wages paid by the employer 
but in no event less than $15 per week 


or if the employe works less than five 


days a week, not less than $3 for each 
day or part of a day and also the ap- 
plicable values for board, lodging or 
housing furnished by the ‘employer. 


Reviews New Cal. Laws 


LOS ANGELES — Richard Oliver, 
Los Angeles claim manager of Cali- 
fornia. Casualty Indemnity Exchange, 
reviewed compensation legislation be- 
fore the Casualty Insurance Adjusters 
Association. 








Virginia Gets W. C. Program 


RICHMOND—An order has been en- 
tered by the Virginia corporation com- 
mission approving the guaranteed cost, 
graded premium and retrospective rat- 
ing program in workmen’s compensa- 
tion. The rates and regulations are 
applicable as of Sept. 1. 


SURETY 


Expect Far More Bonds 
in Residence Construction 


Surety companies expect considerable 
contract bond business on residential 
buildings of the higher type and other 
structures because of the reduction of 
the premium to $1 instead of $1.50. The 
new arrangement gives more satisfac- 
tion. The bond removes some of the 
restrictions to which owners objected. It 
is thought that the architects’ groups 
will approve this new form. Instead of 
having the owner arrange for comple- 
tion of a contract where there was a de- 
fault, the whole responsibility is thrown 
directly back on the surety company. 
That relieves the owner of a burden that 
has not been relished. 

It is now believed that with the lower 
premium owners will be inclined to al- 
low the charge to be made for a contract 
bond. At any rate the companies are 
acquainting agents with the new fea- 
tures and giving them sales arguments 
for this form. As soon as restrictions 
on material are terminated there will be 
much building and this will continue for 
some time. 


New Cal. Bond Rates Set 


LOS ANGELES—The Surety Un- 
derwriters Association of Southern Cali- 
fornia at its August meeting was ad- 
vised that the rate of $15 per $1,000 on 
the new produce dealers bond, required 
by the state department of agriculture, 
would be approved, with a minimum of 
$15, by the Towner Rating Bureau. The 
same rate will apply to the processors 
bond under a new 1945 act. 


Pay $111,000 Bank Loss 


LOS ANGELES—Fidelity & Casu- 
alty, through its southern California 
branch office, has paid $111,000 to the 
Hollywood State Bank on a _ bankers 
blanket bond for the loss of that amount 
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when two of its employes were held 
up and robbed. The two bandits, one 
in military police uniform, compelled 
the messengers to drive to a lonely 
spot, where they bound the bank em- 
ployes, deserted the car and made their 


getaway. 





Two Companies’ Rates OK'd in Va. 


The corporation commission of Vir- 
ginia has approved revised fidelity and 
surety rates filed by S. Guarantee 
and Indemnity of North America. 


PERSONALS 


Vice-president Cary Groton of Pacific 
Mutual Life, in charge of the accident 
and health department, has just cele- 
brated his 35th anniversary with the 
company. He started as an application 
clerk in the commercial department. In 
1930 he was made a junior vice-president 
and shortly thereafter was placed in 
charge of the accident and health de- 
partment. In 1934 he was made a vice- 
president and continued in charge of the 
department. He was honor guest at a 
luncheon tendered by President Asa V. 
Call. 

Dwight Mead, Seattle accident and 
health general agent of Pacific Mutual 
Life, was honored at a luncheon in 
observance of his 40th anniversary in 
the business, 35 years of which have 
been with Pacific Mutual. Walter Hoef- 
flin, Seattle general agent of Pacific Mu- 
tual, presented Mr. Mead with a dia- 
mond 35th anniversary service pin. Mr. 
Mead always has been an exceptional 
producer in the accident and health 
field and is leading Pacific Mutual in 
accident and health premiums for the 
year. Mr. Mead is a past president of 
the National Association of Accident & 
Health Underwriters and has been ac- 
tive in both the life and accident asso- 
ciations. 

Sgt. John Meehan, former special 
agent of Maryland Casualty in St. Louis, 
recently returned from Europe after a 
year’s service and while on leave was 
married to Miss Maxine Mahon, man- 
ager of the accident and health depart- 
ment of Maryland’s branch office there. 


Much Interest in 
Automobile Line 

















(CONTINUED FROM PAGE 22) 


= showing due care for the other fel- 
ow. 

Company executives agree that thé 
automobile business will take a- spurt. 
With new cars, both private and com- 
mercial, there will be a greater demand 
for insurance. Companies‘ take the 
ground that agents should stress more 
and more the need of personal liability 
and property damage. Because of so 
many cars being bought on the install- 
ment plan and the finance companies re- 
quires only fire and theft insurance, pur- 
chasers get the impression that is the 
most needful indemnity. As a matter 
of fact if an automobile is stolen or en- 
tirely destroyed by fire, the owner knows 
just what his loss will be. If there is 
a collision it is not likely that there 
will be a total loss.) However when it 
comes to personal liability the amount 
of loss is indeterminate. It may be so 
high that it will crush the purchaser 
financially. Therefore much more per- 
Suasive methods will be needed to show 
the public that personal liability insur- 
ance is after all the most important. An 
injured or killed child who may have 
darted out into the street may cost 
planty of money. A careless pedestrian 
may be injured or killed and the auto- 
mobile owner is confronted with a large 
claim. 

Property damage losses are becoming 
more frequent. Drivers of other cars are 
endeavoring to hold the other man liable 
because the former may not have col- 
lision insurance. There are plenty of 


cases where property damage claims 
have run up into real money. 

Some agency heads believe that one of 
the best lines of insurance to solicit will 
be automobile when it comes to young 
men returning from the service and en- 
tering the insurance field. There will be 
more prospects and more likelihood of 
sales. Agency heads are giving much 
attention to the character of training 
that will best be adapted to young men 
getting into insurance. The arguments 
for automobile insurance are plain and 
simple. They are not difficult to mus- 
ter. There is nothing complicated about 
it and hence a number of the old timers 
are inclined to believe that this is the 
line best adapted to getting the newer 
men into production. 


Plate Glass Rates 
Raised 4% to 22% 


(CONTINUED FROM PAGE 19) 


glass alone is insured, the premium for 
three family dwellings is $4.50 for one 
year, $11.25 for three years in advance 
and $11.81 for three years payable in 
installments. This compares with pre- 
miums of $3, $7.50 and $7:88 for single 
and two family dwellings. If other cas- 
ualty insurance is written in the same 
policy, the glass premiums for three fam- 
ily dwellings are $3, $7.50 and $7.88. The 
principal use of this latter rule is under 
combination residence policies. 

The endorsement for residence glass 
has been broadened to cover up to $50 
on any one plate glass, stained glass 
window or other glass object. The old 
endorsement did not cover objects worth 
more than $50 at all. 

The rules for half-tone screens and 
lenses and rotogravure screens have 
been broadened to permit the exclusion 
of infidelity of employes to be removed 
for an additional premium of Y to 1%. 
The war risk exclusion clause, in force 
by bulletin for about three years, has 
been added to the rules for several spe- 
cial coverages. 











Objects to Paying Taxes 
on Insured Values 


Occasionally odd misunderstandings 
occur when property owners or their 
representatives, on being asked for cer- 
tain figures as to values, get the notion 
that they are being interrogated by a 
tax investigator rather than by an 
insurance man, and vice versa. 

Such a mixup is reported in the Los 
Angeles “Herald Express.” Victor H. 
Levy, ‘who is in the wholesale millinery 
and rat business (the kind that ladies 
wear in their hair), in asking the board 
of equalization to cut his $14,500 assess- 
ment to $7,250, stated that he was out 
of town when the assessor called and 
his secretary gave the assessor the 
firm’s insurance figures as representing 
the value of the merchandise, “and 
those were the wrong ones,’ Mr. Levy 
declared. - 


Works Both Ways 


This brings to mind a mixup of the 
opposite variety. A fire insurance com- 
pany got a report from an investigating 
agency on a new grocery risk that it 
had written, the report saying that the 
value of the merchandise was far less 
than the amount of the insurance and 
recommending that immediate steps be 
taken to cancel the cover. The com- 
pany field man went to the grocery, 
found that it was a very modern store 
and that the value of the stock easily 
exceeded the amount of the insurance. 
He questioned the proprietor as to 
whether anyone had been around ask- 
ing him about his values. The proprie- 
tor at first couldn’t remember any such 
visitor, but finally recalled that there 
had been a man from the tax office 
at the store just recently. It turned 
out that the man from the tax office 
was actually the reporting company, 
representative. 


Broad Interpretation of indenendent 
Contractor and New Work Exclusions 





A broad construction of the exclu- 
sion clauses in a public liability policy 
was given by the U. S. 5th circuit court 
of appeals in Gulf Portland Cement Co. 
vs. Globe Indemnity. Gulf Portland 
brought the action to recover sums it 
paid in satisfaction of judgments ren- 
dered against it because of injuries sus- 
tained by persons while on the premises 
of insured when a deadly current of 
electricity jumped from high tension 
wires to the pile driver of an independ- 
ent contractor on which his employes 
were working. 

The insurer relied on two exclusion 
clauses in its defense. These were the 
exclusion of liability because the in- 
jured persons were working for an in- 
dependent contractor and on the ex- 
clusion of liability in case of structural 
alterations in or on buildings, structures 
or elevators, new construction work, 


etc. Two employes of Peterson, the in- 
dependent contractor, were killed and 
several injured, and five personal in- 


jury suits against the cement company 
resulted. 


Charges Against Insured 


The insured was charged with action- 
able negligence in failing to warn of 
the danger of working in close proxim- 
ity to the high tension line, failing to 
cut off the current, failing to request 
power companies to cut off the current, 
failing to have competent electricians 
present to warn deceased and other crew 
members of the danger of erecting the 
pile driver too close to the high tension 
line, and failure to have special insula- 
tion around the wires while the pile 
driver was being erected. 

The insurer was notified of the acci- 
dent, made an investigation, denied 
coverage, and refused to defend the 
suits and reimburse the insured for the 


judgments although it admitted that the 
sums so expended were reasonable. 

The lower court denied recovery. 
However, the appeals court said that 
the basic question involved is what hap- 
pens’ when the injuries and death were 
not “caused by” work of the independ- 
ent contractor but were caused by a 
combination, or a concurrence of the 
work of the independent contractor and 
the operation of cement manufacture by 
insured. The language of the coverage, 
the court said, is broad, and it agrees, 
in respect to accidents involving per- 
sonal injury, “to pay ... any sums for 
which insured should become liable as 
damage imposed by law on account of 
such injuries, including death . .. suf- 
fered or alleged to have been suffered, 
by any person or persons while at the 
premises ... if caused by the operation 
of the work described. 

The policy covered liability imposed 
by law on account of personal injury 
suffered or claimed to have been sut- 
fered by anyone, not an employe, while 
on the premises of insured if the in- 
jury was caused by the operation of 
the work of manufacturing cement. The 
entire plant was operated by electricity. 
The high tension wires were used to 
carry the electric current by which the 
plant was operated. The lines and elec- 
tric current were integral and essential 
parts of the operation of the manufac- 
turing concern and were within the cov- 
erage of the policy, the court stated. 


What Exclusion Clauses Mean 


The exclusions, the court continued, 
are not of persons working for an in- 
dependent contractor or of new com 
struction, but of injuries caused by the 
work of an indenendent contractor. The 
electric current used in the operation of 
insured’s cement plant was at least the 








nots.” 





BIG DAMAGE SUIT PENDING— 
NO DRAM SHOP LIABILITY 
INSURANCE POLICY 


The building may be seld by court order to satisfy a judgment. 


Yes—it is a big mistake for the owner of a building in which 
there is a tavern, restaurant or club serving intoxicating bever- 
ages, to be without Dram Shop Liability Insurance. 


Courts and juries seem to favor the “have 
The “have” must pay. 


INSURANCE IS THE ONLY PROTECTION 
For Best Terms Address 


A. F. SHAW & CO., INC. 


CHICAGO, 175 W. Jackson Bivd. 
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proximately concurring cause of the in- 
jury. 

What, the court asks, other than in- 
sured’s negligence, could render the in- 
sured liable for damages imposed by 
law for personal injury? The law would 
not impose liability on insured for per- 
sonal injury to one not its employe, 
except for its actionable negligence. Un- 
der the circumstances the insurer ob- 
ligated itself to defend the suit even if 
groundless, false or fraudulent, the court 
stated in reversing the judgment and 
entering judgment for the cement com- 
pany. 





Southern Cal. Meeting on 
Veteran Jobs, Jap. Cover 


LOS ANGELES—The Casualty In- 
surance Association of Southern Califor- 
nia at a meeting here discussed jobs for 
disabled veterans who are seeking em- 
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ployment in industry. It was stated that 
in some instances disabled veterans were 
informed by employers that their insur- 
ance carriers would not sanction em- 
ployment of the disabled veterans. 

It was pointed out that if such com- 
pany action had been taken the carrier 
probably was not affiliated with the As- 
sociation of Casualty & Surety Execu- 
tives or if it is it has not followed the 
recommendations of the association. 

Insurance for Japanese who are re- 
turning to California from relocation 
centers and internment camps also came 
up for discussion. 


Harvesting by Combine 
Increases Hail Hazard 


It is not unusual nowadays to drive 
through a farming countryside and see 
even at the end of July many dead ripe 
fields of small grain. They are testi- 
mony to a fundamental change in har- 
vesting procedure which has a consider- 
able effect on the hail insurance busi- 
ness. The old fashioned procedure of 
binding or heading grain and _ then 
threshing it from stacks and shocks has 
largely disappeared with the coming of 
the combine. This makes it necessary 
to leave the grain until it is dead ripe. 
With a binder or header farmers could 
start early to cut the grain, often while 
the stalk still had some green in it. It 
then cured in the shock or stack. There 
is now a much smaller spread of time in 
which the grain can be harvested. This 
increases the hazard of total and serious 
hail losses. A small hail storm can 
cause a big loss because of shattering, 
the breaking of brittle stalks, etc. The 
shortage of labor and machinery be- 
cause of the war has added to the diffi- 
culties, and in addition this year crops 
were a week or two late. 





Safety Handbook Revised 


The seventh revision of the “Hand- 
book of Industrial Safety Standards,” 
originally published by the stock cas- 
ualty insurance industry in 1913, has 
been issued by the National Conserva- 
tion Bureau, accident-prevention division 
of the Association of Casualty & Surety 
Executives. 

New features include a_two- -page 
chart, showing personal protective equip- 
ment required on different types of jobs, 
and new chapters respectively on in- 
dustrial dermatitis, scientific accident 
investigation methods and prevention of 
“off-the-job” accidents. 





Average Claim Is Higher 


Companies in studying their recent 
hail and storm losses are impressed with 
the number of $400 and $500 claims that 
are made. Usually in these scattered 
storm areas the individual damage is not 
so heavy although in the aggregate 
these claims run up into real money. 
However, so far this year the average 
damage has been greater than usual. 
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“Forbes” Discusses Job 
Opportunities in Insurance 


In the August issue of “Forbes” the 
possibilities of a postwar job, career or 
small business opening in insurance is 
discussed. This is one of a series of 
studies of various fields that the maga- 
zine has made, and it gives in broad 
outline the size of the insurance busi- 
ness, the job opportunities that it con- 
tains, and ends up with a warning that 
“the insurance business is not an easy 
avenue to success. You have to work 
hard at it but it pays more than many 
fields and offers many opportunities to 
ambitious men and women who can 
qualify. In insurance you are selling 
people the protection they need and are 
getting paid for it in satisfaction as 
well as money.” 

While the selling end is stressed, both 
in lite insurance and general coverages, 
the opportunities for positions as actu- 
aries, underwriters, loss prevention engi- 
neers, etc., are not overlooked. 


Tar and Gravel Roofs 
Resist Hail Damage 


A study by the Factory Mutuals of a 
number of hail damage losses to roofs 
in the 10 years 1935 to 1944 shows that 


115 losses involving smooth surface 
roofs resulted in a total damage of 
$138,000 while three losses involving 


gravel and tar covered roofs resulted in 
only $1,330- damage. 

At Watervliet, Mich., a thunderstorm 
brought 1% inch hailstones which fell on 
the roof of the Watervliet Paper Co. 
and badly punctured practically all the 
smooth surfaced roof covering. Damage 
was estimated at $10,000. Gravel roofs 
were only slightly. damaged and were 
easily repaired by local patching. At the 
Sand Spring (Okla.) Textile Mills, a 
severe hailstorm caused extensive dam- 
age to blistered smooth surface roof 
coverings. Three times previously hail 
had damaged the roofing and each time 
the punctured roofing had been re- 
covered with cap sheets. 
blisters again developed and the damage 
was repeated. Tar and gravel roofs were 
unharmed. It was the same story at the 
Wagner Electric Co. in St. Louis. Hail- 
stones were as large as golf balls and 
the blistered smooth surface coverings 


on 14 buildings were punctured. Here 
again gravel covered roofs were un- 
harmed. i 

In these and other instances rain 
leaked through damaged roofing, wet 
down machinery and stock, increased 


damage and delayed production, accord- 
ing to the “Factory Mutual Record.” 
Guaranteed tar and gravel roof covering 
has decided advantages in resisting both 
hail and fire exposures. 


Some PPF Losses Disclose 


Inadequate Insurance 


There are an increasing number of 
losses under the personal property 
floater where amounts of insurance are 
seriously inadequate because assured’s 
original declaration of values were too 
low or were revised to cover normal ad- 
ditions to personal property or the con- 
siderable increase in values during the 
past few years. 

In those instances where the agent 
himself has advised assured not to carry 
full value in order to hold down the 
cost, or where he has simply failed to 
keep the policy up to date, the losses 
that have exceeded the amount of cover- 
age strained relations between assured 
and agent. The only agent in the clear 
is the one who has recommended ade- 
quate coverage or changes that would 
keep the policy up to date and has been 
turned down by assured. Failure to carry 
insurance to value has been one of the 
real problems of underwriting the P.P.F. 
It has accentuated the expense and an- 
noyance of the small “inventory” type of 
claim. A 10% increase in insurance to 
value all along the line would bring in 
more than enough to offset the cost and 
annoyance of minor claims, but only full 
insurance to value will avoid the unfor- 





However,’ — 





tunate circumstance of the uninsured 
property owner who has a large loss, 


Building and Loan Firm 
Hasn't Power to Enter 
Agency Business in Minn. 


ST. PAUL.—The Minnesota supreme 
court has held that directors of a say- 
ings and loan association who failed to 
take over an insurance agency business 
as a part of its activities are not acting 
contrary to the association’s best inter. 
ests, particularly when the by-laws and 
constitution of the association do not 
provide for such activity. The action, 
Fred Diedrick et al vs. John W. Helm, 
et al, was brought by minority stock. 
holders of the Minneapolis Building & 
Loan Association. When the associa- 
tion began business in 1891 on a small 
scale it required borrowers to carry in- 
surance. The first secretary, P. M, 
Endsley, also acted as agent in provid- 
ing the insurance. Later he established 
a regular agency. 

As the business of the association in- 





creased, the question of the association _ 


taking over the agency was considered 
and directors rejected the proposal. The 
agency business later was incorporated 
and became quite profitable. This led 
to the suit. 

The court held that engaging in in- 
surance was not necessary to the as- 
sociation’s business as a savings and 
loan association. Such associations are 
under the constant supervision of the 
commissioner of banks, the court said, 
The uniform construction of the statute 
is that they do not possess the power 
to engage in the insurance agency busi- 
ness. Directors were under no duty to 
risk the association’s corporate existence 
by entering the insurance field. 


WANT ADS 











WANTED 

Experienced casualty adjuster Ohio territory. 
Prefer attorney. Automobile required. Remu- 
neration unlimited, percentage basis. Address 
Box C-58, The National Underwriter, 175 W. 
Jackson Blvd., Chicago 4, Illinois. 














WANTED 
Experienced Casualty Adjuster for St 
Louis Branch Office. Address C-60, The 
National Underwriter, 175 W. Jackson 
Blvd., Chicago 4, Ill. 














WANTED 


Experienced man to take i e 4 Branch 
Office Claim Department Miaal West. 
Write. giving full pce ng lh and 
salary expected. Box C-61, The National Un- 
derwriter, P75 W. Jackson Blvd., Chicago 4, Ill. 














WANTED 


Man experienced as claim adjuster and exem- 
iner in Home Office of old established Southem 
Company. Write, giving full experience. refer- 
ences and salary expected. Box C-62, The Na- 
tional Underwriter. 175 W. Jackson Blvd., Chi- 
cago 4, Ill. 














WANTED 
Experienced and Aggressive Field-man for 
Milwaukee Office of large aill-line casualty 
company. Salary commensurate with qualifi- 
cations. Reply Box C-64, The National Under- 
writer, 175 W. Jackson Blvd... Chicago 4, Il. 


ARE You neglecting your 


policyholders? By sending them the 














_ Insurance Buyers’ Digest each month 


they'll know you are on the job, ready 
to serve. Write the National Under- 
writer for samples. 
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Ability of Assured to Get 
Back Into Production Is 
Shown by Michigan Firm 


The ability of assured to get back into 
production has been one of the remark- 
able features of the war so far as war 
contractors are concerned. What has 
been done and can be done by an as- 
sured that exerts every effort is illus- 
trated by the experience of the Cal- 
Van Machine Products Corporation at 
Jackson, Mich. 

On Dec, 24, 1944, fire completely de- 
stroyed the main factory buildings of 
the organization. The office and two- 
thirds of the heat treating plant were 
saved. 

The -heating plant, all power, light, 
water and gas lines were completely 
destroyed. A mass of burned roofing, 
steel ‘structure, line shafts, hangers, 
power transmissions and motors lay 
over the machinery, finished parts and 
raw material. Practically all of the 
windows were out, a heavy snow was 
falling and the weather was below 
zero. 


Secure Emergency Priority 


Wires were sent to the War Produc- 
tion Board for an emergency priority 
rating for material to rebuild the plant. 
A small section in the front end of the 
old shop approximately 20x30 feet and 
a receiving room in the rear of the 
main building 18x25 feet were left stand- 
ing, and in these large coal stoves were 
installed and heavy canvas was placed 
over openings in the sides of the build- 
ing. 

Employes went to work. Welding 
torches were used to cut away wreck- 
age from the machines, which were 
moved into the heated rooms and put 
back in operation. Inventory was re- 
moved from ice and snow and dried 
out. Temporary roofs were placed over 
parts of the building, other manufac- 
turers offered to loan anything needed. 
Although companies for which Cal- 
Van manufactured machines and mate- 
rials expected the plant to be out of 
business from 30 to 60 days, there was 
no gap in meeting production sched- 
ules. Shipments began going out Jan. 
2. Quick action saved 90% of machines 
and inventory. A new fireproof build- 
ing is being erected to replace the tem- 
porary buildings. 

he loss under use and occupancy 
was held to a minimum, and consisted 
largely of expediting expenses. The in- 
surance companies’ adjuster materially 
aided the corporation in its efforts to 
prevent a break in its production 
schedule. 





Industrial Accidents in England 


The British Information Services 
calls attention to the problem of indus- 
trial accidents in England. In the five 
years 1939-1943, in factories alone, not 
including other branches of industries 
such as mining, quarrying, transporta- 
tion and agriculture in England there 
were 6,705 fatalities, and more than 
1,250,000 accidents causing absence from 
work for more than three days. 

In 1940 Minister of Labor Bevin com- 
bined efforts of his ministry’s factory 
department and the work of the Royal 
Society for Prevention of Accidents. 
Nonfatal accidents in factories from the 
wartime peak of over 313,000 in 1942 
fell to nearly 280,000 last year, and 
fatal accidents from the peak of 1,646 
in 1941 fell to 1,000 in 1944. This fall 
Was due to many causes, but this cam- 
paign had its effect in making firms 
realize the importance of accident pre- 
vention and in particular the advantage 
of having a trained safety officer and 
safety committees in their works. 

Perhaps the feature in connection 
with the joint’ campaign that has pro- 
duced the most valuable practical re- 
sults has been the course of training 
for accident prevention officers. Over 
300 have been trained during the war 
years. The effect of the campaign 
should be felt well into the future. 


Assured Gets Benefit of Doubt 
in Mutual Non-Payment Case 


The tendency of courts to construe 
mutual fire policy provisions for suspen- 
sion in case of non-payment of assess- 
ments as strictly against the company as 
cancellation provisions in other policies 
was shown by the Tennessee appellate 
court decision in Farmers Mutual Insur- 
ance Association vs. Watson. Here the 
insured had failed to pay two assess- 
ments, but, shortly after the last one 
was ordered, he did pay one levied a few 
months earlier. He denied he had re- 
ceived notice of the two in question. 

When Watson sued the company for a 
loss to his own property, the lower court 
judge believed his story, despite the 
company’s insistence to the contrary, 
and also held that acceptance of the one 
payment reinstated his membership in 
the mutual, since the company had not 
specifically told him he was suspended. 
The appellate court upheld the trial 
judge’s decision, holding his findings 
were not against the weight of the evi- 
dence. 





Travelers “Ads” on Display 


At the request of the museum and 
gallery directors, Travelers is exhibit- 
ing originals of 20 of the organization’s 
“National Geographic” magazine adver- 
tising illustrations during the next sev- 
eral months in Massachusetts and Wis- 
consin. The paintings will be on display 
at the Rhode Island School for Design 
in Providence and in galleries in Mani- 
towoc, Racine, Oshkosh, Kenosha and 
Appleton, Wis. They are part of the 
natural history series which was started 
more than a decade ago in the magazine. 
During that period more than 100 of 
the advertisements have appeared. With 
illustrations and copy especially fitted to 
the magazine, the series represents one 
of the longest records for continuity of 
an advertising theme. 





Elevator Inspection Problem 


LOS ANGELES—The Casualty In- 
surance Association of Southern Califor- 
nia was informed by President W. D. 
Ball, Jr., that its recommendation in re- 
gard to the automobile single limit pdl- 
icy had not met with approval from east- 
ern executives. The old question of ele- 
vator inspectors was taken up due to 
the ruling of the Los Angeles city board 
of mechanical engineers that it would 
not deputize any elevator inspector to 
make inspections that would be accepted 
by the board unless he is employed by 
an insurer on a salary basas, and that in- 
spectors employed on a fee basis would 
not be recognized, 





Indiana University Sales Course 


Indiana University has’ announced 
“the Bowes-Indiana University special- 
ized sales training course” to prepare 
war veterans and others in selling post- 
war products and services of business 
and industry. It will provide an inten- 
sive four month’s training period for 
giving foundation knowledge by expert 
sales representatives and sales training 
directors. 

The plan was originated and devel- 
oped by Robert M. Bowes, Indianapolis 
industrialist who died recently. Brooks 
Smeeton, assistant professor of market- 
ing in the school of business, will head 
the special division directing the course. 
The course will start with the fall 
semester, Sept. 24, will be open to spe- 
cially selected men with at least a high 
school education and to non-high school 
graduates over 21 who have special 
qualifications. 





Tapley Farm Bureau Actuary 


D. A. Tapley has been appointed 
actuary of Farm Bureau Mutual Auto- 
mobile, in Columbus, O. He also was 
appointed actuary of Farm Bureau Mu- 
tual Fire. 

Mr. Tapley has been assistant ac- 
tuary of the two companies for the 


past two years, and has been a member 
of their actuarial department for three 
years. He started with the Ohio Farm 
Bureau as an employe of the Warren 
County Farm Bureau Cooperative Asso- 
ciation in 1936, and became an agent of 
the Farm Bureau insurance companies 
in 1938. He went to Columbus in 1938 
as an examiner in the claim department 
of the companies. 





Long Beach Now in Class 3 


LONG BEACH, CAL.—The Long 
Beach Insurance Association had for its 
guests at a meeting Monday, the entire 


official family of the city. They were 
given facts from the recent survey of 
the city made by the National Board 
by Al W. Gilbert, secretary of district 
C of the Pacific Board, which resulted 
in Long Beach being raised from fourth 
to third class. This will result in a 
decrease in rates of approximately 12% 
and a saving of $200,000 a year to 
policyholders. Engineers from the local 
office of the Pacific Board now are aid- 
ing in the work of adjusting mercantile 
risks to the new classification. 





Turn to the 1945 Time Saver for the 
facts about accident and health policies 
—$4 from The National Underwriter. 
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CONSIDER BITUMINOUS 
OF ROCK ISLAND 


Here you have an organization that understands the agent's 
problems, works from an agent's viewpoint, and is willing 
and able to serve the agent as well as his policyholders. 


Those engaged in the executive management of Bituminous 
today are agents. They are constantly at work to improve 
their services to the agent and to help him meet his daily 


problems. 


For every agent, BITUMINOUS offers prompt, valuable 
assistance through ample offices at home and in the field 


from specialists in every department. 


Remember BITU- 


MINOUS when selling Workmen's Compensation or liability 


contracts. 
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Report on Studies Made of 
Disabled Workers, Drivers 


WASHINGTON—The disabled vet- 
eran and non-veteran alike were given 
a clean bill of health as highly desirable, 
safe and efficient employes by five scien- 
tifically tested research studies presented 
here by Dr. Tobias Wagner, member 
of the faculty of New York University; 
Ray Murphy, general counsel of the 
Asociation of Casualty & Surety Exec- 
utives, and Joseph Elkow and John Gri- 
maldi, fellows of the Center for Safety 
Education. The center sponsored the 
conference. 

Present at the gathering were rep- 
resentatives of the Veterans Administra- 
tion, surgeon generals of the army, navy 
and air forces, selective service, 
public health service, provost marshal 
general of the army, S. civil service 
commission, Department of Labor, war 
manpower Commission, American Le- 
gion, American Association of Indus- 
trial Physicians & Surgeons, Veterans 
of Foreign Wars, Disabled American 
Veterans Association, Association of 


Casualty & Surety Executives, Auto- 
motive Safety Foundation, U. S. Cham- 
ber of Commerce, U. S. office of edu- 
cation, American Medical Association, 
the committee on labor of the House, 
and the National Safety Council. 

The five reports in brief showed that: 

(1) Practical and prolonged experi- 
ence in industry and business has demon- 
strated beyond any doubt that physically 
impaired veterans—or non-veterans— 
are at least as productive, earn more 
money, have fewer accidents, and main- 
tain a better general performance record 
than normal workers, when they are 
placed on jobs where their disability is 
not a limiting factor. 

(2) Insurance companies, contrary to 
some recently published reports, do not 
increase workmen’s compensation rates 
of employers because they hire physi- 
cally disabled workers and there is noth- 
ing in the rating formulae which even 
takes note of workers’ physical impair- 
ments. 

(3) There is no reason, either econ- 
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nomic or social, why an employer should 
hesitate to place a physically impaired 
veteran—or non-veteran—in any suitable 
job for which his disabilities do not in- 
capacitate him. 


Dr. Stack Talks 


Dr. Herbert J. Stack, director of the 
Center for Safety Education, said that 
there are poor, fair, good and excellent 
workers among both disabled and nor- 
mal groups, the average production effi- 
ciency being about the same. 

Dr. Wagner, who conducted a two- 
year intensive examination of the effi- 
ciency of disabled industrial workers in 
some 20 industries in eastern states, 
found that proper placement is the ma- 
jor element in raising the efficiency of 
the average disabled worker up to or 
above that of the average normal in- 
dustrial worker. The disabled produce 
more materials of higher quality, earn 
higher wages, have fewer acidents, and 
have less sick absenteeism than normals 
when placed on jobs where the disability 
is not a limiting factor to proper per- 
formance, he said. 

Mr. Grimaldi said that industry is not 
yet alive to the advantages, both eco- 
nomical and social, of sound rehabilita- 
tion programs which permit the fullest 
use of disabled workers, especially in 
analysis of the duties of jobs to de- 
termine whether they fit persons with 
physical impairments, and the proper 
placement of such workers into jobs 
which do suit their capabilities. 


Steps of Good Program 


Mr. Grimaldi said a good program 
should include job analysis, medical 
examination to determine capacities, 
standardized interview with disabled ap- 
plicants, matching job requirements with 
physical capacities, proper placement on 
the job, proper training of new workers, 
and supervisory follow-up and a definite 
company policy and program understood 
by all supervisory personnel. 

Mr. Murphy said insurance companies 
writing workmen’s compensation cover- 
age contrary to some reports expressly 
encourage the employment of disabled 
veterans and non-veterans. Physical im- 
pairments of workers are not considered 
in determining compensation rates, and 
employment of such persons is not pro- 
hibited in any way by the terms of work- 
men’s compensation policies. His asso- 
ciation is on record with a declaration 
of attitude toward employment of the 
disabled and are using their facilities 
to help industry have subsequent injury 
fund laws passed in all of the states, 
thereby removing one important obstacle 
to the employment of the physically 
impaired. 

Julien H. Harvey, managing director 
of the National Conservation Bureau, 
reported jointly with Mr. Grimaldi on 
a fourth study which is being used in 
a booklet showing employers how to 
establish a program for the proper, pro- 
ductive employment of the physically 
impaired, “The Physically Impaired— 
a Guidebook to their Employment.” 


Automobile Driving 


Mr. Elkow reported on “Testing 
Methods and Techniques for Use in the 
Licensing of Drivers with Orthopedic 
Disabilities,” and explained how booster 
devices can be used to make it possible 
for persons with amputated limbs to 
handle an automobile safely. He sug- 
gested that state motor vehicle licens- 
ing authorities utilize a series of simple 
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No Slackening 
on Volume Is 
Encountered 


Insurance companies have been im. 
pressed with the constantly increasing 
business. They hatve not only been 
able to maintain their 1944 level but 
have gone beyond it. This is true with 
fire insurance and its subsidiaries and 
most of the casualty except perhaps 
compensation lines. More people have 
more money and hence they are buying 
insurance or adding to their protection, 
There is much new business developed 
in this way. Local agents who are good 
salesmen do not have any difficulty in 4 
convincing their assured that they should 
increase their insurance in different lines 
and those that have not insured are 
responsive to. arguments in buying pro- 
tection. Automobile insurance, for in- 
stance, has been one of the best sources 
of premium income. Burglary insurance 
has been on the jump. Merchants who 
have stocks that are in demand have 
purchased open stock coverage. Almost 
any form of merchandise has a higher 
value than ever and hence merchants 
are endeavoring to protect themselves, 

Owing to the fact that courts are 
giving still higher verdicts for injuries 
in liability cases many assured are in- 
creasing their liability cover. There have 
been examples which agents have used 
to good advantage as horrible exam- 
ples of being under-insured. For in- 
stance, a woman in Minneapolis owned 
an apartment building. She carried $5, 
000-10,000 liability insurance. A young 
woman living in the building went to th 
basement. An employe had taken o 
a cap to a drain. He forgot to put it 
back. The young woman fell through 
and suffered serious injuries. The case 
has not come to trial but already the 
proposition to settle for $15,000 has been 
made. It is doubtful whether it will be 
accepted. Now the woman owner has 
taken out $100,000-300,000 liability in- 
surance. 

Inasmuch as merchants have a num- 
ber of examples of burglars getting into 
stores and stealing property that can 
be sold at once, they are insuring to 
the limit if their application will be 
accepted. Furthermore, householders 
can be convinced that the value of their 
contents has increased in every partict- 
lar. Building owners also are shown 
how values have increased so there are 
a thousand and one arguments for im- 
creasing insurante or working out new 
protection. 

Cotton goods have taken a spurt. 





Standard Accident Tax Return 
WASHINGTON—The internal rev- 


enue commissioner has determined overt- 
assessment of income and defense taxes 
and interest in favor of Standard Acci- 
dent as follows: 

1939, $5,262; 1940, $960; 1941, $17,620. 

The announcement said $11,209 of the 
above resulted from allowance of addi- 
tional deductions for business expenses, 
$8,290 resulted from allowance of addi- 
tional deductions for losses incurred on 
insurance contracts, $1,136 from allow- 
ance of additional deduction for deprect- 
ation and loss sustained. Deductions on 
account of these three items previously 
allowed were found to be understated. 








tests to measure the ability of the or- 
thopedically disabled to operate brakes, 
clutch, steering wheel, and the other 
essential operational devices of the caf. 
Mr. Elkow stated that 15 disabled driv- 
ers in New Jersey have operated cars 
equipped with booster devices for oveéf 
400,000 miles without a reportable ac 
cident. 

Presentation of the research reports 
was followed by a discussion of the 
work that has been doné thus far and 


recommendations for further research. | 


Joseph H. Dillhoff, prominent Cincin- 
nati local agent, and Mrs. Dillhoff were 
hosts to 100 guests on their 25th wed- 
ding anniversary. 
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Salaried Employes 
May Countersign: 
Michigan Ruling 


LANSING, MICH.—The Michigan 
attorney general’s department has ruled 
that the 1945 countersignature law does 
not prohibit resident officers or salaried 
employes of insurance companies from 
countersigning policies. 

M. M. Moule, assistant attorney general, 
prepared the opinion at the request of 
Commissioner Forbes. It referred to 
the non-resident licensing requirement 
that a resident agent countersign poli- 
cies and to another section requiring 
that all agents be licensed, but specifi- 
cally exempting officers or salaried em- 
ployes “not compensated on a commis- 
sion basis.” _ 

“IT am of the opinion,” Mr. Moule 
stated “that subdivision 1, which con- 
cerns agents, should be read as a whole 
in construing any integral part. There- 
fore, reading section 5 along with sec- 
tion 3 and other sections of the sub- 
division, the intent of the legislature 
would seem to have been to exclude 
officers and salaried employes of insur- 
ance companies... . J And so long as 
the officer or salaried employe is a resi- 
dent of the state, he may countersign 
policies or contracts of insurance.” 


Minneapolis Revives 
Self-Insurance Proposal 


MINNEAPOLIS — The self-insur- 
ance issue here has bobbed up again. By 
a vote of 14 to 12 the city council in- 
structed the city attorney to draft an 
—_— providing for an insurance 
und. . 

Only a week previous the ways and 
means committee by a three to two vote 
rejected such a proposal. Then Alder- 
man Bank, who is promoting the plan, 
brought it before a general council meet- 
ing with the result that it was voted to 
prepare an ordinance to cancel all insur- 
ance now carried by the city and set up 
a system of self-insurance. Alderman 
Bank, who will introduce the ordinance, 
claims it will save the city $25,000 a 
year. In. the meantime, several insur- 
ance policies which have just expired, 
have been renewed. 


Whitlock Back in St. Louis 
with Newhouse & Sayne 


F. E. Whitlock, who before the war 
was St. Louis manager of Newhouse & 
Sayre, has returned from service and 
has resumed his former post. During his 
leave of absence Miss Helen 
Schwartzbach, his assistant, has been 
Tunning the office. She now resumes 
her post as his assistant. 

Mr. Whitlock started with Newhouse 
& Sayre in 1936 in New York. Two 
years later he was assigned to Chicago 
as special agent covering Illinois and 

ichigan and Wisconsin with Chicago 
headquarters. In 1940 he was sent to 
St. Louis as manager handling Missouri, 
Arkansas, Kansas, Kentucky, Oklahoma, 
Tennessee and southern Illinois. 


Get Set for Minn. Parley 


ST. PAUL—Plans for the annual 
meeting of the Minnesota Association 
of Insurance Agents here Sept. 5, are 
being completed this week when the 
nominating committee and the special 
committee to recommend a full-time 
executive secretary will meet. The spe- 
cial secretary committee will decide on 
One of gveral applicants for that posi- 











tion. The actual appointment, however, 
will rest with the executive commit- 
tee. One application has come from 
Wisconsin. 

At the annual meeting committee 
meetings will be held in the morning. 
In the afternoon following officers’ and 
committee reports, “The School Safety 
Forum,” will be discussed by Dr. Har- 
old K. Jack, state department of edu- 
cation. Dr. Walter H. Judd, Minne- 
apolis congressman, will speak at the 
dinner. 


Protection for Detroit Suburbs 


DETROIT — Twenty-five communi- 
ties in the metropolitan area will re- 
ceive emergency fire protection through 
an agreement adopted by the Detroit 
council. The communities will receive 
stand-by service with a charge of $100 
per hour for fire boat protection and 
$50 per hour for land equipment while 
actually engaged in fire fighting. Com- 
munities benefiting are Ecorse, Cen- 
teline, Dearborn, Ferndale, Grosse 
Pointe Park, Grosse Pointe Farms, 
Grosse Pointe Shores, Grosse Pointe 
Woods, Lincoln Park, Mt. Clemens, 
Plymouth, Pleasant Ridge, Redford 
Township, River Rouge, Riverview, 
Royal Oak, Royal Oak Township, 
Southfield Township, St. Clair Shores, 
Trenton, Wyandotte, Ypsilanti, Hazel 
Park and Warren township. 


Slate Corrigan in Wichita 


WICHITA—W. A. Corrigan of Van 
Arsdale & Larkin has been nominated 
for president of the Wichita Associa- 
tion of Insurance Agents to succeed 
Dorth Coombs of the Anderson-Coombs 
agency. The election is Aug. 23. L. T. 
Stubbs, Monarch Investment Company, 
was nominated for vice-president. 

Mr. Corrigan traveled Kansas as state 
agent for the Garrett general agency of 
Kansas City for several years before 
joining Van Arsdale & Larkin. Mr. 
Stubbs was with Central States Fire 
at Wichita for nearly 20 years before 
joining the Monarch Agency last year. 

Lt. Edward Farn. Wichita attorney 
recently discharged from the navy after 
two years service on a carrier in the 
South Pacific, told of his experiences. 


Test Ohio Registrar Law 


COLUMBUS—Suits have been filed 
here by seven deputy registrars of 
motor vehicles to test the constitution- 
ality of a new law which prohibits 
licensed insurance agents from serving 
as deputy registrars. The seven, all of 
whom write casualty insurance, say that 
the state registrar threatens to revoke 
their appointments because they are in- 
surance agents. The court refused to 
grant a temporary restraining order be- 
cause one of the judges previously had 
upheld the law in a similar case. 


Grand Rapids Picnic Aug. 28 

The Grand Rapids Agents Associ- 
ation picnic is being held Aug. 28 at 
Green Ridge Country Club. Leo D. 
Anderson, Federal Square building, is 
in charge of reservations and invites 
outside field men and company officials 
to get in touch with him if they desire 
to attend. 











Ream Cuyahoga President 


Lowell F. Ream of L. F. Ream & Co., 
Cleveland, has been elected president of 
the Cuyahoga County Board of Under- 
writers. The new vice-president is Burt 
Adams. Ralph D. Mock is treasurer, 
Howard I. Brown, secretary. President 
Ream announced at the annual meeting 
that he intended to reappoint R. C. 
Hyre as executive manager and counsel. 


Mr. Hyre referred to the inland marine 
business and suggested that it should be 
developed because it is a growing line 
of protection. 





Blomgren Leaves Post 


MINNEAPOLIS—George Blomgren, 
for the past two years manager of the 
Minneapolis Underwriters Association, 
is retiring under the board’s decision to 
operate the office on a part-time basis 
with Mrs. Alice Fabianke in charge. 
She has been Mr. Blomgren’s secretary. 
It is planned to have the local board 
share offices with the new executive 
secretary of the state association when 
he is appointed and he will supervise 
the local board office as well as the 
state office. 


Toledo Agencies Merged 


Merger of the Fred W. Smith agency 
and the insurance department of the 
Southworth Co. into the John C. Tubbs 
Co., Toledo, has been completed. James 
M. Larmore, manager of the South- 
worth insurance department, has joined 
the new firm, which has opened offices 
at 502 Madison avenue. 


Malone to Seattle Post 


M. H. Malone, formerly with Charles 
W. Sexton Co. at Minneapolis, has 
joined the Hansen & Rowland general 
agency at Seattle. He started in insur- 
ance with Minneapolis F. & M., and 
then was with Fidelity & Casualty as 
special agent in Minnesota for 17 years 
before joining the Sexton Co. 


New Officers of Ellison Agency 


Don E. Cleary, manager of the casu- 
alty department of the D. Sherman Elli- 
son agency, South Bend, Ind., has be- 
come vice-president; Fay B. Hostetler, 
manager of the claim department, be- 
comes secretary; Mildred Morrow Hill, 





Mr. Ellison’s private secretary, becomes 
treasurer. Mr. Ellison organized the 
agency in 1922. 





NEWS BRIEFS 


Nicholas Williams, formerly with the 
Reaume & Silloway agency of Detroit, 
has joined Homer Warren & Co. there. 

John A. Roth, Cape Girardeau, Mo., 
agent, is now on terminal leave from 
the army and is hoping to resume his 
agency work soon. His son, John R. 
Roth, who also was with the agency, 
was killed in action in Europe. 


Bernard F. Beckman, Flying Fortress 
pilot just released from the air corps, 
has joined the Wellington F. Roemer 
agency in Toledo, where he will spe- 
cialize in aviation insurance. 


Fred L. Hans, local agent at Great 
Bend, Kan., was presented a certificate 
for 37 years of continuous representa- 
tion of North America. 

The executive board of the Wichita 
Association of Insurance Women has 
named Miss Marjorie Moody of the H. 
A. Stutsman agency as reporter to suc- 
ceed Jane Pruniski, resigned. 

State Agent A. B. Paulsen has pre- 
sented a 25-year medal to J. Harrison 

aQwards of the Shinkman-Edwards 
agency, Grand Rapids, Mich., for having 
represented Continental 25 years. 

W. W. Hinds, Marysville, Kan., agent, 
has purchased the Charles O. Jackson 
agency there. 

The Slaughter agency at Moran, Kan., 
has been purchased by Roy A. Coady, 
who has been in defense work during 
the war. 

Clarence V. Cooper and Mrs. Cooper 
have purchased the Maynard Hart 
agency at Neodesha, Kan. Mr. Cooper 
has been with Metropolitan Life. 

L. A. Spresser has opened an agency 
in Beloit, Kan. 

Louis DeHarb, New York Life agent 
at Parsons, Kan., has opened a general 
insurance office. 

Alfred Beyler has opened a new 
agency at Harper, Kan. 








IN THE SOUTHERN STATES — 





To Announce Plans 


on Tenn. Rating 


NASHVILLE—The effective date of 
Tennesee’s new state rating bureau act 
is Sept. 1 and Commissioner McCor- 
mack will probably announce his plans 
for the new setup immediately after his 
return from Memphis to his office here 
next week. If an assembly of fire and 
marine company representatives is nec- 
essary it will have to be arranged at an 
early date. However, insurers have un- 
til Dec. 1 to make necessary adjustments 
to the new rating system and Commis- 
sioner McCormack may, due to his ex- 
tended absence on account of illness, 
have to take advantage of this provi- 
sion of the law in perfecting the organi- 
zation. 





Harris Heads Ala. Bureau; 
L. V. Cantey Is Advanced 


L. P. Goodwin, who has been con- 
nected with the Southeastern Under- 
writers Association since 1903, is now 
relinquishing the chief responsibilities of 
manager of the Alabama Inspection & 
Rating Bureau, and he becomes joint 
manager, together with C. A. Harris. 
The latter has been assistant manager 
since 1925. 

L. V. Cantey, formerly senior special 
agent, is appointed assistant manager. 

Mr. Harris assumes the important re- 
sponsibilities in the direction of bureau 
operations while Mr. Goodwin will serve 
in a consulting capacity and help out in 
other ways. 

Mr. Goodwin went with S.E.U.A. as a 


clerk in the stamping office at Rich- 
mond. In 1912 when the Alabama bu- 
reau was organized, he was appointed 
manager and has served in that capacity 
ever since. 

Mr. Harris is a native of Alabama 
and joined S.E.U.A. as a special agent 
for the Alabama bureau in 1921. He isa 
graduate of Alabama Polytechnic Insti- 
tute. He was. named.assistant manager 
of the Alabama bureau in 1925. 

Mr. Cantey is also a native of Ala- 
bama. He joined the bureau in 1925. 





Virginians Fighting Tax 
Exemption of Cooperatives 


RICHMOND—Copies of a resolution 
adopted by the directors of the Virginia 
Association of Insurance Agents, con- 
demning statutes, rules and regulations 
of federal and state governments accord- 
ing cooperative marketing organiza- 
tions exemption from any and all forms 
of taxation and other subsidies whereby 
they enjoy “unfair and unfavorable trade 
advantage over all types of individual 
and tax paying businesses with whom 
they compete,” are being sent to each 
member of the association. 


Congressional Action Urged 

The resolution calls on the governor 
of Virginia as well as senators and rep- 
resentatives in Congress to fight against 
the passage of legislation favoring the 
cooperatives and to use their influence 
to bring about the immediate repeal of 
statutes, rules and regulations that may 
heretofore have been enacted, adopted or 
promulgated. A preamble to the resolu- 
tion asserts that government-financed 
and tax-free cooperatives place an added 
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burden on the taxpaying public and on 
established individual free enterprise. 





Va. Agents Primary Winners 


RICHMOND —Edmund T. DeJar- 
nette of the DeJarnette & Paul agency, 
Richmond, was unopposed in the Dem- 
ocratic primary last week and will be 
back in the legislature in 1946. He has 
been a member of the house for several 
terms. C. C. Lauderback, veteran mem- 
ber of the house and chairman of the 
appropriations committee, local agent 
at Stanley, also was unopposed in the 
primary but will have Republican op- 
position in the November election. In 
other districts represented by insurance 
men, nomination in the primary is prac- 
tically tantamount to election. J. M. 
Magruder, local agent at Arlington, was 
also renominated, as were Selden Wash- 
ington of the Washington & Kane 
agency, Alexandria, and Robert F. Bald- 
win of Baldwin Brothers & ‘Taylor, 
Norfolk. 

William M. Tuck of South 
was nominated for governor. 
as a conservative and is 
friendly to stock insurance. 
lawyer. 
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Dallas Leads Over Houston 


DALLAS—The crow-eating contest 
between Dallas and Houston for re- 
duced fire losses showed Dallas in the 
lead Aug. 1, due to three large fires 
in Houston in July, with $274,625 loss. 
Dallas’ loss to Aug. 1 was only $375,414 
as compared with $632,862 in 1944. 

A letter was sent to the fire preven- 





tion officials of Houston by the com- 
peting officials of Dallas expressing sin- 
cere regret for the heavy losses suffered 
by Houston in July. “We deeply regret 
the heavy losses you have suffered in 
July,” said the letter, “for while we are 
in the contest to win, we want to win 
by reduced losses in Dallas and not 
by increased losses in Houston. Every 
fire is an economic loss and we hope 
that this contest will make citizens of 
both cities so fire-prevention-conscious 
that each city will enjoy a greatly re- 
duced fire loss.” 





Will Speak in Alabama 

W. L. Ferguson of New Orleans, who 
is on the executive committee of the 
National Association. of Insurance 
Agents, will represent that body at the 
annual meeting of the Alabama asso- 
ciation at Birmingham, Sept. 5-6. 





NEWS BRIEFS 


James E. Toohey, in the insurance 
business in Johnson City before entering 
the army, has joined the Bennett & Ed- 
wards agency, Kingsport, Tenn. 

Lt. Falls Austin, in the navy since 
January, 1942, has received his discharge 
and will resume his agency business in 
Memphis. 

Mike Duer, formerly special agent of 
McGee & Co. at Dallas, who served 3% 
years with the army signal corps, has 
received his discharge. 

The Insurance Women of Dallas will 


have their annual get-together barbecue 
in Lee Park Aug. 16. 








PACIFIC COAST 


AND MOUNTAIN 





New Pacific Board 
Manual Pages Out 


SAN FRANCISCO — The Pacific 
Board has issued new rules and forms, 
including a new work sheet, for using 
the agreed amount use and occupancy 
endorsement on mercantile and non- 
manufacturing risks, applying both to 
the regular coinsurance form and the 
gross earnings form. Another new rule 
on use and occupancy and other “time 


element” contracts provides that a 
watchman warranty need not be made 
part of these contracts when insuring 
a tenant in a multiple occupancy build- 
ing not responsible for the watchman 
service. The board also published a 
recommended, but not mandatory, form 
for contingent use and occupancy insur- 
ance. 

The wording of the new permitted en- 
dorsement extending the statutory Cali- 
fornia fire policy to cover fire caused 
by riot and civil commotion is included 
in the new manual pages. This was au- 
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thorized recently after the legislature 
failed to adopt the 1943 New York pol- 
icy. The old statutory California policy, 
like the 1886 and 1918 New York poli- 
cies, excluded fire caused by riot and 
the new endorsement will bring the 
coverage more closely to the latest New 
York form, which is used in all Pacific 
Coast states except California. 





Pacific General Agency 
Is Underwriting Manager 
for Pacific Employers 


SEATTLE—Pacific General Agency 
has been named underwriting manager 
by Pacific Employers for Washington, 
Oregon, northern Idaho and Alaska. E. 
F. Peithman is president of the general 
agency, and Swan C. Pierson, who has 
been with Pacific Employers at Seattle, 
joins the new firm as secretary-treasurer 
and office manager at Portland and Se- 
attle. Before coming to Seattle, Mr. 
Pierson was with Pacific Employers’ 
home office at Los Angeles for eight 
years. 

Harlan W. Knox is: vice-president of 
the corporation, which has increased its 
capital to $40,000. He will be produc- 
tion manager and will work out of both 
Seattle and Portland. 

The Pacific General Agency, which 
heretofore represented Pacific Employ- 
ers on a general agency basis, also is 
general agent for Lumbérmen’s Under- 
writers and Union Marine & General. 


W. D. Yerkes Washington 
Supervisor of Rates 


William D. Yerkes has resigned as 
manager of the Seattle division of 
United Pacific to become supervisor of 
rates in the Washington insurance de- 
partment. He had been associated with 
United Pacific since 1940. 








Plan to Dissolve East 
Bay Insurance Exchange 


OAKLAND, CAL.—A proposal to 
dissolve the East Bay Insurance Ex- 
change is to be considered by the mem- 
bership at a luncheon meeting here Aug. 
22, in accordance with a recommenda- 
tion from the executive committee. New 
officers will be elected but if the dissolu- 
tion is approved the organization will re- 


main dormant, according to present 
plans. 
The East Bay Insurance Exchange 


membership consists of the various local 
associations in Alameda and Contra 
Costa counties. -It was organized pri- 
marily to bring about coordinated activ- 
ities in handling public insurance, politi- 
cal and similar matters. 

In the notice to members it is pointed 
out that much of the work of the ex- 
change now is a duplication of that of 
the local associations. To maintain close 
working contacts with the affiliated as- 
sociations it is planned to organize an 
inter-association council with two rep- 


‘manager, 


resentatives from each of the local asso- 
ciations in the area. 

Lyman M. Hale, executive secretary 
of the Oakland Association of Insur- 
ance Agents, also has acted in a similar 
capacity for the exchange. 





Drop General Agency Setup 


SAN FRANCISCO—Anrerica Fore is 
withdrawing First American and Mary- 
land from coast general agencies in 
order to have direct supervision of un- 
derwriting in its Pacific Coast depart- 
ment. 

First American has been withdrawn 
from the United General Agency of 
Seattle and Maryland from Chapman & 
Co., San Francisco; the Armstrong 
General Agency, Seattle, and the Ore- 
gon General Agency, Portland, Ore. 


Oregon Lumber Mill Loss 


Insured loss of about $125,000 re- 
sulted from the fire which destroyed the 
Alexander Yawkey Lumber Company 
sawmill at Prineville in central Oregon, 
About 40% of the loss was to building 
and the balance to equipment. A large 
stock of lumber on the plant site was 
not damaged. 








New Albuquerque Adjusting Office 


Joe B. Mason and Ralph T. Osborn, 
doing business as Mason & Osborn, 
have opened an insurance adjustment 
office at Albuquerque, N. M. Mr. Ma- 
son was recently released from the 
navy. Both were formerly independent 
adjusters at Lubbock, Tex. 





Fire Association Move Denied 


SAN FRANCISCO—A report pub- 
lished in the Pacific Northwest that Fire 
Association had notified the Pacific 
Board that it intended to issue a five- 
year term fire policy for four times the 
annual rate, with premiums collectible 
annually, caused some disturbance in San 
Francisco fire circles. 

William M. Houston, Pacific Coast 
denied the report and con- 
tacted his home office which also denied 
it. Later Samuel L. Carpenter, Jr., man- 
ager of the Pacific Board, denied that it 
had ever received such a notification. 


Win C.P.C.U. Designation 


LOS ANGELES—Gene Groff, spe- 
cial agent North America, and Charles 
Jacobs and Rees E. Roston, local agents, 
have completed the requirements for the 
Chartered Property & Casualty Under- 
writer designation. 








Tacoma Agency Changes Name 

Davis, Comfort & Blangy is the new 
name of the Tacoma agency heretofore 
known as Comfort & Davis. Harry L. 
Blangy, with W. H. Opie & Co. for 12 
years, has joined the agency. 





Buchholz Succeeds Winterbotham 

S. H. Buchholz has been appointed 
superintendent of the claims depart- 
ment of Royal-Liverpool in San Fran- 
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cisco, succeeding A. G. Winterbotham, 
who recently resigned to become south- 
ern California special agent of Planet. 
Mr. Buchholz recently was discharged 
from the coast guard, in which he 
served since 1942. Before that he had 
been with Fire Companies Adjustment 
Bureau 17 years. 





Mesher Speaks at Tacoma 


The Pierce County Association of In- 
surance Agents held a luncheon meet- 
ing at Tacoma. Irwin Mesher, execu- 
tive secretary of the Washington Asso- 
ciation of Insurance Agents, spoke on 
current state and national developments. 





NEWS BRIEFS 


Walter R. Zener of the Zener Adjust- 
ment Company, Albuquerque,~ N. M., 
has opened an office in Denver. 


A new local agency has been estab- 
lished at Renton, Wash. by Mr. and 
Mrs. Elmer O. Varner of Seattle. 


MOTOR 


Boston Gets Out 
Bank-Agent Folder 


Boston and Old Colony have created 
a folder of material for effectively pro- 
moting the bank and agent auto plan. 
The material includes a booklet of four 
suggested letters to be sent to custom- 
ers pointing out the advantages of fi- 
nancing the purchase of a car locally 
and continuing to insure it with the local 
agent and urging the motorist to get 
in touch with the agent when the chances 
of getting a new car look favorable. 

Then there are sketched several post- 
scripts that might be typewritten or 
written in long hand in connection with 
all types of letters sent out by the 
agency. Boston and Old Colony re- 
mark that anything mentioned in a post- 
script gets unusual attention. 

Also there is suggested the text for 
several snappy postcard messages and 
copy for newspaper advertising. Stick- 
ers are supplied for attachment to au- 
tomobile policies which call attention 
to the fact that the assured has auto- 
matic 30 day protection on new cars 
and inviting him to consult the agent 
before he signs up for a new car. The 
material is gotten up in pleasing style 
typographically. 











Coast Automobile Is New 
Company in Los Angeles 
LOS ANGELES—Coast Automobile, 


a newly chartered California corpora- 
tion, with authorized capital of $500,000, 
has applied to the insurance department 
for a permit to sell 100,000 of its 500,000 
shares of par value of $1 each at $2 per 
share. The stock is to be sold to the 
three principal officers of the company: 
Hill M. Killian, president; E. E. Rogers, 
vice-president, and Robert C. Brown, 
secretary-treasurer. The home office is 
at 5603 North Figueroa street. 

The company plans to write all auto- 
mobile lines except public liability and 
common carrier liability. 





Progress on D. C. Bank-Agent Plan 


WASHINGTON — Six local banks 
are reported ready to go in on the 
bank-agent plan here, which is reported 
by insurance men active in its organiza- 
tion to be progressing nicely toward 
completion and announcement. 











Lt. Col. Edward J. Schenck, who will 
revert to inactive status in the army 
air forces Sept. 18, has returned to Buf- 
falo, where he will resume his duties 
as vice-president of the F. E. Seymour 
agency. 


MARINE 


Can DSC Sue WSA? 
Issue to High Court 


The insurers, as subrogees of De- 
fense Supplies Corp., have appealed to 
the U. S. Supreme Court for a writ of 
certiorari to review the decision of the 
second circuit court that DSC has no 
claim against war shipping administra- 
tion for damage caused by WSA to a 
shipment of DSC wool. A brief for the 
United States in opposition has been 
filed. 

DSC bought wool in Australia for 
stockpiling use. A shipment of 9,143 
bales on the Robert Morris, a cargo ves- 
sel owned and operated by war shipping 
administration was insured with private 
underwriters and was damaged in excess 
of $10,000 because of contact with fresh 
water while on board. The insurers paid 
DSC $21,940 under a loan agreement and 
then instituted a libel proceeding. The 
United States objected to the district 
court’s jurisdiction to entertain the suit 
on the ground that DSC, the wholly 
owned agency of the United States, 
could acquire no cause of action against 
the United States and the insurers could 
not acquire any greater right by subro- 
gation. The district court dismissed the 
libel on the ground DSC would have had 
no cause of action against the United 
States for damage to the wool which 
was in reality the property of the United 
States and to hold the United States 
liable for the loss would shift to the gov- 
ernment the risk which should be the 
underwriters’. 

The court of appeals affirmed the rul- 
ing on the ground that this was nothing 
more than an action by the United 
States against the United States. 

In the brief in opposition to the writ 
before the Supreme Court, the United 
States asserts that the loan agreement 
does not operate to create any direct 
rights of action in the insurer against 
the United States. It was contended that 
DSC as an agency of the United States 
has no capacity to sue the United States. 
While DSC is a legal entity generally 
capable of suing and being sued, it must 
be treated as a federal agency whenever 
the issue is one of the substantive rights 
of the United States. 

DSC is as much an agency of the 
United States as any department of the 
government, at least in respect of the 
present transaction. The wool was ac- 
quired by DSC for stockpile purposes 
with public funds destined to return to 
the Treasury on liquidation of DSC. 
The damaged wool was in practical ef- 
fect and as a matter of law, an asset of 
the United States. 


Dienst Joins Marine Office 

G. T. Dienst, who has been with the 
Loyalty group for 18 years, for some 
time as special agent covering northern 
California, has resigned and is joining 
the Marine Office of America Nov. 1 
as manager in Stockton, Cal. Douglas 
Nutt, now manager at Stockton, is be- 
ing transferred to the San Francisco 
office as production manager. 


CANADIAN 


Alberta Blue Goose Elects 


Most loyal gander of the Alberta 
Blue Goose is Clare L. Layton, British 
America; supervisor, James Symington, 
North America; custodian, George Cros- 
land of Cowan, Peacock & Crosland; 
guardian, R. K. Smith of T. J. S. 
Skinner & Co.; wielder, R. L. Fenerty 
of Fenerty, McGillivray & Co.; keeper, 
P. C. Powles of Hornibrook & Powles. 


Halifax Glass Loss $200,000 

It is estimated that the recent explo- 
sion at Halifax will cost the insurance 
companies about $200,000, largely for 

















plate glass damage. No estimate is as 
yet available as to the amount of dam- 
age that will be paid under war risk 
insurance. 





Hall Heads Investigation Bureau 


A. C. Hall, manager for Canada of 
Commercial Union, has been elected 
president of the Fire Underwriters In- 
vestigation Bureau of Canada. Vice- 
presidents are D. K. MacDonald, Lon- 
don Assurance, and F. J. Flanagan, Alli- 
ance of London. 


Mills Rounds Out 25 Years 


H. C. Mills is just completing 25 years 
of service with North America. He has 
been general manager for Canada of the 
company since 1930. 


Dore Inspector of Halifax 


John Dore has been appointed inspec- 
tor for Quebec of Halifax. He formerly 
was with General Security. 





Insurance Faces 
Abrupt Changes 


(CONTINUED FROM PAGE 


and useful and some hard decisions will 
have to be made. 

On the whole insurance is facing the 
post war future with an underlying feel- 
ing of equilibrium and confidence. That 
there is an era of prosperity ahead 
everyone feels in his bones. There is no 
depression talk and no depression at- 
mosphere. Everyone is thinking in terms 
of expansion. Insurance people know 
that in an expanding economy insur- 
ance is bound to do well. There may 
be some unevenness as between the vari- 
ous lines of insurance during the months 
that lie ahead until peace time opera- 
tions commence to take up the slack of 
terminated war work, but over-all the in- 
surance picture is decidedly bright. Some 
of the best observers in the insurance 
ranks are confident that there will be at 
least 10 years of remarkable prosperity. 

Insurance operations not only face 
changes consequent upon the end of the 
war, but also there is in the air the pos- 
sibility of important changes particularly 
in the fire-casualty fields due to the 
S. E. U. A. decision and subsequent de- 
velopments. 

Aggressive development in all direc- 
tions will be the order of the day. Some 
organizations will do better than others, 
some have definite plans while others 
have felt that planning was useless be- 
cause sO many contingencies had to be 
taken into consideration. Those that 
made plans may come out ahead, not 
necessarily because the plans are good 
but because they are conditioned psy- 
chologically to be on their mark and to 
move quickly. 

There is sure to be a new era of sales- 
manship. During the war we have not 
been after each other to buy things. The 
salesman, not the buyer, has been the 
one that has been cultivated. The em- 
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phasis will be changed to getting some- 
thing to process rather than on process- 
ing what is thrown at us over the tran- 
som, so to say. Insurance salesmanship, 
both in the life and property fields, will 
be intense. 


All-Industry Group 
Names Committees 


(CONTINUED FROM PAGE 3) 


ing the National Association of Indepen- 
dent Insurers. 

The American Mutual Alliance will 
also be represented on the two latter 
committees but representatives have not 
yet been designated. 


COMMITTEES’ MAKE-UP 











The make-up of the committees ap- 
pears to be indicative of the interest 
of the different branches of the business 
in each of the three laws being studied. 
For example, the agents and brokers are 
represented on the committee to study 
the Robinson-Patman act but not on the 
others. The payment of brokerage com- 
missions to representatfves of the buyer 
is prohibited by the Robinson-Patman 
act. . 

There are some industry groups which 
feel that in spite of all possible study and 
research there is no way of really deter- 
mining what is meant by the phrase “to 
the extent that such business is not reg- 
ulated by state law,” short of a decision 
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complete personal protection. You can « 
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by the U. S. Supreme Court, that with- 
out such a “decision any legal rebuilding 
job will rest on only a shifting founda- 
tion. : 
On the other hand there is the view 
that as far as these acts are concerned, 
the state law need only authorize what 
these federal laws prohibit in order to 
take the insurance business out from 
under the Sherman, Clayton -and Fed- 
eral Trade acts. According to this view 
the laws of a number of states are prob- 
ably already adequate in this respect or 
would be adequate with minor amend- 


ments. 

It appears that much more difficulty is 
likely to be found in ariving at a gen- 
eral position for the insurance industry 
in connection with the Clayton act than 
as respects the F.T.C. or Robinson- 
Patman acts. It may be that it will be 
impossible to arrive at any general posi- 
tion on the Clayton act and that each 
group or company that thinks it is 
affected will have to seek its own reme- 
dies. This is due to the fact that there 
is no standard pattern among insurers 
as respects situations that might con- 
ceivably have any relation to the Clay- 
ton act. Besides that, the Clayton act 
deals with conditions in the light of 
their actual results, so that a situation 
that might conceivably conflict with 
the Clayton act, because of the results 
produced, might not be in violation if 
another set of companies were involved. 

On the other hand, the outlook for 
obtaining industry-wide agreement on 
what should be done with respect to 
the F.T.C. and Robinson-Patman acts 
seems quite good at this stage. How- 
ever, reports that have trickled out of 
the two-day closed session indicate that 
since the time was devoted mainly to 
an airing of views, it will not be until 
the Sept. 19-20 meeting that the groups’ 


ability to get together and make com- 
mon cause will be put to the test. 

In addition to those listed as-subcom- 
mittee members, those present included 
the following: R. E. Engler, A. C. 
Charles, and J. T. Byrne of the Ameri- 
can Institute of Marine Underwriters; 
F. J. Marryott, C. F. Goodale and J. B. 
Beach of the American Mutual Alliance; 
former Senator Felix Hebert of Rhode 
Island, representing the Associated Fac- 
tory Mutuals; F. L. Harrington and F. 
M. Walters of the Health & Accident 
Underwriters Conference; H. L. Wayne, 
Inland Marine Underwriters Associa- 
tion; W. H. Bennett, and W. Ray 
Thomas, National Association of Insur- 
ance Agents; Russell Matthias, Chicago, 
National Association of Independent In- 
surers; R. W. Badger, National Associ- 
ation of Insurance Brokers; H. L. 
Ekern, Edmund Cummings, Jr., and F. 
F. Farrell of the National Fraternal 
Congress; J. Stuart Galloway, Fidelity 
& Deposit; C. F. Kremer, president of 
Hartford Fire and Hartford Accident; 
B. E. Shepherd, Life Insurance Associa- 
tion of America; John S. Hamilton, Jr., 
American Mutual Alliance; Ray Murphy, 
general counsel Association of Casualty 
& Surety Executives; Philip Baldwin 
and George Phelan of the National As- 
sociation of Mutual Insurance Agents. 

Mr. Murphy was selected as chairman 
of the sessions, with H. D. Wood, spe- 
cial assistant to President T. I. Parkin- 
son of Equitable Society, as secretary. 

Representing the National Association 
of Insurance Commissioners were Din- 
een of New York, Harrington of Massa- 
chusetts and Allyn of Connecticut. 





Sales ideas from top-notchers in the 
Accident & Health Bulletins. Write the 
A. & H. Bulletins, 420 E. 4th St., Cincin- 
nati 2, O. 
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NICHOLS COMPANY 
INSURANCE ADJUSTMENTS 


All Lines—Representing Companies Only 
—s 192i—Twenty-four hour Service 
w . C., Woodward Bidg. Phone wet, 0318 
Richmond, ‘Va, Mutual Bldg. Phone Dial 3-8359 
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Hagerstown, Md., Wareham Bidg. Phone Hag. 
Winchester, Va., Masonic Bidg. Phone Win. 3858 


WAGNER AND GLIDDEN, INC. 
TOPLIS AND HARDING, INC 


INSURANCE ADJUSTMENTS 
ALL LINES 


New York 
Detroit 


Chicago 
Los Angeles 





FLORIDA 


MINNESOTA 





S. W. CARSON, Insurance Adjuster 


All Lines 
Serving Central Florida from Two Offices 
26 Wall Street 130 Ivy Lane 
Orlando Daytona Beach 
Phone 2-3346 Phone 8862 
16 Years Experience 


MAIN & BAKER, INC. 
GENERAL ADJUSTERS for the COMPANIES 


816 Second Ave. S. 
Minneapolis, Minnesota 
Telephene MAin 3448 
Branch offices: St. Paul, Duluth, Minn.; Grand 
Forks, Bismarck, N. D.; Sioux Falls, S. D. 





ILLINOIS 





NEBRASKA 





Phone Harrison 3230 


THOMAS T. NORTH, INC. 


ADJUSTMENT COMPANY 
Adjusters All Lines 
175 W. Jackson Boulevard, Chicago 4 


INDIANA 
CENTRAL ADJUSTING CO. 


Consolidated Bldg. Indianapolis, Ind. 
BRANCH OFFICES 
EVANSVIL HA 


LE ND 
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FORT WAYNE SOUTH BEND 
711_Odd Fellows Bidg. 
TERRE HAUTE 








885 Lincoln Tower 
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210 Medical Arts Building 








Eugene McIntyre 


Adjustment Co., Inc. 
All Lines of Automobile, Casualty and 
Inland Marine 


Eight East Market Street 
INDIANAPOLIS 
Branch Offices: 
Muncie, Indiana, Terre Haute, Indiana 








JUDD W. CROCKER CLAIM 
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INSURANCE ADJUSTERS 
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maha, Nebraska 
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Lincoln, Des Moines, lowa 
Grand island, Neb. Sioux C 
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R. T. GUSTAFSON COMPANY 


Insurance Adju — Serving Nebraska and Iowa 
CASUAL TY-ALL CLASSES: Auto, Liability, Com- 
pensation, Burglary, H&A, P. G., Bonds, ete. 
AUTO FIRE, Theft, Property Damage, Collision, etc. 
. OMAHA, NEBRASKA 
240 Keeline Bidg. Office: Webster 2031 
17 and Harney Sts. Ss. Kenwood 7411 
18 years experience investigations and adjusting. 





TEXAS 





TEXAS CLAIMS SERVICE 
Insurance Adjustments 
All Lines — Companies Only 
Beaumont, Texas Wichita Falls, Texas 
Goodhue Bldg. City National Bldg. 
Est. 1927 











Huge Cut Backs 
Bound to Have 


Insurance Effect 


WASHINGTON — Cancellation of 
billions of insurance of various types 
and kinds is expected to follow an- 
nouncement of cut backs of about $30 
billion in the army and navy war pro- 
curement programs. Maritime commis- 
sion and other government procurement 
agencies cut backs not yet announced 
will swell the total. War shipping ad- 
ministration, war risk and army and 
navy National Service Life operations 
are expected to decline. 

Already the army’s cut-backs an- 
nounced Wednesday morning _ total 
$234 billion a year. The navy announced 
$6 billion of contract cancellations with- 
in an hour after President Truman gave 
out the Japanese reply accepting allied 
terms. 

Insurance covering these contracts or 
closely related to them includes coverage 
of about every ordinary kind and type. 
Much of this comes under the joint 
rating plan which applies generally to 
insurance related to contracts of the 
army, navy, maritime commission, Re- 
construction Finance Corp., federal 
housing agencies and other government 
contracting agencies. 

The armed service cancellations are 
of prime contracts. Their cancellation 
necessarily affects thousands of sub- 
contracts with which insurance contracts 
have been tied up. Insurance cancella- 
tions will extend to contracts of RFC 
and Smaller War Plants Corp., covering 
government-owned plants and equip- 
ment leased to war contractors. . 

Cut backs will affect private plants 
holding government contracts and con- 
tractors operating government muni- 
tion plants a number of which are owned 
by the army, navy maritime and RFC. 
They will affect cost plus and lump 
sum contracts. Armed services con- 


tracts cover many construction projects: 


as its contracts with private 

Maritime shipbuilding yards 
as well as its contracts with private 
shipbuilders will be affected by cut- 
backs reflected in insurance coverage 
of many kinds related thereto. 

On the other hand it is believed there 
will be increased insurance business 
developed as related to surplus war 
properties as sold by governmental dis- 
posal agencies. 

The War Department cancellations 
are represented in cutbacks of procure- 
ment of munitions and supplies of which 
prime contractors were notified by wire 
involving reduction of the procurement 
rate from $2.4 billion to $435 million 
per month. Most of the continuing army 
procurement represents cost of food; it 
was stated. Manufacture of most weap- 
one and equipment was halted com- 
pletely, that continued being primarily 
in line of scientific research and devel- 
opment to which was related the atomic 
bomb. Further reductions in the pro- 
curement program will be made as the 
army is demobilized, it was stated. 


as well 
projects. 





Air Accident Cover 
Broader, Cost Cut 


NEW YORK —Assoctated Aviation 
Underwriters is broadening its aviation 
accident policies and reducing the cost. 
The changes, which are contingent on 
approval by various insurance depart- 
ments, will apply to new and renewal 
business. 

Policies will be extended to cover on 
American flag airlines anywhere in the 
world and on any airline in the western 
hemisphere and on airlines operated be- 
tween North America and the United 
Kingdom and Ireland or the continent 
of Europe, with coverage provided on 
the same or a connecting airline to any 
other airport in the area. Cost will be 
$1.20 per $1,000 of principal sum. Blanket 
medical reimbursement insurance can be 


obtained for $2 for the first $500 and 29 
cents for each additional $100. 

Basic accident coverage may be ex, 
tended by rider to include travel on any 
airline in the world, and on military air. 
craft operated world-wide by ATC, 
NATS, RAFTC, and RCATC. The ad. 
ditional cost is $1.80 per $1,000 principal 
sum and $2 for the first $500 of medical 
reimbursement,. with a 20 cent charge 
for each succeeding unit of $100. 

Coverage on civil aircraft having NC 
licenses, not operated by airlines, wil] 
now be provided throughout the entire 
western hemisphere at the following 
rates, additional to the basic rates: $1.80 
per $1,000 principal sum, $2 for the first 
$500 of medical reimbursement, and 20 
cents for each succeeding unit of $100, 

If complete world-wide coverage is 
desired as well as coverage on all NC 
aircraft in the western hemisphere, this 
may be obtained for a total premium of 
$4.80 per $1,000 principal sum, $6 for 
the first $500 of medical reimbursement, 
and 60 cents for each succeeding unit of 
$100. 

Weekly indemnity may be obtained 
with all of the above variations of acci- 
dent coverage. 

Associated will continue to provide 
trip insurance for those planning over- 
seas flights and the rates for this trip 
protection will reflect the changes which 
are currently taking place in the aviation 
accident field. 

According to David Scarritt, manager 
of Associated, the new program has 
been designed to cover a number of 
practical exposures previously excluded. 
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UNITED STATES FIDELITY & GUARANTY CO, 
. affiliate 


FIDELITY & GUARANTY FIRE CORPORATION 


HOME OFFICES ~~ 3A” BALTIMORE 3, MD. 
x. s 


Here's our 
SECRET WEAPON 


for winning sales! 


One of the most powerful sales weapons 
ever put into the hands of our agents, the 
U.S.F. & G. Personal Audit Book intro- 
duces a completely new idea in audit 
books. There's nothing dull or dry about 
this audit book .. . it’s as timely, forceful 
and dramatic as today’s headlines! 

An exclusive, copyrighted feature of 
U.S. F. & G. and F. & G. Fire Corpora- 
tion, this new book illustrates each hazard 
with a striking photograph . . . explains 
each coverage in a single concise, simply- 
worded sentence. Reading it, seeing the 
pictures, your clients sell themselves! 


The new Personal Insurance Audit Book 
will be featured in part of U.S.F. &G.'s 
widespread national advertising and all 
requests for copies of the audit will be 
sent to our local agent. Tie in with this 
campaign! Use the new Personal Audit on 


every call. It’s the proven way to big sales! 


Consult your insurance agent or broker 


as you would your doctor or lawyer 
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Conflagration Tested— 
Royal enters its 22¢ century 


This year, as Royal observes its 1ooth Anniversary, 
we look back with justifiable pride on its century of 
service. In that period Royal has grown from one 
small office in Liverpool to an international organ- 
ization, with world-wide representation. 


During its first fifty years of operations in the 
United States Royal passed the test of the three 
historic conflagrations here pictured, meeting losses 
from these disasters of approximately $8,000,000, 
All claims were promptly paid in full. 


Royal's prompt and equitable claim settlements 
not only in disasters caused by fire, windstorm, 
or other hazards, but in losses involving an individ- 
ual risk—have made the Royal shield a symbol of 


dependability and good faith. Coupled with that 


security, too, are country-wide and world-wide 
service facilities which meet the most exacting de- 
mands of agents and brokers in caring for the needs 
of their clients. 
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